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Simplification in 
Rating Fire Risks 
Supported by Ward 


N. Y. Rating Body Manager Says 
Much Useless Work and Many 
Abuses Are Eliminated 


SPEAKS IN SAN FRANCISCO 


Tells Pacific Underwriters Com- 
pany Executives Oppose So- 
Called ‘Scientific Rating” 








With respect to fire insurance rating 
the consensus among top-ranking fire 
insurance company executives is a defi- 
nite intolerance of so-called 
tific rating’ and a firm conviction that 
simple, inexpensive methods should pre- 
vail, William J. Ward, general manager 
of the New York Fire Insurance Rat- 
ing Organization, declared this week. 
Speaking before the sixty-sixth annual 
meeting of the Fire Underwriters Asso- 
ciation of the Pacific in San Francisco 
yesterday, Mr. Ward said that the re- 
sults foreseen in the establishing of 
simple and equitable rating practices are 
as follows: 


“scien- 


Benefits of Simple Rating 

“Reduction of the number of specific 
rates by 60%; stabilization of business ; 
elimination of duplication of broker, 
agent and company expenses involved 
in line-switching; better, quicker and 
more accurate rating service; establish- 
ing improved public relations; discon- 
tinuing of the conception of fire rating 
as a racket; checking the bureaucracy 
tendencies of rating associations; 
marked reductions in rating expenses 
and maintenance of a limited staff, best 
qualified in all respects to afford a 
inaximum of high quality service at a 
minimum of expense.” 

The New York Fire Insurance Rating 
Organization is now engaged in revising 
its various rating schedules with a view 
to making them clearer and more defi- 
nite and less difficult of application. 

“Classes other than mercantile and 
residence property are subject to rating 
under specific schedules which, with one 
exception, are very simple, contain but 
few items, are readily understood and 
applied and really distinguish between 
risks of the same class that are suffi- 
ciently different in their degrees of fire 
hazard as to require distinction in rates,” 
said Mr. Ward. “The one exception is 
the schedule for rating special hazards 


(Continued on Page 31) 
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Insured Many Years 


Here are the dollars-and-cents accounts of the three oldest 
Penn Mutual policies to become claims in a recent month:— 


Policy No. 32,918, an Ordinary Life issued in January of 1883. 
During the 59 years he was insured he paid $2,512.38 gross pre- 
miums, less dividends of $988.26, making his net premiums 
$1,524.12 for $2,000 of insurance. He was a printer when insured 
at age 26, and he died at 87, a justice of the peace. 


Policy No. 24,977, an Ordinary Life issued in April of 1879. 
During the 63 years he was insured he paid $3,923.64 in gross 
premiums, less dividends of $1,605.38, making his net premiums 
$2,318.26 for $3,000 of insurance. : 


Policy No. 32,645, an Ordinary Life issued in December of 
1882 to the same man. During the 60 years he was insured by 
this policy he paid $2,676, less dividends of $1,015.68, making 
his net premiums $1,660.32 for $2,000 of insurance. He was 
aged 26 when he first insured, and was a woodworker. When he 
insured the second time, at age 29, he was a manufacturer of 
woodwork. At the time of his death, at age 89, he was retired. 


Through the 59, 63 and 60 years of these policies the com- 
pany stood ready to pay and was able to pay the life insurance 
money at any time after the issue of the policy, regardless of 
wars and depressions. 


o 





THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 





Siegel Libel Case Won 
By Metropolitan Life 
On “Swindle” Issue 


Jury Sustained Company’s Plea of 
Truth as Applied to New York 


Insurance “Counsellor” 
TWO MORE CASES PENDING 


Supreme Court Justice Orders Min- 
utes of Case Turned Over to New 
York District Attorney 








The Metropolitan Life won a decision 
in New York Supreme Court Monday 
in the first of three actions brought 
against it by Morris H. Siegel, insur- 
ance “counsellor,” and his brother Sam, 
doing business as Policyholders Advis- 
ory Council. This was an action for 
libel, Siegel asking $10,000 damages be- 
cause a district manager of the Metro- 
politan in a letter to a policyholder who 
had stated he intended to consult Siegel 
used the expression “these outsiders are 
nothing but swindlers.” 

Case Won on “Swindler” Issue 


On the trial the Metropolitan pro- 
duced witnesses and much documentary 
evidence in support of the defense that 
the “swindler” charge was true. It was 
shown that his business career before 
entering the life insurance business was 
spotted with maneuvers to avoid judg- 
ment creditors. His application to the 
Metropolitan for a position as agent 
contained allegedly false statements con- 
cealing his earlier activities, the evidence 
showed, and he was later discharged by 
the company for fraud in connection 
with money transactions with policy- 
holders. 

The trial was unusual because no legal 
technicalities entered into the findings, 
the issue being joined on the company’s 
plea of truth of the “swindler” charge. 
Morris Siegel was under cross examina- 
tion four days. His attorney had put 
into the record his definition of a swin- 
dler as “a cheat, a rogue, a sharper, 
one who lives by cheating, one who 
makes a practice of defrauding others.” 
Metropolitan attorneys accepted the def- 
inition, admitted the use of “swindler” 
as applied. to Siegel and after the evi- 
dence was in and the jury found for 
the Metropolitan, Justice William T. 
Collins ordered the minutes of the trial 


(Continued on Page 8) 
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“HOW IS THE WAR AFFECTING 
YOUR BUSINESS, JOHN?’ 


“WELL, BILL, LIFE INSURANCE 
IS JUST AS IMPORTANT IN WAR 
AS IN PEACE. WE’RE BUSY... 






**... busy doing a pretty useful job, Bill. You see, every 
time I get a man to spend part of his increased income for 
family protection, ’m rendering that man a real service—and 
helping the country, too. Not only that, of course, but I’m 


building my own business for the present and the future!”’ 






Mar 
LIFE INSURANCE COMPANY 
OF Boston, MASSACHUSETTS 
GUY W. COX, President 
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On February 16 over station KFI Los 
Angeles, the Red Network of the Na- 
tional Broadcasting Company, the pop- 
ular Coast commentator Art Baker was 
telling his listeners of the tremendous 
task involved in selling annually $10,000,- 
000,000 of United States Defense Bonds 
and Stamps, and of how the life insur- 
ance agents of the country came to 
volunteer their services to do the job. 
“But,” Baker asked his audience, “Where 
and how would these busy men find time 
for such added duty? T’ll tell you how 
they found time They took it! 
They cancelled business appointments. 
They hung up the ‘out to lunch’ signs 

", They have one job and one job 
only .-. . and that is to sell bonds!” 

Thus in a nutshell was dramatized 
probably the greatest single project ever 
undertaken by the life insurance agents 
of this country, one of the most intense, 
national financial efforts, perhaps, ever 
undertaken by any one industry for a 
national cause. Someday someone who 
attended and participated in the endless 
meetings that continued into the small 
hours of the morning will tell how it 
was decided to organize more than 13,000 
life underwriters and equip them to go 
into thousands of factories and business 
organizations with salary allotment 











plans—origin of which in life insurance, 
incidentally, is credited to Col. James L. 
Howard, vice-president, Travelers—how 
Gale F. Johnston, now third vice-presi- 
dent, Metropolitan, was loaned by that 
j company to the United States Treasury 
_ Department as national field director for 
' defense bond sales; how William H. An- 
drews, Jefferson Standard, was selected 
to head this national drive, and Ralph G. 
§ Engelsman, New York City general agent, 
' Penn Mutual, was chosen national sales 
| director with ten regional and forty- 
eight state directors under him. Until 
* that time, only snapshot flashes can be 
§ shown of the more than 300 local asso- 
' clations in action; only over-all figures 
| can be given. 
$200,000,000 Through February 
: Statistics are not always exciting, but 
| a jump in defense bond sales by life 
© agents of from $3,000,000 in November to 
$71,000,000 in December to more than 
$100,000,000 in February is worth talking 
» about. Total sales to date, according 
, to report of John A, Witherspoon, presi- 
) dent, National Association of Life Un- 
derwriters, is in excess of $200,000,000— 
It looks as though the life insurance 
business will soon be selling them at a 
rate approaching $2,000,000,000 a year. 
Already 30,000 firms employing more 


than 7,000,000 employes have been con- 








ow The Life Associations Sell Defense 


Local Associations in Small Towns and Great Cities Sell the 
Salary Allotment Idea Through “Victory Days,” 
“Minute Men”. and “Flying Squads” 














St. Louis “Little White House” for Defense Bond Sales. 


tacted and plans for 4,000,000 of these 
workers have been set up. 
New York City “Minute Men” 

Outstanding fact about this defense 
bond campaign, as contrasted with that 
of World War I is that the life agents 
are not selling bonds—they are selling 
the idea of buying bonds, a somewhat 
bigger, more difficult task but more 
effective if it works. And it works! 
Perhaps of even greater significance is 
that the volunteer life agents are going 
into all industries and business houses, 
not confining their efforts to their own 
business. In New York City, for ex- 
ample, the entire bond sales set-u» has 
been reorganized. No longer will the 
life agents work as an_ independent 
organization under Treasury direction. 
So valuable has the life insurance man’s 
training proved itself in this campaign 
that the New York committee on bond 
sales has now subdivided the city’s in- 
dustry into its various large classifica- 
tions and the I'fe agents are now to 
act as “Minute Men” under team cap- 
tains, to be assigned to various industry 
classifications as the need warrants. The 
complete details of this new set-up will 
be given in The Eastern Underwriter in 
a following issue. 

“Flying Squads” 

The Chicago Association of Life Un- 
derwriters, with an astounding record 
of salary allotment sales of $4,000,000 
a month, has a specially trained select 
group, approximately 375, concentrating 
on bond sales. These volunteers have 





A “Victory Day” Dinner in Oklahoma City. 


constituted themselves a kind of flying 
squad to go to any factory or business 
house where a drive for pledges is 
being staged. 

The District of Columbia has a similar 
flying squad. Easton, Md., Association 


Bonds 


industry were invited as guests. These 
men were then introduced to the life 
agents who had volunteered in the de- 
fense bond work, so that when they ap- 
proached the industrialists later on pay- 
roll allotment plans, they were not 
strangers. 

The St. Louis Association, of course, 
started the “Little White House” idea, 
the campaign being sponsored now by 
a different organization each week. 
Speeches, and music are featured during 
a part of each day and both stamps 
and bonds are sold by post-office em- 
ployes in the “Little White House” to 
the passing public. Other cities through- 
out the nation now have their “Little 
White Houses.” 


“Victory Day” 


The Oklahoma City Association, 
another leader, is in charge of all sales 
in the city. Its special contribution to 
the campaign has been “Victory Day” 
once a month on which there are 
speeches, a dinner and entertainment; 
and on which day the drive is renewed 
each month. 

Denver with an earlier start than some 
cities, has progressed so far in its can- 
vass that group sales are almost ap- 
proaching the saturation point. Denver 
perfected the idea of the bank draft; at 
the close of each call by the agent on 
his regular life insurance rounds, the 
client or prospect is invited to sign a 





A view of some of the defense bond activity in the Chicago Association, where 
sales and pledges are totalling more than $1,000,000 a week; standing, left to right, 
George Huth, co-chairman of the defense committee; Joy Luidens, executive secre- 
tary of the Chicago Association; Edward R. Seese, committee co-chairman, and 
Walter N. Hiller, president of the Chicago Association. Seated, Kathryn Garrabrant, 
association assistant secretary; Phyllis Rowe Barton, civilian defense volunteer 
worker; Florence L. Carr, association bookkeeper; Marie Johnson, association staff 
member, and Mrs. F. H. Wolf, Red Cross volunteer worker. 


has established a booth for the sale of 
stamps. In Ft. Worth, even those firms 
with two or more employes were visited 
—there are 4,500 of these in that city. 
The retail shops were asked by members 
of the local association to sell stamps 
to the public. 
Minneapolis Luncheons 

In Minneapolis, the ingenious plan 
was started whereby a series of lunch- 
cons was given under the auspices of the 
Minneapolis Association of Life Under- 
writers, to which a dozen top men of an 


pledge in the form of a monthly draft 
on his bank. 

In Hawaii, from which no reports have 
been received in several weeks, all the 
bonds available on the Island, were 
grabbed up within three days of Pearl 
Harbor. 

These are only examples of what is 
going on, what local life underwriters’ 
associations are doing all over the coun- 
try—in Detroit, Philadelphia, York, 
Penn., Indianapolis, Amarillo, Boston, 


(Continued on Following Page ) 
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The Portland Association’s Executive Committee Signs up 100% for the 


Purchase of a Defense Bond. 


San Francisco, Hutchinson and other 
cities and towns, large and small. 

John A. Witherspoon summed it up 
recently when he said, “The life insur- 
ance agents have thrown every energy 
into this drive to aid the Treasury De- 
partment in securing the necessary 
financing for the war. In the last war, 
the life insurance agents sold more than 
one billion dollars in Liberty Bonds in 
the four bond campaigns of that war. 

“It is interesting to read the reports 
of our life insurance agents who are 
making this fine record and who report 
that there is a keen and growing in- 


terest among the American people to set 
up purchase plans for Defense Bonds 
on a permanent ‘duration of the war’ 
basis. There is repeated evidence that 
the entire nation is awake to the urgency 
of the crisis and is ready to make 
material sacrifices to provide the govern- 
ment with the necessary war funds. 

“Our life insurance agents are today 
rendering a double service to the nation’s 
war effort, aiding American families to 
increase their security base, a vital war 
aid, at the same time that they are giving 
this direct aid to the government’s war 
program.” 


(Cuts used in this article are through the courtesy of the National Association of Life Underwriters.) 





William A. Quigley Elected 
John Hancock Auditor 


William A. Quigley was elected auditor 
of the John Hancock on March 2. Mr. 
Quigley, who succeeds Hjalmar Lund- 
berg, retired, has been assistant auditor 
since 1922 and has been with the John 
Hancock for thirty-eight years. He 
joined the company as a_ bookkeeper 
after graduation from Wharton School 
of Finance and Commerce, and became 
successively assistant chief accountant, 
chief accountant and then assistant 
auditor. 





BUFFALO GROUPS MEET 
Philip Halpern, Buffalo attorney, ad- 
dressed the March 5 joint meeting of 
the Buffalo Chapter, CLU, and Buffalo 


Life Underwriters’ Association. 


Berkshire Life Reports 
31% Gain in Paid Volume 


The Berkshire Life reports an in- 
crease in new paid business for 1941 of 
31.3%, total of new paid volume being 
$22,191,963. Gain in insurance in-force 
was $7,673,738. Average policy was $3,600, 
an increase of $600 over 1940. 


DUPLICATE RECEIPT BILL 

bill has been introduced in the 
Senate of the New York legislature 
providing for mailing duplicate premium 
receipts to assignees of life and non- 
cancellable disability policies, under 
which no policy would be lapsed or 
terminated for payment default in less 
than one year, unless notice shall have 
been sent to the assured or his assignee 
: least fifteen days before payment is 
ue. 
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WILLIAM VERPLANCK, 58, DIES 





Associate Manager, Ives & Myrick, Had 
Been with Firm for Nearly 
Forty Years 
William Verplanck, for many years 
associate manager, Ives & Myrick 
agency, Mutual Life of New York, New 
York City, died February 25 at his home 

in Nutley, N. J., at the age of 58. 

Mr. Verplanck, well known among 
insurance men in the metropolitan area, 
had been in life insurance for approxi- 
mately forty years, having started as 
an office boy in the home office of the 
Mutual Life. When Mr. Ives and Mr. 
Myrick, both of whom worked in the 
home office, became general agents for 
the old Washington Life, Mr. Verplanck 
went with them as cashier. He con- 
tinued with them when they became 
managers for the Mutual Life. Later 
he became office manager and more re- 
cently associate manager. He was ac- 
tive in the Life Underwriters Associa- 
tion of New York City, the Masons and 
Sons of the American Revolution. 

Mr. Verplanck came from Fishkill, 
N. Y., his family having descended from 
among the first Dutch settlers in New 
York. Verplanck, N. Y., is named after 
the family. 





PLAN “LUNCHEON CLUB” 
Some of the larger life insurance writ- 
ers of Newark and surrounding area are 
planning the formation of a “luncheon 








is today. 





Never was the work of the Life Insurance represent- 


effect of worry and uncertainty. 


THE 


ative of more importance to the community than it 


The security which he offers helps counteract the 


Every new life he 


insures helps the national economy in time of need 
and builds towards a stable and normal future. 
INSURANCE IN FORCE, 632 MILLION DOLLARS 


(Including Deferred Annuities) 
ASSETS, 205 MILLION DOLLARS 








club.” 





INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1887 








HOME LIFE OF N. Y. CASUALTY} i 


Lt. Eddie M. Morgan, Jackson, Miss) 
Wounded in Air Action; Gen’l Agent 
J. E. Lockwood in U.S.N.R. PI 

Lt. Eddie Mack Morgan, wounded in 
action over Java and commended for} Ds 
gallantry, is the first casualty among 
Home Life of New York personnel. Lt 
Morgan was assistant cashier of the  ° 
Jackson, Miss. agency of the company! no 
and volunteered for service eighteen) Cle 
months ago. He was a bombardier. His cot 
commendation states that he landed® an 
safely a big plane although wounded? ass 
himself and after the pilot had been® an 
seriously injured. Another member off  } 
the crew was killed in the same air? He 
battle. any 
Another loss to the company has been} bec 
General Agent Joseph E.. Lockwood} pre 
Philadelphia, who is now a Lieutenant-f he 
Commander, U.S.N.R. The Philadelphia} sist 
agency will continue at the same a} J 
dress with Henry F. O'Reilly as broker-} Dat 
age manager to carry on that phase oi) fir 
work in Mr. Lockwood’s absence. Mr} Joi 
Lockwood has been in life insurance!) Was 
since 1916 except for the period of his) dep 
service in World War I as an ensign) 0] 
After being general agent for two east- 
ern companies in 1928 he became 2 
member of the home office agency stali} 
of the Guardian Life of New York ani} Sup 
later assistant vice-president, from ti 
which post he resigned in 1933 for ap 
general agency with the Home. M 
Mr. O'Reilly became associated with) |... 
Mr. Lockwood in 1937 after eighteen) ji1, 
years’ field experience as agent, unl) , 
manager and general agent. He com) 15, 
sistently qualified for the Presidents) ques 
Club. com 
MADE ASSISTANT SECRETARIES) “! 
Howard F. Vultee and Michael Ch pani 
Dolak of the investment staff of the) disp 
Connecticut Mutual Life have beet) Ty 
made assistant secretaries of the com} mer 
pany. Mr. Dolak joined the compat) the 
in 1935 coming from the New York} mine 
Trust where he was railroad secutity) the 
analyst. He was with the Railway A¢ 
ministration Board during: the firs 
World War. Mr. Vultee was managet t 
of the Research and Management Div) 
sion of Shields & Co., New York, be 
fore going with the company last year 
He is a past president of New York 
Society of Security Analysts and als will 
past president of Analysts Club of Nev) missi 
York. 


HECTOR DODDS ADVANCED 
Hector Dodds, CLU, has been appoinly Ma 
ed district agent at Binghamton for thy 
Northwestern Mutual Life. Mr. Del N 
is past president of the company, 
Agency Supervisors’ Association andi} Mo 
a leading producer. fin 


N. J. TO HEAR STUART F. sMIy ngs 
Stuart F. Smith, manager, Philadelphi 23 
agency, Connecticut General, 1s scheds Jame 
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Northern New Jersey at the luncheo'f short 


meeting March 12. 
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Medical Section of 
. C. Meets June 4-6 


AT BROADMOOR, COLO. SPRINGS 











Dr. W. F. Blackford, Section Head, 
Dr. J. R. B. Hutchinson, Program 
Chairman Study Plans 





Dr. W. F. Blackford, medical direc- 
tor Commonwealth Life, and chairman 
of the Medical Section, American Life 
Convention, has released preliminary 
plans for the thirty-second annual meet- 
| ing of that section to be held at the 
' Broadmoor, Colorado Springs, June 4-6. 
> Program chairman is Dr. J. Raymond 
B. Hutchinson, medical director, Acacia 
> Mutual Life. 
Subjects and speakers are now being 
| considered. Assisting Dr. Blackford and 
Dr. Hutchinson are the other officers of 
) the Medical Section, Dr. Thomas H. 
Dickson, medical director Minnesota 
Mutual Life, vice-chairman ; Dr. B. F. 

“|| Byrd, medical director, National Life & 
au Accident, secretary; and Dr. J. M. Liv- 
ingston, medical director, Mutual Life 
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ASUALTY f of Canada, member of the board of 
son, Miss,) ™anagers. 

n'l Agent 

3.N.R. PHOENIX MUTUAL PROMOTIONS 





a Dwight N. Clark Becomes Secretary and 


9 Comptroller; J. K. Sullivan Made 
ee el Company Official 
lier of the) The Phoenix Mutual Life has an- 


1 company} nounced two promotions. Dwight N. 
e eighteen} Clark, formerly assistant secretary and 
ardier. His! comptroller, has been made _ secretary 
he landed® and comptroller and J. Kenneth Sullivan, 
h wounded) assistant comptroller, has now been made 
+ had been an official of the company. 

member of Mr. Clark is a graduate of Amherst. 
e same air) He joined the company in 1915 and was 
anpointed auditor in 1927, subsequently 
ny has been’ becoming head of the accounting and 
‘Lockwood | premium collection departments. In 1934 
Lieutenant.) he became comptroller and in 1938 as- 
Philadelphia} sistant secretary and comptroller. 

> same ad} J. Kenneth Sullivan, a graduate of 
- as broker-| Dartmouth, had been with accounting 
at phase of firms in New York and Hanover before 
sence. Mr| joining the Phoenix Mutual in 1931. He 
> insurance) Was made supervisor of the accounting 
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riod of his department in 1936, assistant comptroller 
an ensign in 1938, 

yr two east: 
became i} MINNESOTA WAR CLAUSE 


ugency staf) 
v York ani} Supreme Court Partially Settles Ques- 





lent, from) tion by Permitting Companies to 
1933 for @) Write Aviation Exclusion Riders 
ee “tht Minnesota’s new law permitting life 
crate Mia companies to write aviation exclusion 
er ged riders was validly enacted, the Minne- 
ee cel sota supreme court has decided, but it 


referred back to the lower court the 
question of the right of the insurance 
er eae to approve or disprove 

F exclusion riders filed with it. Thus a 
RETARIES| matter which has been bothering com- 
Michael CF panies for nearly a year is only partially 
taff of the? disposed of. f ‘ , 
have beet) The Minnesota Mutual Life last sum- 
f the com} mer started a friendly action against 
1¢ compat the insurance commissioner to deter- 
New York} mine the legality of an act passed by 
ad security) the 1941 legislature permitting aviation 
ailway ACF exclusion riders, It was contended that 
- the firs through the error of a legislative clerk 
as manag the law was not properly passed. Pend- 
ement Div") ing court decision, Commissioner Newell 
y York, bePR. Johnson has been declining to ap- 
y last yea') prove any exclusion riders filed by com- 
New Yor panies. Whether another court action 
ts and as will be started to determine the com- 
‘lub of News missioner’s authority to approve or dis- 


Prove the riders has not been an- 
nounced, 


President's) 





ANCED 
een appoinl 


° 
ton for Manhattan Life Employes 
| 10 e 

Mr. Om, Near 100% Mark in Pledges 
ation andi} More than 93% of the home office 
employes, Manhattan Life, are now par- 
‘cipating in that company’s payroll sav- 
F, SMITH ngs plan for defense bond purchases, 
Philadelphif cording to a statement by President 
1, ise schee James Pp, Fordyce. The goal of 100% 
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jerwriters BMatticipation is expected to be reached 
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ProvipeEnt MuTUAL 


IN A WORLD AT WAR 


TODAY, business institutions are no longer judged solely 


by the old standards of gains and losses. Instead, they are 
- judged largely by what they are doing in the world struggle 


to 


preserve human freedom. 
During the first World War, during the inflationary 


period of the twenties, and during the depression of the 
thirties, life insurance exerted a powerful influence in stabil- 
izing the national economy and providing security for the 
individual. It is playing an equally vital role today. 


By providing economic security for the American home, 


it makes an outstanding contribution to American Morale. 
With more than one billion dollars of life insurance in 
force, PROVIDENT MUTUAL makes it possible for many 
thousands of men and women throughout the land to do 
taeir work more efficiently—confident of the future. 


Another vital contribution is that many people, who 


otherwise might be dependent, are regularly receiving life 
insurance checks. During 1941 Provident Mutual paid 
policy owners and beneficiaries more than twenty-six 
million dollars. 


LIFE INSURANCE DOLLARS ARE BUSY DOLLARS 


Life insurance dollars are not idle—they are continu- 


ou 
an 


do. 


sly being plowed back into essential American industries 
d efforts. Of Provident Mutual’s four hundred million 
llars of resources, nearly 20% are invested directly in 


United States Government securities; 43% in bonds and 
stocks of the country’s basic industries; and 22% in real 
estate and mortgages. 

There are many ways in which you can help America in 
these trying times. One is to see that, so far as possible, your 
own farzily has ample security against emergency. Life 
insurance enables you not only to accomplish this objective 
but also to perform your necessary duties with a freer, 
surer mind. 


M. ALBERT LINTON, President 


7th Aunual Statement 


ASSETS LIABILITIES 

U.S. Government securities . $ 77,879,713.00 Reserves for policies and 

Calis Naa. 177,044,593.00 supplementary contracts . $360,732,140.40 
Dividends left with company = 7,363,048.93 

Mortgages on real estate . 62,321,465.13 Stitteads ext eatile ter de> 

Stocks . . . « + + — 4,656,625.00 tribution in 1942 4,714,000.00 

Loans on policies 33,545,956.89 Premiums paid in advance. 3,488,451.23 

Realestate . . . . .  27,473,578.42 Policy claims 837,418.51 

Calis. 7,661,273.28 — — accrued, aint 

Accrued interest . 3,696,316.23 _payente in 1942 . TA 

Centateene 504,119.47 Miscellaneous liabilities . 394,745.12 


Leferred and uncollected 
net premiums, etc. . 


Total assets . 


Total of foregoing liabilities $378,169,538.79 
Contingency reserves 22,023,616.73 
Total of liabilities and §=§=——— 

contingency reserves . $400,193,155.52 


5,409,515.10 
- $400,193,155.52 


PROVIDENT MuTUAL 


LIFE INSURANCE COMPANY OF PHILADELPHIA, PENNA. 
Founded 1865 











N. Y. Sales Congress 
Program Completed 


DINNER EVENING OF MARCH 12 








Sales Congress Evening Affair Is 56th 
of N. Y. Association; In Charge 
of Beatrice Jones 


Program for the Fifty-sixth Annual 
Sales Congress Dinner of the Life Un- 
derwriters’ Association of New York 
City, on the evening of March 12 at the 
Hotel Pennsylvania, has been completed 
by Beatrice Jones, association president, 
who has announced that the guest 
speaker is to be Tom Collins, Kansas 
City, humorist and columnist. 


Beatrice Jones in Charge 


For years the outstanding social event 
in life insurance circles, this year’s affair 
will include a prominent “name” orches- 
tra throughout the dinner, for the en- 
tertainers and for the dancing which 
will follow. Miss Jones has taken per- 
sonal charge of the evening arrange- 
ments and states that many agents, gen- 
eral agents, managers as well as prom- 
inent company officials will attend. 

r. Collins, who is assistant to the 
publisher as well as daily columnist for 
the Kansas City Journal, has a national 
reputation as a humorist and ph losopher: 
For several years past he has spoken 
every day for ten months of every year 
to some organization somewhere in the 
United States or in foreign countries. 
On a ballot of newspaper publishers and 
editors in Kansas and Missouri he was 
selected as the outstanding humorous 
speaker in the two states. 

As previously announced in The East- 
ern Underwriter, the day’s session, is to 
be opened by C. Preston Dawson, chair- 
man of the Sales Congress and general 
agent here for the New England Mutual. 
Mr. Dawson has planned a program to 
show the best working methods to be 
employed in life insurance selling under 
war conditions. Theme of the Sales 
Congress is “The Spirit of ’42—A Pro- 
gram of Preparedness.” 


Morning Speakers 


Morning sessicn will include John A. 
Ramsay, Connecticut Mutual general 
agent, Newark, as the opening speaker 
and A. H. Kollenberg, Mutual Benefit, 
Grand Rapids, a consecutive weekly 
producer for fifteen years. Other morn- 
ing speakers are Bernard Falk, field 
training supervisor, Metropolitan home 
office staff; Gustave V. Steiner, ace pro- 
ducer of the Aetna; John E. Spence, top- 
flight producer for the Penn Mutual 
and at present assistant to the general 
agent, Osborne Bethea agency; and Wil- 
liam L. Momsen, assistant to the general 
agent, Clifford L. McMillan agency, 
Northwestern Mutual. 


































































Afternoon Program 

The afternoon session will be chaired 
by George L. Shoemaker, general agent, 
Provident Mutual and educational vice- 
president, Life Underwriters’ Association 
of New York City. Mr. Shoemaker will 
introduce M. Albert Linton, president, 
Provident Mutual, who will startgthe 
final session. Following Mr. Linton, will 
be a_ discussion of “Foraging for 
Markets” by Henry F. Silver, ace pro- 
ducer, Johnston & Collins, Travelers; 
Selby L. Turner, L. E. Baldwin agency, 
New England Mutual; and Robert H. 
Brennan, Jr., assistant district manager, 
Walter Winkel branch, John Hancock. 

The Sales Congress will close with an 
address: by Richard E. Myer, manager, 
Mutual Life of New York and successor 
to Julian S. Myrick. 

More than fifty door prizes will be 
presented by Pasquale A. Quarto, Harry 
Gardiner agency, John Hancock. They 
will include defense stamps and bonds 
and many merchandise prizes donated 
by manufacturers and publishers catering 
to the life insurance business. : 

Dress for the dinner will be optional. 
Tickets at $3 are on sale at all principal 
life insurance offices and at the associa- 
tion headquarters, Hotel Pennsylvania. 
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State Mutual’s Executive Change 





CHANDLER BULLOCK 


When, on August 24, Chandler Bullock 
becomes seventy years of age and un- 
der the retirement plan of the State 
Mutual Life of Worcester surrenders 
the presidency and becomes chairman 
of the board, one of the best loved men 
among top executives retires from ac- 
tive company direction and a new per- 
sonality, George Avery White, becomes 
head of one of New England’s old, 
staunch life insurance institutions. 

Mr. White is an outstanding banker in 
Worcester. He will resign as president 
of Worcester County Trust Co. when 
he takes over his new duties at State 


Mutual. Before entering banking Mr. 
White practiced law in Worcester. In 
1939 he served as president of the 


Massachusetts Bankers Association and 
is at present a member of the American 
3ankers Association. When United 
States entered the first World War he 
was at Williams College. He enlisted 
in the U. S. Naval Reserve; served first 
on a destroyer, and then as an ensigrm 
was assigned to duties as communica- 
tions officer at Boston. During the bank- 
ing difficulties of 1933 he was made con- 
servator of Worcester Bank & Trust 
Co. and reorganized that bank, merging 
it with the Worcester County National 
3ank, under name of Worcester County 
Trust Co. He became a director of State 
Mutual in 1933. 

Mr. White is a past president of the 
Associated Charities of Worcester, and 
the Worcester Economic Club. He is 
also a past Commander of the General 
Devens Post, American Legion. 

He is president of the Worcester 
Club; chairman, Bankers Committee, 
New England Council; chairman, nom- 
inating committee for directors of the 
Federal Reserve Bank of Boston; vice- 
president and_ director, Community 
Chest of Worcester; director of the 
Worcester County Electric Co. He be- 
longs to the Massachusetts Bar Asso- 
ciation and the Worcester County Bar 
Association. 

He is also a member of the Worcester 

latnuck Country Club, the 
untry Club, the Bohe- 

University Club of Worces- 
er a New York City, the Union 
Club of Boston and the Williams Club 
of New York. 

Mr. Bullock had an unusual prepara- 
tion for the responsibilities as directing 
head of the State Mutual Life. He is a 
son of that company’s fifth president 
and a grandson of its third president. 
\ native of Worcester, he was graduated 
from Harvard, A.B., in 1894 and got 


( 


an LL.B. from Harvard Law School in 


GEORGE AVERY WHITE 


1897. In that year he became a member 
of the Massachusetts bar and practiced 
law for nine years. 
First Enters State Mutual 

Mr. Bullock became associated with 
the State Mutual in 1903 as attorney. 
The home office of the company at that 
time was located on the second floor of 
the present building and Mr. Bullock’s 
first office was one that had been oc- 
cupied by the president’s stenographer. 
For the first four years as head of the 
legal department he received a salary 
of $1,200 a year. The home office per- 
sonnel, including officers and staff, num- 
bered ninety-six. 

One of Mr. Bullock’s greatest con- 
tributions as head of the legal depart- 
ment was to make it a valuable aid to 


the sales department. At the time few 
insurance attorneys were making any 
particular effort to broaden the func- 
tion of company legal work. Mr. Bullock 
saw such possibilities and between 1905 
and 1915 was the period of the greatest 
growth in the use of deferred settle- 
ments and taxes as sales aids. Mr. 
Bullock became counsel of the company 
in 1905 and general counsel two years 
later. He was given the additional title 
of vice-president in 1921 and succeeded 
to the presidency in January, 1927. 

In his early years with the company 
Mr. Bullock made frequent trips into 
the field with the late President Burton 
H. Wright and with the financial of- 
ficers. It was on such trips that the 
company’s mortgage loan representa- 
tives all over the country were selected 
and Mr. Bullock from the beginning al- 
ways retained his close interest in the 
financial side of life insurance company 


operations. 

Under Mr. Bullock’s administration 
State Mutual management has been 
characterized by committee meetings, 


staff and executive conferences before 
important decisions were made. He has 
encouraged, a feeling of unity in the 
organization and launched various kinds 
of home office social activities. Inter- 
ested in the drama since his early years 
as a member of the local Players’ Club, 
he introduced dramatic activities in the 
home office. He is a past president of 
the Worcester Drama League and also 
the Worcester Shakespeare Club. 
Among his many civic interests are 
membership in the Worcester Chamber 
of Commerce, which he has served as 
president and director; national coun- 


selor of the U. S. Chamber of Com- 
merce; president of the Economic 


League; treasurer and council member 
of the American Antiquarian Society, 
and vice-president of Worcester His- 
torical Society. 

On the financial side he has been 
vice-president and trustee of the Wor- 
cester Five Cents Savings Bank; direc- 
tor of the Worcester County Trust, 
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Worcester County Electric Co, Unite 
Bancroft Hotel Co., Morris Plan Bank 
of Worcester, the Boston and Albany 
Railroad, and the Providence and Wo. 
cester Railroad. 


Chas. T. Cubellis in Newark 


For Continental American 


Charles T. Cubellis, formerly with th 
Mutual Life of New York, has bee, 
appointed manager in Newark for the 
Continental American’s branch ther § 
Mr. Cubellis entered life insurance i, ) 
1936 after banking and trust work an 
a short time in the comptroller’s office 
Washington, D. C. With the Mutuif 
Life he was agency organizer at Syra- 
cuse, then agency supervisor in Phil. p 
delphia_and later state organizer ip) 
West Virginia. This appointment doe) 
not affect the established general agency ; 
of Moskowitz & Ainbinder, which has 
represented the company in Newark} 
for some years. 


U. S. Life Has First-Aid 


Course For Employes} 


The United States Life is training it 
employes in first aid under the instru. 
tion of Dr. J. Albert Avrack, medical 
director and vice-president. 

Wardens have been assigned to each 
floor of the home office building, safety 
areas have been designated and several 
practice air-raid drills have already been 
held. Fully equipped mobile fire-fight- | 
ing apparatus is available. : 


WALTER CLUFF RETIRES 
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Long Educational Director, Kansas City 
Life, Has Been in III Health; 


Insurance Author 


Walter Cluff, educational director, 
Kansas City Life, has retired from ac- 
tive duties on account of ill health. He 
will temporarily reside with his young- 
est daughter in Hartford, Conn., at 131 
Woodland Avenue. 

Mr. Cluff has been connected with 
the Kansas City Life for the past thirty 
years. He-is a graduate of the Uni- 
versity of Chicago. 


He was formerly | 








one of the leading producers of the | 


company, is the author of two life in- © 


surance textbooks used in 
States and Canada and _ translated into 
foreign languages, and was one of the 
first to establish formal correspondence 
training courses for fieldmen. 





BANKERS NAT’L ANNUAL MEET 





Officers, Directors Re-elected; 1941 Divi- 
dends and 34% Rate to Continue; 
Retirement Annuity for Employes 
At the annual stockholders’ meeting 

of Bankers National Life of Montclair, 

J. J., James N. Hynson of Scarsdale, 


the United | 


— 





N. 
N. 


' 


other directors of the company were re- | 


elected. At the subsequent meeting o! 
the board all present 
company were reelected. Law 

The board announced a continuat‘on 
of the 1941 dividend schedule to policy- 
holders with interest to continue at the 


rate’ of 314% for dividends left on de-| 
posit and for policy proceeds. A div 


dend to stockholders of 50c. per share 
was also declared, paid February 28. 


A retirement annuity plan for em-/ 
board 


ployes was also approved by the 
which, in addition, voted unanimously 
that all per diems for attendance of dr 
rectors at board and committee meetings 
in the future be paid in U. S. Defense 
bonds and stamps. 


WOFFORD AGENCY LECTURE 





H. N. Armstrong, Prudential Home 
Office, Talks on “Safeguarding 
Life Insurance Proceeds” 

H. N. Armstrong, assistant manage 
Settlement Options Department, ao 
dential, was the guest speaker March * 
at an educational meeting of the Harms 
Wofford Ordinary agency of that on 
pany, New York City. Mr. Armstrong ® 
subject was “Safeguarding Life Insut 
ance Proceeds.” 


officers of the} 


Y., was elected to the board, and all | 








1) 

















ch 6, 19) F 


——=—= 


Co., Unite 


Plan Bank 


ind Albany 


> and Wor. 


Newark 


American p 


‘ly with th # 


» has been © 
irk for the © 


inch — there 
‘surance jy 
| work an 


ller’s office | 


the Mutual 
er at Syra. 
tr in Phil. 
'ganizer in 
tment doe f 
eral agency 
which has 
in Newark 


Aid 
‘mployes 
training its 


he instruc. 
‘k, medical 


ed to each 
ling, safety 
ind several 
ready been 
 fire-fight: | 


TIRES 


ansas City 
ealth; 


| director, 
1 from ac- 
health. He 
his young- 
nn., at 131 


ected with 
past thirty 
the Uni- 
; formerly | 
rs of the | 
vo life in- 
he United 
slated into 
yne of the 


) 
spondence | 
L MEET 

) 





1941 Divi- 
‘ontinue; 
nployes 
;’ meeting [ 
Montclair, } 
Scarsdale, } 
rd, and all | 
y were Te- | 
neeting of | 
rs of the | 


ntinuation 
to policy- 
iue at the 
ft on de- | 
. A divi § 
per share | 
ary 28. 

for em- | 
the board j 
animously | 
nce of di} 
meetings | 
. Defense F 


SED 


manager, 
ent, Pru 
March 4 
he Harris 
that com: 
mstrong § 
fe Insut- 














UNDERWRITER 








[—— Lie ——> 


pA 
































PHOENIX MUTUAL LIFE INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT, ORGANIZED 1851 
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CARDINAL 





POINTS 





(FROM OUR 91ST ANNUAL STATEMENT) 





STRENGTH ... 


Assets increased $18,018,000 
—a more substantial gain than 
in any previous year of our 
history. Surplus increased 
$875,000, bringing additions 
to surplus in the last four years 
to nearly $3,000,000. 





GROWTH... .. 


New life insurance sold amounted 
to $50,689,000 —a gain of 
74%. Over 21 millions were 
added to the total insurance in 
force. Since 1931, this total has 
grown from 636 millions to 711 


millions. 








YA 











SELECTION... 


When the mortality rate con- 
tinues to be low, it: signifies 
sound underwriting in both the 
home office and the field. Last 
year was the 5th consecutive 
year with mortality under 50% 
of the expected. 








SeeeICe. . .. 


A low lapse rate indicates satis- 
fied policyholders and compe- 
tent service in the field. Last 
year all terminations (except 
deaths and maturities) were only 
3.3% which is the lowest lapse 
ratio in our history. 
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Sweeping Treasury Tax 
Changes Being Studied 

WOULD CUT EXEMPT INCOME 

Weighted Percentage Basis Would 


Raise Levy; Change in Estate 
Tax Exemption 








Life insurance companies and fieldmen 
alike were studying this week the sweep- 
ing tax proposals of Secretary of the 
Treasury Morgenthau before the House 
Ways and Means Committee on Tuesday. 
Of major interest to fieldmen was that 
part affecting life insurance exemption. 
As to this Secretary Morgenthau said: 

“It is suggested that the existing in- 
surance exclusion of $40,000 be merged 
with the existing exemption of $40,000, 
and that a single exemption of $60,000 
be allowed. This will increase the pres- 
ent exemption in some cases and de- 
crease it in others, and will remove a 
discrimination between persons who are 
insured and those who are not.” 

Under the present Revenue Act there 
is a specific life insurance exemption of 
$40,000 and a general exemption of $40,- 
000 so that it has been possible to have 
an $80,000 insurance exemption under 
the Estate Tax. 

Sweeping Change in Company Tax 

Explanations of the Treasury’s pro- 
posals for changing the basis of life 
insurance company tax-exempt interest 
were made before the Ways and Means 
Committee by Randolph Paul, special 
tax advisor to Secretary Morgenthau. 
He opened his comments with the state- 
ment that life insurance companies 
earned more than $1,000,000,000 invest- 
ment income on $30,000,000,000 assets in 
1939 yet paid a total income tax of only 
$459,000. Continuing, he said: 

“There are two major reasons why 
life insurance companies pay practically 
no tax. First, they are allowed to de- 
duct from their investment income an 
amount equal to 334% of the mean of 
the reserves required by law, although 
the average rate actually earned is less 
than 3%%. Second, while tax-exempt 
interest is excluded in computing invest- 
ment income, that portion of the tax- 
exempt interest which is attributable to 
the reserves is excluded a second time 
through the deduction of 334% of the 
mean of the reserves. 

“It is suggested that this double ex- 
clusion of tax-exempt interest be elimi- 
nated by reducing the reserve earnings 
deduction by the percentage that tax- 
exempt interest bears to total invest- 
ment income. 

“Further,” he continued, “the deduc- 
tion of 344% of the mean of the reserves 
should be re-examined in the light of 
present day realities. It is suggested 
that this deduction be reduced to an 
average of 31%4% and the actual rate of 
interest assumed by the company in 
computing its reserves. In ascertain- 
ing this average, a weight of 65% should 
be given to the 34% and a weight of 
35% to the actual interest assumption 
rate. Such a formula avoids the unfair- 
ness of using either a fixed rate, which 
discriminates against those smaller com- 
panies using a higher actual rate and 
thus possessing smaller reserves, or the 
actual rate alone, which discriminates 
to an even greater degree against com- 

ng a low rate and which in- 

indesirable extent considera- 

ons of tax consequences into the de- 
termination of the rate to be used. To- 
day, most insurance is written on a 34% 
or 3% basis. As the suggested formula 
when applied to the reserves under such 
rates produces an approximate equality 
in the allowable reserve earnings deduc- 
tion, discrimination is thereby avoided. 

“Finally, the restriction of the tax 
base for life insurance to investment 
income would be confined to the actual 
life insurance business of a company. 





L. E. Baldwin in 35th Year 
With New England Mutual 


Lathrop E. Baldwin, general agent, 
New England Mutual Life, 150 Broad- 
way, is entering his thirty-fifth year 
with the New England Mutual. He is 
a son of the late Henry W. Baldwin, 
who was general manager of the Sea- 
board department of the New York Life 
at 115 Broadway, his territory being 
Connecticut, western Massachusetts, New 
Jersey, Long Island and Rhode Island. 
Henry W. retired at the age of 42, and 
some of the men associated with him 
at a later date became unusually promi- 
nent in the New York Life, among them 
being Robert Whitney, who succeeded 
Henry W. as Seaboard agency manager. 
For some years he was a New York 
Life agency director of a number of 
states. 

Lathrop E. Baldwin was largely edu- 
cated by tutors. He traveled extensively 
with his father after the latter’s retire- 
ment. He entered life insurance with 
the Washineton Life as an agent and 
then succeeded H. Rowland Vermelye 
as general agent at 141 Broadway. An- 
other agency of the company was Ives 
& Myrick. In 1907 Mr. Baldwin went 
with the New England Mutual Life, 
first at 141 Broadway, then at 5 Maiden 
Lane, and six years ago the agency was 
moved to 150 Broadway. 

Ever since Mr. Baldwin has been a 
general agent he has sent out monthly 


NEW ENGLAND SALES CONGRESS 





At Boston, April 17, Sponsored by Bos- 
ton Life Underwriters; Lists J. A. 
De Haas as Speaker 

Theme of the twentieth annual New 
England Sales Congress to be held 
April 17 and sponsored by the Boston 
Life Underwriters, will be “How To 
Get More Out of What You’ve Got.” 
Speaker at the dinner will be J. Anton 
De Haas, professor of international re- 
lations, Harvard School of Business Ad- 
ministration. Program will be presented 
by the Life Insurance Sales Research 
Bureau. 


FORD WORKERS GET GROUP 

Richard T. Leonard, director of the 
Ford division of the United Automobile, 
Aircraft and Agricultural Implement 
Workers of America, CIO organization, 
said this week that in a new contract 
Ford workers will be covered by Group 
insurance. John Hancock has the policy. 








A. J. Zern, Raymond Wiese agency, 
Northwestern National Life, topped 309 
company agents who shared $12,628 in 
cash and gift awards for 1941 produc- 
tion records 





literature to a large number of agents. 
Some of this literature was descriptions 
of new contracts and other changes, and 
review of general insurance subjects, but 
also he gave his views on a number of 
subjects, the material being widely read. 
He lives in South Orange, N. J. 





Met. Wins Siegel Suit 


(Continued from Page 1) 
turned over to the New York district 
attorney for possible action. The jury 
was out only fifteen minutes. 

Other Cases Pending 


This is the least important of the 
three actions brought by Siegel and not 
the earliest in point of time. The first 
was a libel action commenced in Octo- 
ber, 1938, against the Metropolitan and 
Charles G. Taylor, Jr., second vice-presi- 
dent, asking $250,000 damages because 
of statements in a letter by Taylor sent 
to Metropolitan agents in this section 
explaining Siegel’s discharge as an agent 
of the company in 1933 and his activities 
as an “insurance counsellor.” This case 
is on the court calendar but is not ex- 
pected to be reached before May unless 
Siegel meanwhile withdraws the action 
in view of the verdict this week as the 
> Wiieeaaimeinla defenses in both are sim- 
ilar. 

The biggest case is Siegel’s $750,000 
conspiracy action against the Metropoli- 
tan, the Prudential and certain officers 
of those companies. The Metropolitan 
interposed counter-claims for $675,000 
based on alleged defamatory statements 
in Siegel’s broadcasts. The Prudential, 
Siegel claims, paid lawyers to act for 
policyholders who sought to recover fees 
paid to Siegel. This case has never 
been noticed for trial. Metropolitan 
attorneys claim Siegel elected to notice 
this action for trial first to compel a 
disclosure of the Metropolitan’s defenses 
which are similar in the two libel cases. 

The Metropolitan has already brought 
actions against owners of some of the 
twenty radio stations carrying Siegel’s 
broadcasts. The first of these against 
the Knickerbocker Broadcasting Co. was 
won by the Metropolitan in 1939, 





A life insurance company also doing a 
health and accident business on a can- 
cellable basis would be taxed as are cas- 
ualty insurance companies on that por- 
tion of its business.” 

The Treasury expert also recommend- 
ed that the life insurance provision of 
the estate tax section of the law should 
be amended to state explicitly the cri- 
teria of taxability with respect to life 
insurance, suggesting the insurance pro- 
ceeds be taxed as part of the decedent’s 
estate if he has either paid the premiums 
on the policy or possessed at death inci- 
dents of ownership in the policy. 


Patterson Cites 1942 
Market, $25 Billions 


VISITS THE CHICAGO AGENCIES 








With J. Roger Hull, Vice-President and 
Manager of Agencies; Later Joined 
by Julian S. Myrick 





Addressing the Mutual Life of New 
York’s three Chicago agencies recently, 
Alexander E. Patterson, executive vice- 
president of the company, stated that 
roughly $25,000,000,000 over and above 
taxes and living expenses will be avail- 
able out of 1942 national income for 
various types of savings and cited this 
as “the most important fact about the 
market for insurance in 1942.” Mr. Pat- 
terson addressed the Chicago agencies 
during a visit to that city with J. Roger 
Hull, vice-president and manager of 
agencies, to analyze progress to date 
this year and to discuss. future plans. 

At the meeting Mr. Hull discussed 
the introduction of new policies with 
low-cost protection and the entry of the 
company on March 1 into the substand- 
ard field. Following the Chicago meet- 
ing Mr. Hull visited the companv’s Mil- 
waukee agencies: Memphis; Jackson, 
Mississippi; and Jacksonville, where he 
was joined by Second Vice-President 
Julian S. Myrick. The two officials last 
week conducted agency meetings in 
Savannah; Columbia, So. Carolina; 
Charlotte, No. Carolina; and Richmond. 

In January this vear the combined 
total of initial-paid insurance sold by 
the three Chicago agencies showed an 
increase of 56% over the same month 
a year ago. Number of lives insured 
gained 86%. 


CONNECTICUT MUTUAL BOOKLET 

“Some Facts—About Your Company’s 
1941 Operation” is the title of the Con- 
necticut Mutual’s annual report in book- 
let form to its 245,000 policyholders. It 
will contain highlights from the report 
of President James Lee Loomis, the 
story of how life insurance aids defense, 
a breakdown of the company’s 1941 claim 
payments, illustrated descriptions of the 
company’s income and_ disbursements 
last year and a discussion of the com- 
pany’s program of educating its repre- 
sentatives in the field. 








is manager of Canada 
Peterborough, 


Oscar Smith 
Life’s new branch at 
Ontario. 






N. Y. Life Has 30% of 
Assets in U. S. Goy'ts 


ASSETS ARE NEAR $3 BILLIOns 








President George L. Harrison Report, 
Reserves, General Contingency 
Funds Strengthened 





The New York Life in 1941 had the 
largest gain in insurance in force in 
any year since 1930. For the first time 
in the company’s history the number of 
its policies exceeded 3,000,000. 

New Business $446,614,300 


Insurance in force amounted to $7. 
013,883,403, under 3,005,676 policies op 
December 31, 1941. The increase over 
the previous year was $118,700,654. Ney 
life insurance in the year 1941 amounted 
to $446,614,300, an increase of $20,644.00) 
over 1940. Terminations by lapse and 
surrender decreased by $23,836,868 and 
the volume of terminations by lapse was 
the lowest in over twenty years. 

The company’s assets at the close of 
1941 aggregated $2,987,268,732. United 
States Government obligations, direct 
or fully guaranteed, amounted to $887. 
761,424, or almost 30% of total assets, 
The company increased its holdings of 
United States Government obligations 
by $89,060,113 over the amount held at 
the end of the previous year. Market 
value of bond investments as of the 
end of 1941 was substantially in excess 
of their book value as determined ac- 
cording to the regulations of the super- 
visory authorities. 

Reserve $2,407,683,152 


The company’s liabilities other than 
surplus funds held for general contin- 
gencies aggregated $2,799,329,529. The 
reserve for insurance and annuity con- 
tracts is the largest single item in the 
liabilities and amounted to $2,407,683- 
152. Surplus funds held for general con- 
tingencies amounted to $187,939,203, an 
increase of $10,865,599 as compared with 
the previous year. 

Payments to policyholders and_bene- 
ficiaries amounted to $201,061,647 during 
1941. Of this sum, the company paid 
$130,573,923 to living policyholders and | 
$70,487,724 to beneficiaries. Z 

Statement of President Harrison 

Commenting on the report, President 
George L. Harrison stated: “Early in 
December, following the declaration of 
war, the directors of the company con- 
sidered the company’s course of action 
in the light of war conditions, The 
course then determined was, we believe, 
a conservative one. The reserve against 
the company’s contractual obligations 
were further strengthened, its real 
estate and mortgage loan assets were 
reappraised on a strict basis, and the 
funds held for general contingencies 
were substantially increased. As a fe- 
sult, a smaller amount of divisible sur- 
plus was available for the payment 0 
dividends for the year 1942. 

“This action has added materially to 
the fundamental strength of the com- 
pany and to the long-range protection 
of the policyholders themselves.” 
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A. Bleetstein, Equitable, 
Leads New York Agencies 


The A. Bleetstein agency, Equitable 
Society, New York, with a gain of 81% 
for the first two months of 1942, led the 
New York department for these two 
months and took third place among the 
agencies throughout the country. The 
agency also led the New York offices 
for the years 1940 and 1941. Among 
the forty-one pro-rata club members 
ranging from the $100,000 Club to the 
$1,000,000 Club are several already fully 
qualified. 

Mr. Bleetstein is assisted in manage 
ment of the agency by Associate Man- 
ager M. W. Bleetstein and Unit Man- 
agers I. Kesselman, H. Mason, S. Wat 
tel and A. Weiner. 


Lawrence Willet, Crain agency, Robes 
Mutual, has been elected president, 
Leaders Round Table of Georgia. 
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Repucep to its simplest personal terms, that is what 
we are fighting for. 

The victory will “take winning” but it will be won. 

For America is strong . . . strong in red-blooded patri- 
otic men and women strong in industrial plants 
equipped to produce the sinews of war ... strong in 
financial resources . . . strong in the capacity of our people 
to work, save and sacrifice . . . and above all else, strong 
in the will of a free people to keep their freedom. 

Another source of national strength is the family secur- 
ity that the American people have built and are continuing 
to build through life insurance. 


This family security is more important today than ever 
before. It helps to build national morale, and sound morale 
among Defense Workers and other home folks, as well as 
among our fighting forces, is essential to victory. The 
Equitable Life Assurance Society of the United States 
provides $7,607,000,000 of life insurance protection. 

Life insurance also serves to strengthen the social and 
economic fabric of the nation through the unceasing flow 
of benefit payments. F-very hour of 1941 The Equitable paid 
an average of $23,918 in benefits, a total of $209,000,000. 

A life insurance institution is also privileged to aid 
the war effort by investing in U.S. Government securities 
and by providing capital to industry to produce needed 
materials. The Equitable recognizes an obligation on behalf 
of its policyholders to direct a large part of its funds into 
Government securities. Between the attack on Pearl Har- 
bor and the year-end, The Equitable acquired $88,500,000 
of U.S. Government obligations. Supplementing financial 
aid to Government, The Equitable has $1,491,500,000 at 
work in industry and business. 


By promoting individual thrift, life insurance is support- 
ing the Government’s program for reducing non-essential 
spending and paving the way for increased war production. 
Equitable agents last year helped 100,000 persons to estab- 
lish $306,000,000 of individual life insurance protection. 


The protection and cash resources policyholders build 
through their policies not only help American families 
withstand financial shocks of the war period but provide 
a backlog of security to mect post-war readjustments. 

Just as every Equitable policyholder will make the ut- 
most possible personal contribution toward our war effort, 
so the management will work and plan with the one objec- 
tive that transcends all else—helping America to achieve 


victory. ? 


PRESIDENT 


Society, 
ie 


°° victory. 
Th 
“omas |. Parkinson 


PRESIDENT 


“YOUR POLICY” 


There is a story behind every life insurance policy...a story of things deep 
down in human hearts. The smile of a baby. . .the tender glow in the heart of a 
mother... .the pride of a father. In reality, these human things are as much a part 
of the annual report of a great life insurance institution as an accounting of the 
stewardship of millions of dollars of policyholder funds. 


“Your Policy,” annual report of The Equitable Society, endeavors to capture some 
of these human things. It also contains practical illustrations of how best to use 
your present insurance. You may obtain a copy from any Equitable agent or 
the Society’s home office. A copy is being mailed to all policyholders. 











Filed With New York Insurance Department 
December 31, 
ASSETS 194] 
DO” Ey ee PONCE OEE TTY EE er ery $ 82,957,111 
U. S. Government Obligations?............ 407,120,949 
Public Utility, Railroad, Industrial and other 


Bonds}....... WARS Ritesh top Be a 1,450,909,407 
Preferred and Guaranteed Stocks........... 16,619,388 
CTCL 6 kf dso larcasa nema neee wes 391,075 
WMUNNO NMI ooo as cin cn Sins wet waines wat 370,267,984 
EMERGES 5 05a oto s e Gres beeen toes 27,709,871 


Loans on Society’s Policies...............- 197, 159.611 
CMe AMGEN. 6550 0 ccc ood Rae dawde wom 57,200,112 
Total Admitted Assets $2,740,635.508 


RESERVES AND OTHER LIABILITIES 
Reserves for policy and contract liabilities . $2,546,850,838 
Policy holders’ prepaid premiums and unpaid 


MUNI or ss oe aie re aid alas Awe 29,085,890 
Hee te OS es So Se ie eee 2% 4,280,500 
Unearned interest, expenses accrued and other : 

eR ae Re oe ee LE, Sea? 5,496,248 
Reserve for future payments under agents’ aa 

retirement plans and to retired emplovees. . 4,039,319 
Funds allocated for dividends in 1942....... 34,401,465 
Surplus funds for special contingencies... ... 7,786,000 
Unassigned funds (surplus)... .......-..--- 108,695,248 


fe hl . “ye. @9 ~insoe,- = > 
Total Liabilities and Reserves........... $2,740,635,508 
*Including time deposits of $99,808. ; = 
tIncluding $5,356,316 on deposit with public authorities. 
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THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


(A Mutual Company, Incorporated Under the Laws of New York State 


Home Office * 393 Seventh Avenue * New York, N. Y. 
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Nat’l Association to 
Convene at Memphis 


PROGRAM SET FOR MARCH 26-28 





National Council Meeting, Agency Man- 
agement Session, Southern Sales 
Congress Listed 





In the first full gathering of the Na- 
tional Association of Life Underwriters 
since the United States entered the war, 
the Memphis mid-year meeting, March 
26-28, will have as its principal theme 
the relationship of the life underwriter 
to the war effort. Commenting on the 
conference, John A. Witherspoon, Na- 
tional Association president, said: “Be- 
cause of the many new problems im- 
posed by active warfare this will be one 
of the most important mid-year meetings 
the National Association ever held.” 

Agency Management Session 

The opening session will be a mid- 
year agency management conference un- 
der the direction of Wilbur W. Harts- 
horn, Metropolitan, chairman of the 
committee on general agents and man- 
agers. Conducting the program will be 
Tohn Marshall Holcombe, manager, Life 
Insurance Sales Research Bureau, and 
Lewis W. S. Chapman, also of the Bu- 
reau. There will also be a meeting of 
the state association presidents under 
Ralph W. Hoyer, John Hancock, chair- 
man of the committee on state and re- 
gional associations. 

National Council Meeting 

Major event will be the all-day meet- 
ing March 27 of the National Council, 
to be held in the form of a legislative 
session with the representatives of each 
state seated together, reports to be sub- 
mitted on progress by each committee 
and round table discussions to formu- 
late association policy for the remainder 
of the administration. 

Southern Sales Congress 

The Memphis Association will be the 
host of a “southern sales congress” 
March 28 at which President Wither- 
spoon will be a principal speaker. On 
the same day will be a meeting of the 
board of trustees. 

In charge of local arrangements is 
Hugh B. Jones, New York Life, assisted 
by the following committee heads: At- 
tendance, Wayne Deupree, CLU, Trav- 
elers; activities, Bruce Blalack, Travel- 
ers; company meetings, Frank W. How- 
land, Massachusetts Mutual; decora- 
tions, Robert S. Seay, Metropolitan; en- 
tertainment, Leslie Fortune, Massachu- 
setts Mutual; finance, M. E. Brooks, 
Union Central; greeters, R. C. Hunting, 
Mutual Benefit; hotel reservations, E. 
R. Caldwell, Prudential; managers and 
general agents, J. Frank Hall, Mutual 
Life of New York; program, Jeff Gros, 
State Mutual; publicity, Russell Perry, 
Connecticut Mutual; radio, Vernon H. 
Smith, Metropolitan; registration, Lewis 
Callow, General American; sales con- 
gress, Clyde R. Welman, National Life 
of Vermont; women’s activities, Elsie 
D. McKellar, Equitable Society. 

Also assisting in promoting the meet- 
ing are W. F. Hughes, Massachusetts 
Mutual, president of the Memphis As- 
sociation, and W. T. Buckner, New York 
Life, head of the Tennessee State As- 
sociation. The national angle will be 
handled by Jack Hilmes, Equitable of 
Iowa, Des Moines, chairman of the com- 
mittee on national council meetings. 


DOUBLE 1941 JANUARY IN N. Y. 
The Life Underwriters Association of 
ie City of New York, Inc., with head- 
1arters in the Hotel Pennsylvania, has 
at the estimate of total 
ary life insurance in New 
Yor ty for January, 1942, is $98,010,- 
000, which compares with $48,275,000 re- 
ported for January of last year. 





tl 


1 





N. Y. LIFE RED CROSS COURSES 

More than 1,800 New York Life home 
office employes have enrolled in Red 
Cross first aid courses being conducted 
by the company’s medical staff. Among 
these are 100 air raid wardens for the 
home office building and 50 others train- 
ing to become first aid instructors. 


Tells of Thirty Happy Years 


Frank T. McNally, Minneapolis, has 
been a general agent of the Massachusetts 
Mutual thirty years. He wrote a remi- 
niscent letter about that anntversary to 
Joseph C. Behan, vice-president, Massa- 
chusetts Mutual, which is reproduced here- 
with: 

Dear Mr. Behan: 

Thirty years ago yesterday I signed 
a contract by virtue of which I became 
a general agent of the Massachusetts 
Mutual Life Insurance Co. You had but 
recently been appointed superintendent 
of agencies. You made me a proposition 
and I accepted it. I recall distinctly 
that it was just such a day as today— 
a typical Minnesota blizzard blowing. 
Not much change in the weather. But 
what a lot of water has gone over the 
dam since then! 

Of course, I never regretted my de- 


cision. They have been thirty happy 
years. You were patient, tolerant, and 
sympathetic, particularly in the early 
days. I certainly needed and appre- 


ciated your frequent and kindly letters 
of encouragement, always indicative of 
your confidence in a raw-boned country 
lad. 

1911! How far away it seems! We 
were living in a good world then, the 
pre-war world, when Britain was the 
dominant world power. Britain wanted 
peace and there was peace. 1911! When 
a man could support a family com- 
fortably on $100 a month—when the 
first income tax law had just been de- 
clared unconstitutional. Happy, happy 


days! 
The First World War 


Then came a few nice comfortable 
years. No automobiles, at least my 
friends had none. We didn’t make very 
much money, but our wants were few. 
And then came 1914 and the mad dog 
broke loose in Europe. Finally after 
four years, the decent people of the 
world succeeded in chaining the mad 
dog. But as someone has said, “Now 
the mad dog has broken loose again and 
finally the decent people of the world 
completely realize that there is only 
one cure for hydrophobia and that is 
death.” 

We entered the war in 1917. I do not 
recall that our business was adversely 
affected. Rather the contrary. We kept 
on doing about the same things. Of 
course, we all tried to do some war 
work. That took time, but it made us 
feel better to know we were helping in 
our own little way, and life became 
more hectic but more interesting. I 
recall that Mr. Perry was a draft board 
chairman in those days! 

When war came to us, people talked 
less about cash values and more about 
life insurance. The uncertainty of life 
brought us back to fundamentals. Peo- 
ple got into the habit of saving money. 
Millions became bond holders for the 
first time in their lives, and we found 
that when people save money they al- 
ways think of life insurance. Thrift and 
life insurance go together. 

I recall there was practically no un- 
employment. Some lines of business 
were wiped out, but everybody seemed 
to gradually become adjusted and made 
more money. We had few new recruits 
(the eligible ones were in the Army or 
Navy) but all the hardworking under- 
writers found conditions for business 
good. People worked harder, spent less, 
saved more. 


Human Nature Does Not Change 


Of course, history does not always 
repeat itself. This war may be entirely 
different, but I never found that human 
nature changes very much. I remember 
back in 1923, a 
struck Japan —an earthquake and tidal 
wave. We sent our Pacific squadron 


terrible catastrophe 
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FRANK T. McNALLY 


with medical supplies and food. The 
Japs thought we were going to take 
advantage of their helplessness and use 
our fleet to take them over. For quite 
a long time they would not allow our 
battleships to come into their harbors. 
They thought we were the same kind 
of skunks I always thought they were. 
So I say human nature doesn’t change 
much. It looks like a long, rough road 
ahead, but after all, this is a self-made 
country—made up of countless self-made 
men—and T have always noticed that a 
self-made man can take adversity and 
success in stride. We will pull through 
and people will continue to buy life in- 
surance. 

A few nights ago I was walking with 
a friend of mine and we passed the 
show windows of our largest depart- 
ment store. There was a beautiful dis- 
play of household furniture in one of 
the windows. I saw a young couple 
holding hands and looking wistfully at 
the furniture. I turned to my friend 
and said, “There is the real reason why 
my business, the life insurance business, 
is now and always will be a good busi- 
ness. That young couple there are 
probably contemplating marriage (thirty 
years ago IT, too, was looking wistfully 
at similar window displays). That sort 
of thing has been going on for a long 
time, and something tells me it will 
never stop.” 

Well, we are off to a bad start in a 
war that has been forced upon us. But 
we should not be dismayed. Anyone 
with even a cursory knowledge of our 
history will recall Washington’s dis- 
aster at Long Island. He will also re- 
call the ignoble surrender of Detroit in 
1812. And who has not heard of Bull 
Run? We never made a good start, but 
Yorktown and Appomattox indicated 
that we always finish the job. 


Praises Company 


Thirty years! It is a long time. In 
those years I have made many friend- 
ships in the field and at the home 
office, friendships which have made my 
life very pleasant. And in those thirty 
long years I have never known my 
company to do a single cheap thing. Its 
business methods have never changed, 
because they were right in the first 
place. I have always enjoved a good 
income, and if most of it slipped away, 
T cannot blame the company or my 
business—I have only to look in a mir- 
ror to find the culprit. 

I am certain there will be good years 
ahead for all of us who are still willing 
to labor and do what we know we 
should do. 

As I look back over it all, I am glad, 
very glad, that I accepted your propo- 
sition in 1911. If I had it all to do over 
again, I would choose once again the 
same wife and the same company and 
the same bosses—and the same land 
to live in, to love and to fight for. 
Tt has been worth while. From the 
bottom of my heart, I thank you once 
again. 


Columbian Nat’l Has 
$52,651,282 in Assets 


TOTAL GAIN OF 





$2,280,873 





Payments Total Over $95,000,000 al 


1902; Insurance In-Force 
Now $187,750,000 





Assets of the Columbian National Life : 


increased by $2,280,878 during 194] to 
bring them to a new total of $52,651.2» 
Surplus was $3,689,120 as of Decembe 
31 including capital stock and contin. 
gency reserves, representing a 
mately 8% of the total ceseree Ea 
nolicies. Reduction of the special cop. 
tingency reserve to cover fluctuating req] 
estate values plus sales of foreclosed 
properties brought book value of teal 
estate now carried to $716,000. 

United States bonds held amounted 
to nearly $12,000,000 at the end of 194 
Government bond holdings plus $1,777. 
000 cash amounted to more than 25% of 
company assets. Public utility holdings 
are more than $11,500,000 in bonds. 

Payments to policyholders and bene. 
ficiaries were in excess of $3,900,000 
bringing the total paid out since the 
company’s founding in 1902 to more 
than — $95,000,000. Insurance _ in-force 
gained $6,580,000, total now being $187. 
750.000. Premium income was more than 
$6,000,000. Accident and Health depart. 
ment showed an increase of 5% in pre- 
mium income. 

Average size of policy was $4,542 com- 
a with $3,879 in 1940 and $3,734 in 





HANCOCK GROUP AWARD WON 





Vice-President’s Award, Started by 
Vice-President Paul F. Clark, Goes 
to Fitchburg, Mass. 


The Fitchburg, Mass. district, John 
Hancock, has received the 1941 Vice- 
President’s Award for Group and allied 
lines. In addition to this award, Vice- 
Presidential citations will go to Allen- 
town, Pa.; Brooklyn, 3 and 4: Chicago 
7; Davenport, Ia.; Kansas City, Mo; 
Los Angeles 1 and 3; Pittsburgh 2; 
Quincy, Mass.; South Bend; Spring- 
field, Ill.; St. Louis 3; St. Paul; Stam- 
ford, Conn.; and Waltham, Mass., and 
personal awards will be given agents, 
managers and assistant managers for 
meritorious achievements. 

The award was inaugurated last year 
by Vice-President Paul F. Clark. 





CANADA LIFE CLAUSES 





Effective March 1 Incorporates War and 
Aviation Clauses in All Policies Irre- 
spective of Age or Sex 
Since the outbreak of the war in the 
United States the Canada Life has been 
























_ 








including war clauses in United States 
policies on all single men Age 45 and 
under, and all married men Age 35 and 
under. 

Effective March 1 the company will 
incorporate the war and aviation clause 
in all policies irrespective of age or sex. 


Canadian Business Up 52% 


Continuing to show striking improve- 
ment, life insurance sales in Canada and 
Newfoundland for January totaled over 

000,000, an increase of 52% com- 
pared with the same month of last year, 
according to figures issued by the Cana- 
dian Life Insurance Officers’ Associa- 
tion. Principal cities in Canada reflect- 
ed the improvement, Toronto showing 4 
gain of 78%, Winnipeg 61%, Montreal 
56%, Vancouver 54%, Ottawa 52%, 
Hamilton 51% and Quebec 48%. 








CAL.-WESTERN DIVIDEND 

The California-Western States Life 
has declared a stock dividend of 50 cents 
per share, payable March 16 to stock- 
holders of record as of close of business 
March 2. According to President 0. J. 
Lacy, the dividend will be shared by 
2,100 shareholders most of whom reside 
in eleven western states. 
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st Vie 1941 scale of dividends paid to policyholders continued for 1942. 
Ale Net yield on investments 3.7% —same as 1941. 
ty The renewal by policyholders of Northwestern Mutual insurance in force in 1941 
Pha om was 97.32%—the highest (except 1918) in the Company’s history. 
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af (From the report to policyholders of the Executive Committee of the Board of Trustees) 
Wiad “Each year brings new developments in the application of life insurance to meet 


seas $ the economic and social needs of the American people. As the possible uses of insurance 
Bhar: have become more complicated and involved, there has developed a need for better 
d trained and better informed field men. The Northwestern Mutual is proud of its field 
e 35 and | organization and its response to this demand. This Company, through its career agents, 


has been in the vanguard of this movement of more advanced underwriting.” 
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(From the report of the Examining Committee of Policyholders )— 


“The Company has not sacrificed any of its standards for investing its funds, but 


ope still has maintained a relatively good rate of income return in spite of reduction in 
interest rates that have been encountered during recent years with all high grade in- 
vestments. This combined with mortality savings and economical administration has 
been advantageous for the policyholders in dividends.” 
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Presentation of Mutual Benefit President’s Plaque to Einstein & Salinger 
Agency, New York City, at the home office, Tuesday, March 3. Reading left to 
right, are John R. Hardin, president; Lester Einstein, Benjamin D. Salinger, H. G. 


Kenagy, superintendent of agencies. 


The Einstein & Salinger agency, Mu- 
tual Benefit, New York City, has been 
the President’s Trophy, the 
company’s highest agency honor, for 
“best all-round agency performance dur- 
ing 1941.” The presentation was made 
by John R. Hardin, president of the 
company, at a luncheon given the agency 
March 3 at the Mutual Benefit home 
office, Newark. At the luncheon, which 
was attended by members of the agency 
and executives of the company, General 
Agents Lester Einstein and Benjamin 
D. Salinger accepted the honor on be- 
half of their agency. 

Einstein-Salinger Citation 

At the presentation it was pointed out 
that even though the Einstein & Salin- 
ger agency doubled its production quota 
in 1941, the award was based on quality 
of service rather than on gross amount 
of insurance placed. In the citation 
reference was made to seven factors 
measuring effectiveness of management, 
progress of the agency’s development, 
quality of production and extension of 
service to new policyholders. In the 
sum of these factors, the agency was 
adjudged to have outstripped all other 
agencies of the company’s nation-wide 
organization. The agency did a particu- 
larly good job of inducting new, high- 
grade agency personnel; performance of 
established members of the organization 
was high; insurance placed in past years 
was renewed in satisfactory percentages, 
the agency organization’s esprit de corps 
reflected steady, satisfying progress. 

The Einstein & Salinger agency was 
established in January, 1940, as one of 
four sales agencies created from the 
single agency which had represented the 
Mutual Benefit in New York City since 
1845. Both Einstein and Salinger had 
been unit managers on the New York 
staff prior to their appointment as gen- 
eral agents. 

Lester Einstein joined Mutual Bene- 
fit in New York in 1937. Since he came 
to New York from Atlanta in 1920 he 
has become well known among life in- 
surance men in the metropolitan area 
also for his activities in the life under- 
writers’ association. He has served as 
a director and is now administrative 

t of the association. 
me with the Mutual 
York City in 1935 when 
he joi management staff there. 

All of his life insurance experience has 
been in New York City where he has 
taken a leading part in life underwriters’ 
association work. He was awarded the 
CLU designation in 1933 and has long 
been prominent in life insurance educa- 
tional work. 

Other Agency Awards 

Announcement was also made at the 


awarded 


joined the 


luncheon of agency department awards 
for “all-round performance” by the fol- 
lowing agencies: Group A (agencies pro- 
ducing $5,000,000 or more)—J. S. Drewry 
& Co., Cincinnati (for the second time) ; 
Group B (agencies producing $2,500,000 
to $5,000,000)—Finstein & Salinger, 521 
Fifth Avenue, New York City; Group C 
(agencies producing $1,000,000 to $2,500,- 
000)—H. Lawrence Choate, Washington, 
D. C.; Group D (agencies producing 
$500,000 to $1,000,000)—Don H. Stimp- 
son, Portland, Me. 

Group A, C and D awards will be 
presented in the general agency cities 
by members of the agency department 








at the earliest possible occasion. Group 
B was awarded the president’s plaque. 

The J. S. Drewry agency has to its 
credit a President’s Trophy (1939) and 
two of the three Group A agency plaques 
that have been awarded. The agency 
has been consistently outstanding in the 
quality of its service and personnel for 
many year's and has been the source of 
many of the “creative” sales ideas used 
by life insurance men throughout the 
nation, including the “life value” and the 
“good property” concepts of life insur- 
ance. This year four members of the 
agency ranked among the company’s 
first fifteen leaders. 

To the distinction which came to the 
Washington, D. C., agency in winning 
the Group C agency award can be added 
the fact that in 1941 every one of the 
agency’s full-time representatives quali- 
fied for the company production honor 
roll. Since 1925 the Washington agency 
has done a highly intelligent job of life 
insurance representation in the District 
under the direction of H. Lawrence 
Choate, CLU. 

The Portland, Me., agency under Don 
H. Stimpson has been welded into a 
single State of Maine agency unit. Un- 
der his aegis the agency has developed 
in manpower and skill and is winning 
continued respect as a quality organiza- 
tion. He is taking an important part in 
life insurance affairs in Maine. 


82 YEARS OF SERVICE 


THE 


GUARDIAN LIFE 


INSURANCE COMPANY 


OF AMERICA 
NEW YORK CITY 











iGUA 


a 








2 DIAN & 





A MUTUAL COMPANY 
ESTABLISHED 1860 





LIFE INSURANCE RENEWALS 


Purchased on Liberal basis 


Agents Trading Corporation 


271 Madison Ave., New York 
AShland 4-3063 








PACIFIC MUTUAL GAINS 
Assets of $254,858,644 Set New Record: 
$46,505,534 Invested in U.S, ' 
Government Bonds 
The Pacific Mutual Life reports total 
assets of $254,848,644, an all-time high 
and insurance in-force of $596,126117 
Paid volume for 1941 increased over the 
previous year by 12.8%. New sales were 
$42,638,738. 
$46,505,534, or 37% of the company’s 
assets have been invested in United 
States Government bonds, an_ increase 
in this category of $5,064,210. The com- 
pany has also invested $35,840,309 in 
public utility, railroad and other cor- 
porate enterprises engaged in aiding the 
war effort. Mortgage loans amount to 
$101,603,050, another all-time record. 
a bond investment is $95,041- 


Additions to surplus were $1,181,960, 
bringing the total combined capital and 
surplus to $7,284,991. Payments to pol- 
icyholders and beneficiaries in 1941 were 
$19,759,257. Policy and claim reserves 
were increased by $6,865,638 to a total 
of $234,223,570. 





Security Mutual Insurance 
In-Force Over $100,000,000 


Security Mutual passed the $100,000, 
000 mark in life insurance in-force at 
the end of February. Actual date, Feb- 
ruary 28, was also the birthday of 
President Frederick D. Russell, who was 
presented with a scroll in honor of the 
occasion, climax to a two-months’ cam- 
paign. 

The 1941 business of the company was 
10% greater than 1940 and assets gained 
7%. Surplus showed substantial gains 
and mortality was favorable. 


Harrison L. Amber to Talk 
To New York Supervisors 


_The next meeting of the Life Super- 
visors’ Association of New York will 
be on March 10 at the Hotel Martinique. 
Guest speaker will be Harrison L. Am- 
ber, vice-president, Berkshire Life. 


CHAS. B. KNIGHT’S FEBRUARY 

The Charles B. Knight Agency, Inc. 
Union Central general agents, New York 
City, reports paid business for Febru- 
ary of $1,960,755 and for the first two 
months of 1942 a total of $6,659,544 com- 
pared with $4,191,678 for the same period 
last year. 


J. D. VAN SCOTEN DIES 

J. D. Van Scoten, vice-president and 
director of agencies, Standard Life of 
Pittsburgh, died March 3 at his daugh- 
ter’s home in Meadville, Penn. Mr. Van 
Scoten would have been 71 on March 5. 
He had been with the Standard Life for 
twenty-one years, prior to which he was 
apeory director for the Midland Mutual 

ife. 














A. J. OSTHEIMER, III, IN TALK 

A. J. Ostheimer, ITI, life member, Mil- 
lion Dollar Round Table and agent, 
Northwestern Mutual Life, will be the 
guest speaker March 16 at the luncheon 
meeting of the Chicago Association 0 
Life Underwriters. 





Eugene Thore, general counsel, Acacia 
Mutual, talked recently before the 


Louisville Association of Life Under 
writers, 
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Canada Life Showed 
Large Business Gains 


ANAGER McEVENUE REPORTS 





M 


’s Large War Loan Investment 
Comid by President A. N. Mitchell; 
At Annual Meeting 








The Canada. Life had an excellent 
business year in 1941 as shown at the 
ninety-fifth annual meeting in the re- 
ports of President A. N. Mitchell and 
General Manager S. C. McEvenue. New 
paid-for life insurance increased 23% 
and insurance 1n force at the close of 
the year stood at $815,470,716, an in- 
crease of almost $10,000,000. These fig- 
yres do not include annuity business 
which also increased _ substantially. 
Lapsed or surrendered policies were the 
lowest in seventeen years. Assets 
amount to $289,058,610. 

Mortality experience again was favor- 
able. In the last ten years only twice 
has the percentage of actual mortality 
to the expected been lower than last 
year. A surprising feature is that ex- 
perience in Great Britain continues to 
be more favorable than in the United 
States, or in fact on all business out- 
side the British Isles, even though the 
largest proportion of war claims comes 
from Great Britain. 

In 1941, the gross rate of interest 
earned by the company was 4.46% and 
the net rate of interest 3.94%, 

Payments to policyholders and bene- 
ficiaries during the year amounted to 
$22,956,250—an average of $75,514 each 
working day. Since 1847, the Canada 
Life has paid to policyholders and bene- 
ficiaries, or has accumulated on their 
behalf, more than $770 millions—over 
$72 millions more than it has received 
in premiums. 

President Mitchell on War Duty 
In addressing the annual meeting 
President Mitchell said in part: “We 
believe that a life insurance company 
cannot stand on the sidelines in this 
supreme struggle. In time of war, life 
insurance performs a double duty. It 
collects funds from the citizens to pro- 
tect the nation’s future and morale, but 
at the same time furnishes those funds 
to that nation’s government to finance 
its efforts. 

“In fulfilling these functions,” he con- 
tinued, “it helps to prevent that infla- 
tion which hovers on the horizon as a 
threatening destructive storm in all such 
times as the present. It is one of the 
most certain factors in helping to pre- 
vent this ugly creature from exerting 
its undermining forces.” 

In discussing the trend of interest 
rates, Mr. Mitchell stated that this ques- 
tion is one of major importance in the 
national economy. “There can be no 
doubt that a lessening of interest rates 
could be carried to a point where thrift 
would be seriously discouraged,” he said. 
‘There can be no real world progress 
or improvement in standards of living 
without thrift. All improvements in 
standards of living depend upon a stead- 
ily increasing ability to produce, com- 
bined with constant improvements in 
the methods of distribution. These are 
only possible if thrift creates through 
saving trom previous production, the 


| Mecessary capital by which new instru- 


ments of production and_ distribution 
can be financed. Interest rates and 
thrift are certainly interlocked and thrift 
is the father of progress.” 





NEW MINN. MUTUAL WAR RIDER 
The. Minnesota Mutual has announced 
4 revision of its war clause effective 
March 1 to provide full coverage to men 
in military, naval or air service while 
inside the United States and Canada 
except as the aviation portion of the 
clause might apply. 


GARDINER AGENCY REPORT 
The Harry Gardiner agency, John 
pancock, New York, reports February 
susiness of $1,000,400 in Ordinary, $226,- 
‘Win Annuities and $216,700 in Group 
credits. Total paid volume for the year 


'0 date is over $6,000,000. 








Equitable Society Issues 
Attractive Booklet-Report 


The Equitable Society’s financial state- 
ment to policyholders this year has been 
issued in the form of an attractive little 
pamphlet of twenty-four pages profuse 
with illustrations, educational cartoons 
and charts. 

Besides the financial report itself, 
there are photographs of work in war 
industries and the railroads to illus- 
trate how policyholder funds have been 
invested in the war effort. The policy- 
owner’s dollar and its use is shown via 
cartoon illustrations. Prominent Equi- 
table assureds’ pictures—among them 
Donald M. Nelson, Wendell L. Willkie 
and John F. Kieran—are also included. 
There are stories of how Equitable 
agents have helped specific families in 
arranging their estates, a chart showing 
the growth of the company and a pano- 
rama view of the Equitable’s moderate 
= housing project planned in Brook- 
vn. 





FRASER AGENCY AHEAD 
The John M. Fraser agency, Con- 
necticut Mutual, New York City, reports 
$695,600 in paid business for February 
compared with $545,410 for the same 
month 1941. 


L. A. A. Eastern Round 
Table Here March 26-27 


WELCOME BY A. S. ANDERSON 





Theme “Life Insurance Advertising 
Girds for War”; A. E. N. Gray, 
Prudential, To Talk 





The agenda for the Eastern Round 
Table, Life Insurance Advertisers’ Asso- 
ciation scheduled for the Hotel Penn- 
sylvania, New York, March 26 and 27, 
promises two days of significant delib- 
erations and instructive addresses. 

A meeting of the committee on ar- 
rangements, of which George Adsit, 
vice-president, Girard Life, is chairman, 
was held in New York recently and 
adopted the slogan “Life Insurance Ad- 
vertising Girds for War” as the theme 
of the round table sessions. 

The conferees will be welcomed at 
Thursday’s luncheon by the president, 
A. Scott Anderson, Equitable Life of 
Iowa, who will deliver “The L. A. A.’s 
Message to the Round Table.” 

The first meeting will follow imme- 
diately, with Nelson White, Provident 
Mutual, a past president, delivering the 
keynote talk. Other speakers. will be: 
Albert E. N. Gray, assistant secretary, 


UNITED STATES LIFE REPORT 





President Mansfield Freeman in Report 
Shows New 1941 Volume Up 63.4%; 
Other Gains 

President Mansfield Freeman, United 
States Life, reported at the annual 
stockholders meeting March 2 that the 
company’s insurance in-force gained 
$12,658,488 in 1941 to bring the total to 


$71,422,411. New paid-for business was 
$20,546,469 including revivals and in- 
creases, representing an increase of 


63.4%. 

Gain from life insurance operations 
during 1941 was more than double that 
of 1940, Mr. Freeman reported. Surplus 
was increased 15% from $215,961 to 
$248,075 after setting up a special volun- 
tary reserve of $50,000. Net, admitted 
assets were increased by $1,061,998, mak- 
ing total assets $10,663,269. 





Prudential Insurance, “What the Sales 
Force Needs from Life Insurance Ad- 
vertising,” and Henry Hoke, editor of 
The Reporter, whose subject will be 
“Direct Mail Selling Strategy in Time 
of War.” If time permits a fourth 
speaker probably will be heard on the 
first day. The remainder of the two- 
day agenda will be announced by the 
committee at a later date. 








H. R. KENDALL, Chairman 


Death Claims Due and Unpaid 
Reserve for Unreported Claims and Claims with 
Incomplete Proofs 


Increase in Total Assets 
Increase in Excess Security to Policyowners 
Increase in Total Premium Income 


Shirty-first ye 4 ee ro 
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WASHINGTON NATIONAL INSURANCE COMPANY 
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J. F. RAMEY, Executive Vice President and Secretary 
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Casket Cee ata RS oo ons bo.o occ 5 ow wee ncccnaseces $ 766,385.16 4.38 
URS (QGavewnmient Sariehieets oak asc dcccceuccncscacndanen 5,282,039.51 30.20 
*Federal Savings and Loan Ass’n Certificates.............- 505,000.00 2.89 
SPA Peenee  ROORR in ovina cknssacc dss dsacansavensd 4,801,019.55 27.45 
Other First Mortgages on Real Estate..................4. 1,198,903.38 6.85 
State, County and Municipal Bonds..................+06- 902,411.29 5.16 
FRRINGAEE AMMEN 5 ohio ci laine és Sriweccdinddadcwasnexeteua 264,386.44 151 
see UNNUIEO EIEN oo og saa 2 see acecnew xi bce cacwdedae ee 1,675,704.35 9.58 
RONG RGGSeleeics ccna neve cudwasecdsicncenceuedacacawes 767,920.81 4.39 
* pnt CUNIEES, <. cok contend cd ectees'<etadadvawadeaceueaseeea 342,149.26 1.96 *’ 

Chiles Week Petite: QUmOGi 6 secs dis ccccceccucdslineckuces 202,750.10 1.16 
Accrued Interest, Rents, Premiums in Course of Collection 

and Net Deferred Premiums..............ccccccscecs 763,317.70 4.36 
Chiltan Aime ANGE 5 oo os oc occadeccncceccaccueseeaeds 20,538.49 ll 

100.00 
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*Guaranteed by an instrumentality of the United States Government. 
| and Other liabilities 

Legal Reserve to Protect Policy Contracts..............2eeeee05 $11,038,723.76 
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G. R. KENDALL, President 
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1,001,783.17 





Reserve for Expenses and Taxes Payable in 1942................ 566,633.23 

Reserve for Advance Premiums and Trust Funds................ 290,694.78 

FAVES Cialis PMN payed < occ cve cue tecdencectJenuscanduaqans 250,282.22 

A eer e: Poet cer ect $2,000,000.00 

ier] Cals aeaier Se Reeeeeey OR nce arene crc rce 2,344,408.88 

Excess Security to Polieyowmers: .. <0 <..-s-scccscccnseccnccesess 4,344,408.88 

Nationat Lire Funp (including reserve funds).............+... 32,063,241.53 
ONIN oa ic ee ae ae Oa cud aac acde eens $49,555,767.57 

SIGNIFICANT GAINS IN 1941 
Increase in Life Insurance in Force $21,000,000.00 


$ 2,633,594.46 





$ 327,168.41 
$ 1,305,752.51 
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Life Institute Films 
Shown Beneficial 
TWO SURVEYS CONDUCTED 





Public Reaction to “Ed Graham” and 
“American Portrait” Proved Ad- 
vantageous to Agent 





Two surveys of the films “Yours Truly, 
Ed Graham” and “American Portrait,” 
issued by the Institute of Life Insurance, 
have shown that on a percentage basis 
more than twice as many who see the 
film “Ed Graham” rated life insurance 
among the leading professions as do 
those not seeing the picture, and that 
of 509 association members seeing both 
films, 72% stated they were beneficial 
and 79% said the public’s attitude toward 
life insurance was better after seeing the 
pictures, 

One survey was conducted by Pro- 
fessor Darrel B. Lucas, researcher for 
Life Magazine on “Continued Reader- 
ship Study,” among two groups of stu- 
dents, one of which was shown the pic- 
ture “Ed Graham” and the other of 
which was not. Nearly twice as many 
of the first group rated the reliability 
of life insurance men as “tops” com- 
pared with five other popular profes- 
sions; 60% of the “film group” rated 
life insurance as a preferred profession 
among six listed. Moreover people who 
had seen the picture are more apt to 
ask their agent to call on them at reg- 
ular intervals or to consult him fre- 
quently. 

The second survey, made among eight 
local associations of life underwriters, 
showed that many clients who had seen 
the film had reported favorably to the 
agent. The Institute points out that 
each active agent answering the ques- 
tionnaire had averaged three film show- 
ings, and commented that if all agents 
had done as intensive a job with the 
films, the total audience would have 
passed 15,000,000 by now. 

At the close of 1941 more than 800,000 
junior high, high school and college stu- 
dents had seen one of the pictures. The 
Institute has had requests for the films 
from more than 120 schools which had 
heard of them from others who had 
seen them, 


L. S. WILSON IN NEW POST 

L. S. Wilson has been appointed su- 
pervising assistant of the Harold J. Fett 
agency, Mutual Life of New York, New- 
ark, to succeed Charles S. Cleveland, 
who will enter personal production. Mr. 
Wilson has been district manager at 
Trenton. 





Interest Basis Rate 
For Values Discussed 


PHILADELPHIA ACTUARIES MEET 





Also Review Situations Growing Out of 
War; James Hendrickson Chair- 
man of Club Meeting 





At the February meeting of the Actu- 
aries’ Club of Philadelphia, H. Gordon 
Hurd, actuary, Fidelity Mutual, led a 
discussion of the effect of war on cer- 
tain phases of the life insurance busi- 
ness. He discused the application of 
war riders to new insurance, reinstate- 
ments, and changes in policies. He also 
pointed out the unusual difficulties in 
securing adequate proof of death claims, 
especially when deaths are reported to 
have occurred on torpedoed ships, or in 
distant lands. 

John Milne, actuary, Presbyterian Min- 
isters’ Fund, discussed the increasing im- 
portance of Government bonds in the 
portfolios of life insurance companies. 
He also discussed the possibility that 
municipal bonds will become subject to 
Federal taxation soon. 

Adolph F. Schwartz, assistant actuary, 
Penn Mutual, discussed the status of 
projected Pennsylvania legislation to per- 
mit home companies to value their busi- 
ness on an interest basis lower than 3%. 
He pointed out some of the unusual 
problems, under the Pennsylvania law, 
involved in special areas of the business. 

The program was planned by James 
Hendrickson of the actuarial department 
of the Provident Mutual who acted as 
chairman. 


DELAWARE ASS’N SCHOOL 

Vice-President James W. Allison, 
Equitable Trust Company, Wilmington, 
and J. Paul Meinel, Travelers, addressed 
the February 26 session of the Advanced 
Underwriting School of the Delaware 
Association of Life Underwriters. O. D. 
Collins, Jr., educational committee 
chairman, introduced the speakers while 
President W. B. Stormfeltz presided. 


SHENANDOAH LIFE CHANGES 


The Shenandoah Life has reduced its 
directors from sixteen to eleven and has 
elected as new members Robert L. 
Lynn, Roanoke, and Malcolm Kerlin, 
Washington, D. C., both of whom are 
trustees representing policyholders un- 
der the company’s plan of mutualiza- 
tion. 

At the same meeting of the directors 
Richard S. Leftwich was advanced to 
general counsel. 
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Dallas Rate Comment 
On Talk to Students 


In a discussion of life underwriting 
before the Hartford College of Insur- 
ance William H. Dallas, vice-president 
of Aetna Life, reminded the students 
that those engaged in, or studying, other 
forms of insurance must always bear 
in mind two fundamental ways in which 
life insurance differs from most other 
types of insurance: 

Life insurance indemnifies for loss of 
life values whereas other forms of cov- 
erage indemnify for loss of property 
values. 

In many instances it is difficult to 
appraise the value of a life, but many 
aids are available in valuing property. 

Mr. Dallas said that years ago one of 
the really great students of the life in- 
surance business (Lawrence M. Cathles) 
made a very significant statement to 
him somewhat along these lines: “Pres- 
ent mortality tables were constructed 
from the experiences in insuring the 
lives of a large group of middle class 
Anglo-Saxon folks who purchased pol- 
icies in modest amounts to protect their 
wives and children in the event of un- 
timely death. It remains to be proven 
that such tables and rates are adequate 
for very large amounts and for the 
great variety of business, personal and 
tax situations that have been devel- 
oped.” Mr. Dallas said he was not con- 
vinced that we have arrived at an an- 
swer as yet. 





BOSTON TRUST COUNCIL MEETS 


Edwin W. Hadley, attorney and teach- 
er at the University of Kansas and at 
Boston University, was the guest speak- 
er February 24 at the monthly dinner 
meeting of the Boston Life & Trust 
Council, whose president is Thomas G. 
Brown, New England Trust Company. 











Bernard L. Connor 
Secretary 
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Philadelphia Wins Phoenix 
Mutual Directors’ Cup | 


The Directors’ Cup has been awarde 
the Philadelphia agency, Phoenix My. 
tual Life, manager, Gordon K. Harper, 
for best attainment of objectives and 
successful management in 194], 

_The Philadelphia agency had a par. 
ticularly outstanding record in its junior 
salesman group, which exceeded its quo- 
ta by 93%. Premium leader of the 
agency was J. Renwick Montgomery, 
who also led the company’s entire field 
forces and qualified for the company’s 
Million Dollar Club. 

Manager Harper joined the Phoenix 
Mutual in 1931 and became a leading 
producer. He was made field super- 
visor in 1938 and has been manager since 
January, 1940. 

Second place in the competition was 
taken by Seattle, managed by Clifford 
L. Morse. 


ACTUARIAL CLUB MEETS 


Middle Atlantic Group Gathers in 
Washington; Next Meeting in 
Baltimore, May 8 


The Middle Atlantic Actuarial Club 
met February 20 at the home office of 
the Acacia Mutual, Washington, D. C. 
Speakers included John B. St. John, 
principal actuary, Bureau of Old Age 
Insurance, Social Security Board, 
“Necessary Qualifications of an Actu- 
ary,” which was also discussed by L. K. 
Crippen, vice-president and actuary, 
Acacia Mutual; A. Kenigson, actuary, 
Sun Life of Baltimore; Lincoln C. 
Cocheu, Jr., Bureau of Old Age Insur- 
ance; and W. R. Williamson, actuarial 
consultant, Social Security Board. 
Charles A. Taylor, vice-president and 
actuary, Life of Virginia and George E. 
Immerwahr, Bureau of Old Age Insur- 
ance discussed the report of the Insur- 
ance Commissioners’ committee on non- 
forfeiture benefits. Mr. Kenigson also 
led discussion on “The Present Situa- 
tion Relative to War Clauses.” ; 

Next meeting of the club will be in 
Baltimore, May 8. 


WESTCHESTER SALES CONGRESS 
Gale F. Johnston, R. B. Coolidge, Leon 


Gilbert Simon and Others to Talk 
at Bronxville 














Annual sales congress of the West- 
chester Life Underwriters Association 
will be held at the Gramatan Hotel in 
Bronxville on the afternoon of March 
26. There will be talks on “The Life 
Underwriter Must Organize Himself,” 
“Prospecting in 1942—Our Market, 
“Sales Methods in 1942” and “The Art 
of Salesmanship—Closing.” 

Among the speakers in the afternoon 
will be Robert B. Coolidge, superin- 
tendent of agents, Aetna Life, and Leon 
Gilbert Simon, Equitable Society. At 
the banquet Gale F. Johnston, third 
vice-president of the Metropolitan, W! 
speak, 


E. C. ANDERSEN AT CINCINNATI 


Edward C. Andersen, educational di- 
rector, Connecticut Mutual Life, talked 
on life insurance companies’ financial 
relationship to the war effort at a March 
2 meeting of the Cincinnati agency, ge" 
eral agent, William T. Earls. 
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“HEARD on the WAY 


Rice Pendleton, who for sometime has 
heen life manager of the Travelers in 
Worcester, Mass., has been made man- 
ager of the company at Richmond, Va. 





Farewell events in honor of Arthur A. 
Fisk, retiring advertising manager of 
the Prudential, followed each other in 
rapid succession. They included an all- 
day reception with visitors from all parts 
of the Prudential organization, and spe- 
cial gifts; a dance by the advertising 
department of the company held at the 
Mayfair in West Orange; and an evening 
at Leon & Eddie’s in West Fifty-second 
Street, New York. 

Following all the good-byes and good 
wishes Mr. and Mrs. Fisk left for 
Florida where they will spend several 
weeks. 





The first insurance editor in America 
was Harvey Tuckett and name of his 
paper was Tuckett’s Monthly Insurance 
Journal, Health and Friendly Societies 
Monitor. According to Dr. J. Owen Stal- 
son in his new book “Marketing Life 
Insurance,” Tuckett started the paper in 
1852. He came to America from Eng- 
land after a colorful career, including 
military experience ; was good at mathe- 
matics; and had a lively, rough, con- 
vincing writing gift, spiced with wit 
and sarcasm. He helped found an in- 
surance company in Pennsylvania which 
did not last long; and became an agent 
of the Eagle Life & Health. Then, 
becoming a writer, he started campaigns 
against insurance practices which he said 
savored of quackery. He died in 1854. 
His paper died along with him. 

Second insurance paper to be pub- 
lished was American Digest and Insur- 
ance Monitor, begun in 1853, and still in 
existence. It has had a long string of 
editors. It is now published in Chicago 
by George W. Wadsworth and John W. 
Petrie is editor. 

Third insurance trade paper was the 
United States Insurance Gazette, begun 
in 1855, its editor being Gilbert E. Currie, 
described as living a “busy life as author, 
editor and publisher.” 

“Besides Tuckett’s stormy tirades in 

criticism of men and _ events, these 
journals printed laws and proposed laws 
dealing with insurance, reports of in- 
dividual companies, and reprinted articles 
from English journals and other mis- 
cellaneous matter of interest to insurance 
men,” said Dr. Stalson. 
_“At the end of 1858 the Mutual Life 
issued its now famous report on mortal- 
ity experience during its first fifteen 
years of business. This was a very im- 
portant document to the young industry. 
In that year, too, Elizur Wright wrote 
his first report as Commissioner of In- 
surance (Massachusetts). It was widely 
circulated, quoted, discussed. 

“These publications on life insurance 
—sales booklets, advertisements, tracts, 
circulars, books, editorials, articles in 
newspapers, general journals and our 
earliest trade publications—gave the in- 
dustry its first wide audience.” 





Nat H. Rambo, district manager, Re- 
liance Life at Tampa, winner recently 
of the Tampa Junior Chamber of Com- 
merce award, “Outstanding Young 
fampan of 1941,” has entered upon an- 
other type of service to his community 
and nation. Nat has enlisted in the 
United States Army for the duration 
and is stationed at McDill Field. Among 
his more recent civic activities were 
membership on the country rationing 
hoard, vice-chairman, labor and_per- 
sonnel division of the county and mem- 
ber of the Tampa Fair Rent Committee. 





\ golden anniversary dinner cele- 
brating his fifty years with the John 
Hancock Mutual Life was given by 
Charles W. Cammack, general agent at 
Huntington, W. Va. on February 17. 
Second Vice-President J. Harry Wood 


and Frank J. Keefe, manager of the 
underwriting department, brought the 
greetings of the home office. Other 
guests were Col. J. H. Long, founder 
and president of the Huntington Pub- 
lishing Co.; Col. George S. Wallace, who 
accepted for the City of Huntington a 
gift of fifty small pin-oak trees, to be 
planted somewhere in the Park System 
in commemoration of Mr. Cammack’s 
fifty years of service. The speech of 
presentation was made _ by ' Agent 
Andrew C. Nelson. 

Highlight of the occasion was a skit 
written by Mrs. Charles W. Cammack, 
Jr., and built around an actual incident 
in Mr. Cammack’s early career as a life 
insurance agent. Stan Burtless, Charley 
Broh and W. W. Wray, all Huntington 
agents, were members of the cast. 

Charles W. Cammack was born in 
Williamstown, W. Va., and has lived in 
Huntington since he was eight years 
old, when that city had a population of 
thirteen hundred. He has seen Hunt- 
ington grow from a very small settle- 
ment to the leading industrial center of 
West Virginia. He’ worked in a local 
bank before going into the life insur- 
ance business. His two sons are also 
with the John Hancock—Howard H. 
Cammack being General Agent at 
Charleston, W. Va., and Charles W. 
Cammack, Jr., being associated with his 
father. 





A hobby of stamp collecting has just 
uncovered $225 in cash for a Washing- 
ton, D. C., matron who was the bene- 
ficiary of a lapsed life insurance policy 
taken out by her father in 1878 in the 
Home Life of New York. 

The story came to light last week 
when the New York company received 
the torn policy, yellowed with age, with 
a note explaining that a Negro maid had 
discovered the policy. With her employ- 
er’s permission she was going through a 
trunk full of old papers looking for 
stamps. The stamp which caught the 
maid’s attention was on the envelope of 
a Home Life policy issued sixty-four 
years ago, and then later lapsed. Under 
the provisions of the policy, nonforfeit- 
ure values reverted to paid-up insurance. 
The insured lived to the ripe old age 
of 92, and at his death nine years ago, 
no member of the immediate family was 
apparently aware of the old policy. 

It’s not of record whether the Wash- 
ington matron, the daughter of the in- 
sured, divided the claim with her maid. 
It’s a tip, however, to stamp collectors 
who in pursuit of their hobby undoubt- 
edly run across many old policies with 
currently existing values of substantial 
amounts. 


Uncle Francis. 





ROSE LED EQUITABLE OF IOWA 


Leader of the Equitable of Iowa’s field 
forces in 1941 was Albert Rose, Hoey & 
Ellison, New York City. His volume 
for the year totaled $5,865,106, including 
a large pension trust case negotiated 
with S. H. Kress & Co. Hoey & Ellison, 
of which E. J. Phelps is president, was 
the leading agency of the company. 


PHILA. CLU’S HEAR JUDGE KLEIN 


In an address before the Philadelphia 
Chapter CLU at a recent meeting, Judge 
Charles Klein, Orphan’s Court of Phila- 
delphia County, told members that eight 
out of ten estates are composed prin- 
cipally of life insurance and urged them 
to be familiar with both personal and 
real property distribution procedure. 


V. J. SKUTT’S NEW ACTIVITY 

V. J. Skutt, vice-president of the 
United Benefit Life of Omaha, has been 
appointed chairman of a city-wide regis- 
tration sponsored by the Omaha-Doug- 
las county defense savings committee. 
This committee is setting up payroll 
defense bond purchase plans in Omaha 
business offices. 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
Telephone BArclay 7-3428 











Last of Seminars In 
Supervision Held 


FIRST OF ITS KIND IN NEW YORK 





March 3 Session Features Bethea, Eis- 
endrath, Gardiner and John M 
Holcombe, Jr. 





Last lecture of the Seminars in Su- 
pervision was held March 3 in the Equi- 
table Society home office building, New 
York City, with Wheeler H. King, CLU, 
and assistant to the general agents, Al- 
len & Schmidt, New England Mutual, 
chairman of the seminar, presiding. Sub- 
ject was “Building Morale.” 

John Marshall Holcombe, Jr., mana- 
ger, Life Insurance Sales Research Bu- 
reau, introduced the subject and pre- 
sented the speakers. Mr. Holcombe out- 
lined three principles governing the 
building of morale in life agencies: Ego 
recognition, a sense of security and con- 
fidence in the manager and supervisors. 
Later in summarizing the seminar he 
stressed the need to give the agent a 
balanced outlook on the world situation. 
He said the agent must be made to real- 
ize the great part he and his business 
play in maintaining national morale in 
this crisis. 

Other speakers were Osborne Bethea, 
general agent, Penn Mutual; Julius Eis- 
endrath, Guardian Life of New York 
general agent, and Harry Gardiner, gen- 
eral agent, John Hancock. Mr. Bethea 
said it is not enough to help the agent re- 
learn the fundamental purposes of life 
insurance, family needs, to convince him 
that he is adequately doing his job in 
the war; the agent must also be en- 
couraged to participate in outside ac- 
tivities of civil defense. 

Julius Eisendrath stressed the factor 
of sincerity; only through being sincere, 
he said, can the supervisor or manager 
win and keep the agent’s confidence. 

Mr. Gardiner urged supervisors and 
general agents to watch the man who 
was “in the dumps.” “Show the agent 
how,” he said, “but never show him up.” 

In Charge of the Seminars 

The lecture was the last of a series of 
seven jointly sponsored by the Life Un- 
derwriters Association of New York 
City and the Life Managers Association 
of Greater New York, and endorsed by 
the Life Supervisors. Enthusiastically 
received by the supervisors throughout 
the city, it was the first of its kind ever 
to be given here. Chairman Wheeler 
H. King, CLU, besides having had home 
office training with the New England 
Mutual which he joined in 1923 upon 
graduation from Boston University, has 
had field and brokerage supervision ex- 
perience with the Allen & Schmidt agen- 
cy. More recently he has been full-time 
supervisor and then assistant to the 
general agents. Mr. King is also an 
officer of the Atlantic Alumni of the 
Research Bureau and a member of the 
faculty for agents’ license instruction, 
Life Underwriters Association. 

Cooperating with Mr. King in prepa- 
ration of the Seminars were George 
P. Shoemaker, educational vice-president, 
Life Underwriters Association, and gen- 
eral agent, Provident Mutual; and K. 
A. Luther, general agent, Aetna Life, 
and immediate past president, Life Man- 
agers Association. 





METROPOLITAN APPOINTMENTS 


Two district managers have been 
newly appointed by the Metropolitan. 
Clifton E. Reynolds, staff supervisor of 
field training, has been made manager 
of one of seven Buffalo district offices. 
Marshall A. Brinkley, formerly an agent 
in Washington, N. C., is the new man- 
ager in Florence, S. C., succeeding John 


W. McGehee. 
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Statistical Association 
Plans St. Louis Meeting 


The Insurance Accounting and Statis- 
tical Association will hold its twenty- 
first annual meeting at the Hotel Jeffer- 
son, St. Louis, April 23 and 24. Advance 
registration and equipment exhibits and 
demonstrations will be on Wednesday, 
April 22. 

April 23, there will be a general ses- 
sion with several outstanding speakers, 
and in the afternoon the group will 
break up into fire, life and casualty sec- 
tions. The program for each of the 
group meetings is centered around the 
theme of streamlining home office ac- 
counting and statistical departments. A 
banquet will be held in the evening, and 
the closing day exhibits will again be 
shown and sectional luncheons held, fol- 
lowed by further sectional meetings. 





DR. ELLIOTT WASHBURN DIES 
Dr. Elliott Washburn, retired in 1939 
as director, department of medicine and 
hygiene, Travelers, 55 John Street, New 
York, died recently at his home in 


Brooklyn. He was 72 years of age, 
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ACCENT ON ECONOMY OF 
OPERATION 

Accent was on economy of operation 
at the meeting of the Fire Underwriters 
Association of the Pacific this week. It 
was first introduced in the address of 
the president, W. G. Rich, who warned: 

We enter this war period with lower 
rates, broader contracts, longer term 
policies — requiring larger reserves — 
higher commissions and expense costs, 
increasing losses and lower investment 
earnings than ever before in history. 

Mr. Rich said that as long as the war 
lasts, there will be an abnormal and an 
entirely artificial economy; that in the 
era of reconstruction following the war, 
insurance will be the main stabilizing 
factor and the volume of insurance pre- 
miums will reach “astronomical figures.” 
But, he said, therein lies the danger, 
for the greater the volume of business 
the greater will be the loss if the busi- 
ness is not conducted on a profitable 
basis. He said that if the business con- 
templates a loss ratio of 50% it cannot 
expect to operate on the present ex- 
pense level which at times has reached 
50%. He continued: 

T am convinced we must now under- 
take a program of rigid economy; econ- 
omy like charity, begins at home, and I 
am sure that in our individual capaci- 
ties we are giving the subject proper 
attention, but as so many of our activi- 
ties are delegated to organizations in 
which we are members, either volun- 
tarily or by statute, we are not alto- 
gether masters of our own destiny in 
respect to the subject of expense except 
through collective action. This seems 
to me to be the most pressing problem 
of the day so far as insurance is con- 
cerned. 

Bert W. Levit, San Francisco attor- 


ney, also touched on the expense prob- 
lem. He recommended action on the 
suggestion made by Charles C. Hannah, 
first vice-president of the Fireman’s 
Fund, that consideration be given to 
formation of a “purely exploratory divi- 
sion” for research in the property in- 
surance field. He called this a particu- 
larly expedient suggestion and said: 


The scope of the inquiry should be 
sufficiently wide to include the opera- 
tional aspects of insurance trade asso- 
iat Fach company organi- 
be analyzed as to func- 
tion and utility in respect to all the 
thers. Here, it is believed, is a fertile 
field for the reduction of expense. 


9 


A. & H. OUTLOOK CLOUDED BY 
S. S. BOARD RECOMMENDATIONS 

A survey of company sentiment as to 
the A. & H. production outlook just com- 
pleted by The Eastern Underwriter, 


points to the definite conviction that 
this line of business which produced 
more than $300,000,000 in premium vol- 
ume last year, is due to soar to even 
greater heights in 1942 if the Govern- 
ment doesn’t step into the picture with 
an augmented Social Security program. 
Clouds began gathering on the A. & H. 
horizon this week, however, when the 
annual report to Congress, transmitted 
by Federal Security Administrator 
Paul V. McNutt, said he believed that 
Federal insurance against wage losses 
due to permanent or temporary dis- 
ability “is now feasible.” 


Recommendation of the Social Secur- 
ity Board is that the Federal insurance 
program be expanded to provide com- 
pensation for these wage losses; also 
that “a beginning be made” on a pro- 
gram of assuring adequate medical care 
for all persons. The board also urged 
that legislation be enacted to protect 
workers entering the armed forces 
against loss of their Federal insurance 
protection. 

Whether or not the private writing 
A. & H. companies will fight these 
recommendations of the Social Security 
Board remains to be seen. But it would 
seem that they come at a time when 
A. & H. insurance is demonstrating its 
greatest usefulness—as the protecting 
hand to industry, business and the home 
in a war-time emergency. The feeling 
is well defined, judging from sentiments 
received in our survey, that the American 
public is in a receptive mood for A. & 
H. protection, such as can be obtained 
only from private companies. Produc- 
tion departments have stepped up their 
plans for the greatest Spring drive in 
recent years, with the confidence that 
A. & H. writings would help take up the 
slack caused by premium decline in 
automobile and other lines. Greater 
employment of women, not only in de- 
fense industries but in other occupations 
where they will be replacing men drafted 
or enlisting in the armed forces, has 
opened up a big, uncultivated field. 

The Social Security Board recommen- 
dations appear to be a follow-up to 
President Roosevelt’s suggestions made 
in his budget message early this year. 
He urged expansion of benefits under 
the S. S. Act to include payments for 
permanent and temporary disability and 
hospitalization. These are lines of pro- 
tection which the private companies have 


(Continued on Page 42) 
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COL. 


FRANCIS R. STODDARD 


Col. Francis R. Stoddard, former 
Superintendent of Insurance of New 
York State and now surety arbitrator 
in New York City, whose military career 
has been as active as his insurance work, 
has been selected by Mayor LaGuardia 
as acting commandant of the newly 
organized New York City Patrol Corps. 
This organization, which will consist of 
more than 3,000 officers and men (mostly 
ex-service men), is taking over the 
patrolling of bridges, tunnels, railway 
terminals and other vital points of 
Greater New York. Col. Stoddard’s 
assistance in organizing the corps was 
sought by Mayor LaGuardia and he is 
selecting both officers and men. Perman- 
ent appointment of officers, however, 
will be up to the Mayor. Col. Stoddard’s 
military career includes Spanish-Amer- 
ican, Mexican border and World War 
No. 1 service. He went abroad in 1917 
as head of a commission investigating 
anti-aircraft artillery. He was with the 
3ritish “3rd Army in the Somme and 
with the French 10th Army during the 
second battle of Chemin-Des-Dames. 
Thereafter he went into the ordnance 
division and eventually became an 
ordnance officer of the 17th regular di- 
vision where he was when mustered out. 
After his discharge from the army in 
1919 he was commissioned lieutenant- 
colonel in the reserve; was promoted to 
colonelcy in 1923 in command of the 
533rd Coast Artillery. He is now a 
reserve colonel in the U. S. Army. In 
private life he has for years been con- 
nected with the New York law firm 
of Greene & Hurd, now known as Hurd, 
Hamlin & Hubbell. The Colonel is also 
general counsel of Eastern Life of New 
York. 


* * * 


G. Earl Williams, agency superintend- 
ent in the Los Angeles office of Aetna 
Casualty & Surety, spoke recently be- 
fore the Lions Club at Palm Springs, 
Cal., on the “Effect of the War on 
Insurance.” He appeared as a member 
of the speakers’ bureau of the Casualty 
& Surety Fieldmen’s Association of the 
Pacific Southwest. 


* ok Ok 


J. A. Mullen, vice-president of the 
Standard Accident in charge of its acci- 
dent and health business, who is a com- 
missioned officer in the Reserve, report- 
ed for duty on March 2 at the Detroit 
headquarters of the Michigan Military 
Area of the United States Army. Mr. 
Mullen was elected a vice-president of 
the company in 1936. He has been 
granted a leave of absence by the board 
of directors of the company. 











Crawford H. Ellis, president, Pap. 
American Life, opened the National 
Civilian Defense and Safety Exposition 
sponsored by the City of New Orleans 
and held in the Municipal Auditorium 
February 22, The program was inter. 
spersed with realistic demonstrations of 
war time occurrences. Incendiary bombs 
were set off and extinguished by water- 
spray and sand. Dummy demolition 
bombs ranging from 100 to 2,000 pounds 
were exhibited and the havoc they could 
cause explained by a commentator, 
Soldiers of the Army Air Base gave an 
example of how gas masks are used and 
how a decontamination squad clears the 
air of gas. The U. S. Marines showed 
how a landing may be effected on hos- 
tile shores. The Coast Guard staged a 
vivid display of efficiency in handling 
messages, using equipment from an 
emergency radio truck. Other demon- 
strations were given with realistic per- 
formance by the American Red Cross, 
Boy Scouts and New Orleans Police and 
Firemen. 

x oe & 


Frank J. White, well known in Jack- 
sonville, Fla. as branch secretary of 
the Sun Life, has resigned that posi- 
tion to become acting British vice-consul 
in Jacksonville. Mr. White has been 
given a leave of absence by the com- 
pany for the duration of the war. He 
will succeed D. F. P. Williams, who is 
now in government service in New York 
City. Mr. White came to Jacksonville in 
1929 for the insurance company. He was 
born and educated in Montreal, Canada, 
and has a wide experience in the banking 
and insurance business. During World 
War I he served with distinction in 
France with the Canadian Army. He 
has served as president of the Life 
Agency Cashiers’ Association in Jack- 
sonville for the past two years. 


* * * 


John R. Wright, manager of the H. J. 
Drane & Son agency at Lakeland, Fila. 
represents state and national housing 
authorities in several Lakeland building 
units. He is also president of the Lake- 
land Chamber of Commerce in the first 
year in which that body is conducting 
an extensive advertising program. 


* * * 


Paul J. White of the home office staff 
of the Aetna (Fire) Insurance Co. cele- 
brated his thirtieth anniversary with the 
company March 1. First with the re- 
insurance department, he was promoted 
to the special risks department and was 
transferred to his present position in 
the accounting department in 1930. 

a 


Robert L. Barbour, who has been 
The Insurance Field’s associate editor 
in charge of the life edition, has been 
transferred to the New York City office 
at 116 John St. In his new capacity 
Mr. Barbour will assist Robert J. Mc- 
Gehean, New York executive represen- 
tative, in general business promotion ac- 
tivities. He will also do special editorial 
work for both the Life and Fire & Cas- 
ualty editions of “The Field.” A native 
of New York, where for eight years he 
was connected with the New York Life, 
Mr. Barbour has a wide acquaintance 
among fire and life insurance executives 
and field men. He is a son of . 
Barbour, U. S. manager of the North- 
ern Assurance. The Field’s New York 
office personnel now comprises Manager 
James N. Stewart, Associate Editor 
David Porter and Representative Byron 
C. Grimes in addition to Mr. McGehean 
and Mr. Barbour. 

* *« * 

Jere Hess Barr, John Hancock general 
agent at Reading, a well known philatel- 
ist, was recently elected a Fellow of the 
Royal Philatelic Society of London, 
England. 
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Careers of New Top Executives 
of Caledonian and Netherlands 
Long experience in fire insurance has 
marked: the careers of Henry Carter and 
Raymond T. Sweeney who figured in 
executive changes in Hartford last week 
following the retirement of Robert R. 


Clark, United States manager of the 
Caledonian and Netherlands and presi- 
dent of the Caledonian - American. 
Careers of Messrs. Carter and Sweeney 
follow: 

Henry Carter 

Henry Carter, who has made 
chairman of the United States boards 
of the Caledonian and the Netherlands, 
and president of the Caledonian-Amer- 
ican, has been in this country since 
September, and at the time of leaving 
Edinburgh was a senior executive at the 
Caledonian head office. During his in- 
teresting career he has traveled widely 
and is familiar with insurance condi- 
tions in all parts of the world. 

Left an orphan at an early age he at- 
tended public schools in England, in- 
cluding Bancroft’s in Essex, and from 
the time he was 10 years old until he 
went to work supported himself through 
scholarships. He was especially able in 
mathematics. After matriculating at the 
University of London with first class 
honors in all subjects, he decided not to 
go to college, and instead, became a 
clerk in the Railway Passengers Assut- 
ance Co. A number of his associates in 
that company became prominent in the 
insurance business. When the North 
British & Mercantile took over the Rail- 
way Passengers Mr. Carter went along 
and during the passing years had ex- 
perience in many departments. 

When the first World War started on 
August 4, 1914, Mr. Carter, who at the 
time was automobile underwriter, at 
once volunteered for service with the 
Royal Marines and was with the first 
naval flotilla which arrived at the 
Dardanelles. In that campaign he was 
wounded three times. First he was shot 
through the neck, then through the 
hand, and on the third occasion was 
wounded in the chest. He was invalided 
home and spent some months in the 
hospital. Incidentally, there are two 
other high officials in America of British 
companies who were at Gallipoli, They 
are United States Managers Ellen of 
the Yorkshire and Carlsson of the Pearl 
Assurance. After leaving the hospital 
Mr. Carter returned to the Railway Pas- 
sengers and was transferred to the over- 
seas department where he was chief 
clerk, 
hous joined the Caledonian in 1922 in 
the overseas department of that com- 
any, and since then has been second in 
Harge in that department, being also in 
ate years a director of the Caledonian 
Xomana, a subsidiary company of the 


been 


Caledonian. 


Mr. Carter's wife was Miss May 




















Tingey and they have six children, two 
of whom, James 15, and Allan 13, ar- 
rived in Hartford last week. Their son, 
Michael, is a sub-lieutenant in the Royal 
Navy, and their eldest girl, Margaret, 
is with the Royal Navy Auxiliary. Their 
daughter, Mary, is nursing in a war 
hospital, and Joseph, 17, is in college on 
the other side. Mr. Carter’s hobby is 
gardening. 
Raymond T. Sweeney 


Raymond T. Sweeney, new United 
States manager of the Caledonian and 
of the Netherlands, and vice-president 
of Caledonian-American, has been a fire 
insurance man since he became an office 
boy in an insurance agencv in Boston. 
Before becoming a head office executive 
he had valuable experience in the field. 

Mr. Sweeney was born in Roxbury, 
Mass., suburb of Boston, and was edu- 
cated in public schools. His father died 
when he was 5. Prior to going to work 
in the insurance agency he did some odd 
jobs to help out the family exchequer, 
including carrying of newspapers. 

The insurance agency which employed 
him was Robert A. Boit & Co., which 
after nassage of the years has become 
Boit, Dalton & Church. When he started 
as office boy the agency was represent- 
ing the Commonwealth, National Fire, 
Commercial Union of New York and the 
Fireman’s Fund. 


Robert A. Boit was an insurance man 
of the old school. He came to work in 
a morning coat, strined trousers and 
wore a top hat. Having an interest in 
the agency were Charles Wilson, Walter 
Gierasch and Ernest Nixon.  Boit’s 
system of training young men was recog- 
nized by the other offices of the city as 
unusually effective. Young Sweeney 
started at the last of eight desks, his 
job at first being to file onion skin 
carbon copies of letters. Gradually he 
was promoted from one desk to another 
—filing daily renorts, rate checking, ap- 
plying rates, endorsement checking, en- 
dorsement clerk, underwriter and finally 
chief assistant to Frank W. Humphrey, 
chief underwriter and fire department 
manager, 

From Boit & Co., Mr. Sweeney went 
with William A. Hamilton & Co., head 
of which was George Buntin, who was 
also well known in Boston fire insur- 
ance circles. Principal company repre- 
sented was the Safeguard. In that firm 
were John Gahan and Fred Farquhar, 
both now with Boit, Dalton & Church. 
With the Hamilton office Mr. Sweeney 
also had a wide variety of duties as he 
was assistant to the office manager. 

On April 1, 1921, Mr. Sweeney joined 
the Caledonian as an assistant to R. R. 
Clark, who at the time was general agent 
in New England. He traveled all the 
New England states. After nine months 
in the field Charles H. Post, then U. S. 
manager of the Caledonian, on January 
1, 1922, transferred him to Kentucky and 
Tennessee as state agent. He became 
well known in that field and was elected 
president of the Kentucky State Fire 
Prevention Association. On January 1, 
1929, he was brought to the home office 
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as executive general agent of the Cale- 
donian and as assistant secretary of the 
Caledonian-American. 


When the Caledonian took over the 
American management of the Nether- 
lands in October, 1929, the latter’s U. S. 
head office was in Chicago. Mr. Sweeney 
was transferred to Chicago where he 
was assigned to the work of moving the 
Netherlands head U. S. office to Hart- 
ford. Upon returning to Hartford he 
became general agent of the Nether- 
lands. On January 1, 1934, he was made 
assistant U. S. manager of the Nether- 
lands, assistant U. S. manager of the 
Caledonian and vice-president and a di- 
rector of the Caledonian-American. His 
advancement to U. S. manager of Cale- 
donian was made last week. 


During the World War Mr. Sweeney 
was in the United States Navy, joining 
a week after war was declared. He first 
was a seaman; then he was transferred 
to the Lewis Machine Gun School in 
Utica, N. Y., where he learned about 
small arms and later taught Annapolis 
cadets, U. S. Marines and others the 
use of small arms on rifle range. 

Mrs. Sweeney was Miss Margaret 
Genung. He belongs to Hartford Golf 
Club and Bankers Club of New York. 
His hobby is ornithology. 

a oe 


Tribute to N. Y. Fire Patrol 


Thomas Kelland, feature writer of the 
New York World Telegram, Scripps- 
Howard newspaper, closed a series of 
articles about the New York Fire De- 
partment with a tribute to the Fire 
Patrol of the New York Board of Fire 
Underwriters, described as the men 
whose duty it is to save as much of the 
property in or near a burning building 
from. damage by fire and water or any 
other cause as is humanly possible. 

“These are the men who work with 
the firemen doing a job that takes as 
much fearlessness,” he says, “as much 
nerve and as much stamina as that of 
the firemen, but for which they get 
in return almost no public praise, recog- 
nition or even thanks for the fine job 
they do. 

“The Fire Patrol is an old and hon- 
orable organization antedating New 
York’s paid Fire Department by many 
years. It has always been a paid organ- 
ization, run by the insurance companies 
as an aid in reducing fire losses.” 

Kelland outlines the growth of the 
patrol from the time of the individual 
insurance company firemen who searched 
for the firemarks of their own companies, 
to the first patrol operated by the com- 
panies together, the Mutual Bag and 
Assistance Co., organized in 1803 and 
on to the present personnel of 234 men 
and officers in seven companies, three in 
Manhattan, one in the Bronx and three 
in Brooklyn. Superintendent William 


A. Espy and Assistant Superintendent 
William S. Cashman direct the organi- 
zation. The latter operates the Fire 
Patrol School of Salvage Operation at 
276 E. 156th Street, New York, through 
which every applicant for a position 
must be trained if he is accepted. 

The writer described some of the most 
spectacular heroic act of the patrolmen 
and concluded: “So the patrol is not 
just a business enterprise interested in 
saving money. It saves lives as well as 
property.” This is a deserved tribute 
to this important activity of the fire 
insurance companies which go largely 
unrecognized. 

x * * 


Commanding Officer Commends 
Gearin 


Howard F. Gearin, who was at the home 
office of the St. Paul Fire & Marine be- 
fore he joined the U. S. Navy, is believed 
to have been the first to give the alarm 
of the attack by the Japanese at Pearl 
Harbor last December 7. His command- 
ing officer has issued the following state- 
ment commending him: 

“While patrolling Pearl Harbor en- 
trance channel on Sunday, December 7, 
1941, the U. S. S. Ward attacked a Japa- 
nese submarine at 0645 in the restricted 
area. Prior to the attack, Gearin, H. F., 
seaman first class, serving as quartermaster 
on watch, sighted and maintained sight of 
the submarine, enabling the officer of the 
deck to bring the ship about, sound the 
general alarm and inform the captain of 
the situation. Gearin’s vigilance and 
prompt reporting of this submarine are 
considered important contributing factors 
toward the successful sinking of the en- 
emy’s craft. The conduct and performance 
of duty of Gearin during this attack were 
in accordance with the traditions of the 
service.” 

In a letter to his mother, Gearin de- 
scribed the event as follows: “Conning 
tower out of water about two feet, he (the 
submarine) made a good target but a 
small one. We proceeded in his direction, 
fired upon him, put a hole in his conning 
tower and finally bombed hell out of what 
was left.” 

Gearin was in the supply department of 
the St. Paul. He joined the Navy in 
January, 1941, 

* * * 
New Lloyd’s Association 

Lloyd’s underwriters transacting direct 
employers liability insurance in connec- 
tion with risks in the United Kingdom 
and Northern Ireland have formed the 
Lloyd’s Employers Liability Underwrit- 
ers Association, with S. W. Newlands 
as chairman. R. M. Livett has been 
appointed secretary which duties he will 
undertake in addition to those of sec- 
retary to Lloyd’s Motor Underwriters 
Association. 
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1941 Automobile and Ocean Marine 


Premiums Registered Large Increase 


Ocean Marine Net Income Again Up Sharply Due to War Risk 
Coverage; Losses Paid Still Low; Automobile Premiums at 
Record High Last Year 


Net premium income received by stock 
fre and marine insurance companies 
from the writing of automobile fire, 
theft, collision and comprehensive cover- 
age showed another sharp increase in 
1941, following the tremendous number 
of new cars sold. The 1940 premiums 
were higher than those for 1939 and the 
returns for that year were much larger 
than the net premiums written in 1938. 
Several leading automobile premium 
writers last year were insurance com- 
panies owned or controlled by finance 
companies. With the practical exception 
of the General Exchange Insurance 
Corp. of General Motors, most of the 
finance company insurers reinsure a 
large proportion of their gross writings 
with old-line. stock insurance companies. 

Automobile insurance losses were 
higher for most companies last year 
and the loss ratio was less favorable. In 
other words losses for many insurers 
were proportionately higher than the 
increase in premium production. Col- 
lision claims in large numbers arising 
out of congested traffic around indus- 
trial centers, added much to loss costs. 
As a result of the change in loss ex- 
perience automobile collision rates were 
revised upwards late last year. 

Ocean Marine Results 

The ocean marine field last year 
witnessed another sizeable addition to 
gross and net premium volume. The 
present upward trend started in 1939 
when the war broke out in Europe and 
has continued without interruption. In 
1940 the net ocean marine premiums for 
most companies reflected gains of more 
than 50% over 1939 and the 1941 net 
premiums are approximately 50% higher 
than those for last year. 

Marine losses are also higher than in 
1940, extending the two year loss trend, 
but the increase is very moderate so 
far. Losses are not up proportionately 
with the expansion of premium income. 
This does not mean the companies are 
securing extra profits. It takes many 
months to adjust marine claims and the 
figures give only those actually paid. At 
the close of last year there were many 
large unadjusted claims and the figures, 
of course, do not include the losses 
occasioned by submarine sinkings since 
the beginning of 1942. Loss figures this 
year will probably be far less favorable. 

Some idea of the increases in ocean 
marine business in 1941 may be gained 
from the following short table showing 
the 1941, 1940 and 1939 net premiums of 
the ten leading companies in the field: 


Company 


Ins. Co. of North America............... 


Fireman’s Fund . 
Atlantic Mutual 
Hartford Fire 
St. Paul 


Automobile ..... 
BP Seeneres 
Westchester 


’ Automobile Leaders 

Figures giving net automobile pre- 
mums for 1941 show fifty-three insur- 
ance companies each having income in 
excess of $1,000,000. This compares with 
orty-eight in 1940 and thirty-four in 
1937. Twenty-nine of the fifty-three 
companies last year wrote in excess of 

000,000 each, as against twenty-six in 
140 and only ‘fifteen in 1937. 

For years the Home of New York and 
the General Exchange of General Motors 
lave been the outstanding automobile 
Msurance producers. Some years ago 
the General Exchange went far into the 
ead but more recently the Home Fleet 


has been more regularly in first place. 


In 


Home Fleet reported net 


1940 the eleven companies in the 
automobile 


premiums of about $36,000,000, which 
compared with $35,224,350 written by 
General Exchange and its one affiliate, 


Motors Insurance Corp. 
In 1941, however, 
change group went definitely 


the General Ex- 


into first 


place again with net premiums of $41,- 
069,500, compared with $37,325,000 for 


the Home of New York Fleet. 


In fact, 


the General Exchange alone reports net 


premiums of $39,620,500. In 


1937 the 


Home Fleet premiums soared to over 


$45,000,000 and the 
dropped to nearly half that 


following year 


amount. 


The Home itself last year wrote net 


premiums of $26,081,500. 
Fleet are the Home, Franklin 


In the Home 
, City of 


New York, National Liberty, Baltimore- 


American, Carolina, 


Georgia 


Home, 


Gibraltar, Homestead, Paul Revere and 


New Brunswick. 
Companies writing $4,000,000 


or more 


in premiums, besides the General Ex- 


change and Home, last year 
Aetna, American Automobile, 


are the 
Automo- 


bile, Calvert, Continental, Emmco, Fire 


Association, Hartford Fire, 


Insurance 


Co. of North America, National of Hart- 
ford, Service Fire and Travelers Fire. 
Following are the country-wide net 
premiums and losses for nearly all auto- 
mobile writing companies and for the 
companies writing any sizeable volume 


of ocean marine insurance: 


Automobile Figures 
Net 





Net Losses 











Company Premiums Paid 
POUR DUO svondéncccees $7,040,806 $3,693,259 
Apvicditural .ncccccccces 1,973,630 1,011,153 
AGN Ce ccedveesieucen 48,900 
PUOUMEBNIN? vices cvccve 101,597 
PA OM hg Bed in weee e's 17,661 
BAUENEG, PH oc scccssces 192,834 
ANANCG, TGS cccccecces 202,587 
PSIG Co creces cicmswsue ss 667,802 
American Alliance ...... 89,191 
American Auto Fire..... 1,900,345 
American Central ....... 507,812 259,980 
American Eagle ......... 974,230 409,195 
American Fire, Tex. 153,368 66,698 
Associated F. & M....... 79,155 13,236 
American Equitable ..... 536,341 246,739 
American & Foreign..... 111,907 39,768 
American of Newark..... 2,099,413 1,174,827 
American Home ........ 82,731 189,965 
American Motorists ..... 78,480 12,589 
American Reserve ....... 179,341 70,176 
POMUOES scncncccesxkewers 132,139 65,750 
Associated F. & M....... 79,156 13,236 
Atlantic Mutual ........ 63,255 25,158 
Atlas Assurance ........ 554,492 256,592 
PUMOMIODE 6 vk cic ccwesus 4,661,686 1,756,275 
Baltimore American ..... 506,255 287,469 
Bankers & Shippers...... 2,287,267 1,392,990 
British & Foreign........ SG5Ge 8 haan 
Buckeye Union ......... 141,615 45,548 

1941 1940 1939 
aR aes $7,712,088 $5,950,591 $3,478,482 
Sate aera 6,122,613 4,290,019 2,712,996 
eerie ry 5,122,521 3,938,786 3,099,966 
ie Serwaees 3,811,230 2,445,749 1,155,662 
ais stetaa 3,544,690 2,829,826 1,966,076 
wereneie 3,528,844 3,314,029 1,487,434 
seleeete ee 2,937,465 2,149,587 1,220,009 
waacersens 2,910,246 2,061,733 1,718,630 
athe stalei 2,595,447 2,135,361 1,236,198 
tecese 2:592,934 1,820,019 _1,087,670 

Birmingham, Ala. ....... 214,717 143,422 
Birmingham, Pittsburgh 5 28,756 
re Ae ee ae 760,180 293,512 
British America ........ 44,473 21,016 
British General ......... 87,740 44,920 
MME ie Siarcra sien: Gos-cer wom 540,220 266,062 
Caledonian Amer. ....... 122,177 24,375 
Caledonian § 222,142 
CAUNOGUEN © 6 see ees cece os 7 163,674 
COE cakcans cece 2,407,220 
Camden Fire 962.654 
Capital Fire 19,884 
CUM ecadenacsu dukes 212,980 
Central Md. 96,417 
Central Surety Fire...... 430,458 182,829 
COMUNE. co iccctcckocsiends 139,839 60,508 
Chris. General, N. Y..... 55,292 11,278 
Cutie. General. «.<<-5-<c06 7,665 145 
Citiwene OF Ne Fi. ccccces 38,849 20,178 
is aC a. Si ere 1,498,575 851,923 
Columbia, Ni Yivcccicssc 125,471 62,968 











Net 

Company Premiums 
Columbia, Ohio ......... 89,337 
Commerce ...ccceceseces 233,511 
Commercial Union Assur. 945,439 
Commercial Union, N. Y. 200,574 
Commonwealth .......... 391,822 
Constitution Re. ........ 1,924 
Colonial Assur. ......... 49,364 
COMP, Na ceeacincndcas 454,167 
Connecticut Fire ........ 1,003,119 
Cam 6. de eo udieceas 5,254,171 
COMES OG Tir ecccccdeeans 39,846 
Detroit Fire & Marine.... 79,310 
i I as eee 44,668 
Dubuque F. & M........ 689,926 
po ee Se ae 41,721 
po a 3 68,927 
pe ee 248,812 
Ease & Wet. ikctecetss 172,272 
PMG pacctntecceucdens 5,92 
Empire State 
Employers Fire 578, 
Equitable F. & M........ 200,623 
Eureka-Security ......... 773,983 
Pamtne, S. Cased cadence 18 
EXGRNE. aeadscacadidedeas 25,623 
PENNE. csasvccancadences 2,807,461 
Federal Union ....cccce- 109,412 
Fidelity & Guar. Fire.... 2,705,839 
Fidelity-Phenix .......... 3,931,744 
Fire Ass’n of Phila....... 4,629,799 
Fireman’s Fund ........ 3,235,598 
Firemen’s, Newark ...... 3,892,864 
First American ......... 
Frankia Fire «cccscceses 
First National 
Franklin National 
French Union .........-. : 
General, Seattle ......... 2,224,510 
Generel, Paris ..cccccses 147,322 
General Exchange ....... 39,620,518 
General Schuyler ....... 57.979 
Georgia Home .......... 749,388 
CHEE cas tnctctensaxs 747,886 
Caran. Ue & Mises ccaeses 454,167 
CREO PANE fics pacademewne 1,933,396 
Globe & Republic........ 310,311 
Globe & Rutgers......... 723,021 
Granite Ste ccc cccccccs 335,044 
Great American 1,526,146 
Great Eastern .... 26,754 
General Security 380,175 
MM occas de ccceeduwes 325,582 
MIGIOEN \ a nideocduawdans 82,131 
BIMMOUER occ cccccccctesee 1,752,978 
BeartiegG Fi@: sce ccieces 8,741,210 
pee CS, 2 ee eee 26,081,499 
Home F. & Mai... cccscus. 714,353 
i eer 245,272 
FIMNRIERE oc cniccacciceces 749,388 
Hlowsites FF. :& €..cdscee 154,015 
[ie gee errs Borer rer cee 18,421 
Iniperial af N.Y... 50c0e 159,690 
SEREONS PING ods ccewcsns 9,982 
a a 2. Sa ee 3,891,448 
FOE PU Keene vewenees 17,762 
Ins. Co. State of Pa..... 298,761 
es, A Ee 1,401,356 
Fnternationmal ...scccccsse 231,408 
Inter-Ocean Re. ......0.- 267,303 
NGtGNG GE Dea Mecsawucd es 1,272,902 
Keystone Auto Club..... 232,793 
Knickerbocker .........- 233,691 
Law Union & Rock...... 90,631 
Eameelts Bite éoc0«eccs ns 62 
Foe DAS Ll) Seer 1,193,848 
London Assurance ...... 675,722 
London & Lancashire.... 596,237 
London & Provincial..... 61,748 
London & Scottish....... 116,008 
ee ee ¢ eer ee 740,767 
Manhattan F. & M....... 280,241 
pO SEP OP Oe Tee 474,046 
pS OS, Rr re eee 80,897 
Massachusetts F. & M.... 39,846 
Mechanics & Traders..... 360,094 
Motors Ins. Corp........ 1,448,943 
IOROMMI cia ccxGucs neue 334,580 
Merchants, N. Y......... 726,214 
Merchants & Mfrs........ 183,888 
Manufacturers Fire ..... 192.685 
WIGS nic cdc ceecaces 546,874 
Michigan F. & M........ 298,636 
Milwaukee Mechanics 1,232,740 
Millers National ........ 784,347 
Metropolitan Fire Re..... 134,131 
MORMON ce cvcccccwuscuac 322,748 
WE; OOO x cckcacesinns 413,202 
National-Ben Franklin . 454,167 
National of Hartford.... 4,847,414 
National F. & M g. 
National Rein. ......... 
National Grange 3, 
National Liberty 8, 
National Reserve 78, 
National Security 72. 
National Union ......... A, 
A ee eer er reer i 
INGWARE PING 5.6% can ceee 83. 
New Brunswick ......... i 
New England ........... 74, 
New Hampshire x 
New. Vote Pit@sccccacscs 68, 
N. Y. Underwriters...... 206,125 
1 ae: Sere 38.401 
NOME! J csmccteneaneees 718,932 
North British & Merc.... 862,141 
National American ...... 435.020 
Northern Assurance ..... 722.055 
Northern of N. Y........ 1,713.891 
RONG INO ec cas cedead 645.162 
pO eee 253,383 
Northeastern ............ 122,391 
Northwestern F. & M..... 123,076 
Northwestern National 892,297 
Norwich Union ......... 269.481 
| Gere 252,124 
OS ae 1,315,585 
CE CMR ec ckcenndennd 215,046 
CUE hadenmundcwkewad 247,889 
FP ED sccccccccsces BAe 
ix RO eee ere 46,613 
Pacific National ......... 751,274 
RMN ce dire cae 040k seas 225,708 
Lc Se ee hoe 243,470 
Paul Revere Fire........ 749,387 
POOR. bukedvekccveddaens 746,850 
Pent Dibette ac ctccsccce 3,138 





Net Losses 
ai 


74,962 
3,392,278 
124,480 
643,059 
101,352 
456,383 





37.214 
425,962 
425,933 
212,664 
807,208 
142,756 
368.983 
172,150 
695,689 
11,530 
97,688 
241,516 
34,718 
1,014,132 
4,540,201 
15,489,742 
342,985 


200,161 
758,406 
54,717 


96.131 














Net Net Losses 
Company Premiums Pai 
Pennsylvania ........... 789,833 346,400 
7 SS ae See 243,215 107,130 
Pale: . Matienel: .siicccccs 308,653 181,182 
Phoenix Assurance ...... 615,950 309,119 
Phoenix of Hartford..... 1,662,312 839,781 
yo. ES | Sepa 77,180 67,805 
Piedmont ~..s6ec csi cccees 917,875 472,032 
WIE du cecddedapnaaae 1,339,029 744,623 
Preferred Fire .......... 172,920 81,725 
Providence Washington 1,136,728 534,434 
Prudential of G. B....... 186,297 88,434 
CE OM eidedicacaes 489,455 219,318 
COE Scededcdduced Gaecas 1,014,223 465,588 
Reinsurance Corp., N. Y.. 42,734 6,312 
Reliance, Phila. ......... 493,845 289,892 
Republic, Texas ......... 801,194 273,507 
Rhode Island ........... 327,064 134,005 
DEE | écaxenacdadees 128,108 47,288 
Rochester American ..... 79,311 35,676 
Rocky Mountain 5,397 
Royal Exchange 405,049 
DED  Kevadscudetantiones 546,811 
SRROEE - scuaxsc 106,031 
St. Louis F. & M 83,510 
ae eS eG eee 2,601,775 1,185,453 
Scottish Union & Nat'l... 530,451 240,527 
WE raddtcdaiadunedeada@s 197,913 81,321 
Seaboard, Md. .......<<. 44,646 19,884 
Seaboard F. & M........ 116,808 41,774 
Security, Towa <....ccsss 143,442 37,305 
Security, COG, <6 esesscce 689,088 299,526 
MARNIE Vaeucanenennedexse 4,960,325 2,553,960 
WOME 6 <danaducns cade 72,257 34,525 
Security National ....... 25,950 16,363 
EM ec ccadcaucdaeees 108,345 59,479 
PO re 34,880 7,092 
Sogtmeim, 0 Ge cccsacne 67,476 33,721 
Ree a ee 79,064 99,271 
Springfield F. & M....... 2,540,813 1,219,570 
Standard, Conn. ........ 105,814 37,887 
Standard Marine ........ 97,654 38,609 
a i. 2,008,508 988,114 
<i GsNexeaddnegoucaans 316,930 143,165 
WEN Nweaetceeccabenan eens 981,843 461,830 
Sun Underwriters ...... 115,228 61,709 
TROON | ddceeewtnceee 55,954 18,442 
SIGN) SEE ccacceuaedawas 50,315 29,908 
Switzerland Gen’l ....... 486 1,235 
Thames & Mersey........ Kh? | rere 
Transcontinental 
Transportation .........$ 
C2: .. 
SEW: GORE adcuwwaendaaes 
Union Assurance 
Unitom, Canta .cccccace 
Union Fire, A. & G...... —37,332 16,868 
United Firemen’s ....... 171,097 85,866 
Union Marine & General. 68,439 34,347 
Union & Phenix......... 31,053 14,564 
United States Fire....... 940,142 492,547 
pS Gee aS 2,194,431 1,004,218 
Wie, SON, wccakaasaaas 787,577 430,292 
WME ec dataueawdeeuens —5,261 789 
Ge ROO ck ca cecnacns 149,287 111,705 
Virginia F. & M......... 24,051 12,434 
WMO. id da ceswelna cua 85,200 2,523 
Washington, N. Y........ 138,687 53,295 
Westchester ...cccccccece 1,191,112 526,088 
Western Assurance ..... 123,772 64,789 
Western Fisé ..cccccncce 562,523 274,932 
Weer F. & Mick cccaceus 514,149 308,516 
C0 SS ee eee 308,743 128,018 
SU OO rn cs aencecens 682,288 342,473 
Ocean Marine Figures 

Acten Fite cscs cceadecues $2,937,465 $ 883,788 
Aasieetate  cixiccedacaee 321,328 
PEACE, WE. eadcicecucs 171,733 
Alliance, Eng. 304,021 
American Eagle 645,623 217,549 
American Equitable ..... 135,645 31,057 
American & Foreign..... 1,725,747 405,782 
Amsesteam., NN. Joccccccee 1,826,964 601,129 
American Reserve ...... 402,336 101,363 
DE cbawidnwaciabw nce 142,519 47,119 
Atlantic Mutual ........ 5,122,521 1,683,466 
BP weed dawendaaununeee 418,539 111,661 
DRIES . wectccaactace 2,910,246 1,076,707 
pS RR SP 1,586,786 555,800 
British & Foreign........ 2,024,771 428,231 
Baltimore American ..... 106,689 28,071 
CORE da cedaneaueaes 519,039 105,370 
Camden 125,391 
Century 323,197 
Citizens, N. ] 50,903 
Commercial Union Assur. 2,107,705 485,439 
ee ee ree 127,818 40,768 
Connecticut Fire ........ 931,891 278,875 
oS a eee 2,395,921 790,423 
DE aw dedewanoaes 1,259,903 358,942 
Empire State ...ccsecca 488,655 149,198 
Equitable F. & M........ 186,378 55,775 
Lo ae ey 202,417 47,319 
OSS SS SS eee 2,595,447 864,339 
Federal Union .......<.. 432,743 101,445 
Fidelity-Phenix ......... 2,346,529 779,112 
Fidelity & Guaranty Fire. 201,704 45,944 
Fire Association ,284,761 335,842 


Fireman’s Fund 
Firemen’s, N. J 





2. DG eee 

Qs casxcucedececoudes § , 
Gu PU cen dccaeneesa 2,229,074 669,608 
Globe & Rutgers......... 1,092,396 304,993 
Great American ........ 1,761,843 450,595 
SEE c cuccnuchanxea 1,018,809 338,342 
PENRO 1: Kn0dccéudonadas 3,811,230 965,274 
a a a 865,803 
ome ©. Rh Wide sees 720,307 187,380 
Indemnity Marine ...... 712,518 217,423 
Insurance Co. of N. A... 7,712,088 2,518,759 
| af Pk SSeS 471,854 109,960 
London Assurance ....... 1,766,898 554,540 
Lumbermen’s ..........-. 233,131 79,991 
WN FS Fo dtccadducadacet 1,696,600 507,391 
fe agree 469,153 138,53 
Metropolitan Fire Re..... 193,005 49,686 
Merchants Fire, N. Y..... 449,535 156,278 
DEE cc anccacteeueeese 179,670 37,285 
eS Oe eee 75,389 17,859 
Milwaukee Mechanics 346,935 110,659 
National Fire, Conn...... 355,251 87,513 
National Security ....... 175,274 57,244 
National Liberty ........ 288,456 75,859 


(Continued on Page 22) 
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Rich Says War Risk Is 
Not Genuine Insurance 


PACIFIC UNDERWRITERS MEET 





Retiring President Calls Unfortunate 
Provision for Cover; Speakers 


Cover Wide Range 





Leading off with the report of the 
president, W. G. Rich, Pacific Coast 
assistant manager, Royal - Liverpool 
Groups, San Francisco, the Fire Under- 
Association of the Pacific met 
Francisco on Wednesday and 


writers 
at San 
Thursday of this week. 

Besides the president’s address, the 
first morning session heard the several 
reports, and the address of Bert W. 
Levit, San Francisco attorney, on Anti- 
compact Laws—Yesterday and Tomor- 
row, with the following speakers on the 
afternoon program: 

Charles F. Wagner, manager, Oregon 
Insurance Rating Bureau, Plywood 
Plants; O. H. Walker, secretary-man- 
ager, Credit Managers Association of 
Northern and Central California, Guard- 
ing the Nation’s Profits; H. H. Hend- 
ren, president, California Association of 
Insurance Agents, Sacramento, A Mes- 
sage from the Agents; W. T. Barr, 
branch secretary, National Automobile 
Underwriters Association, San Francisco, 
Outlook for Association Capital Stock 
Insurance Companies in Automobile In- 
surance. (Mr. Barr’s address is re- 
viewed elsewhere in this issue.) 

Pelletier Is Speaker 

Following were the speakers on the 
second day’s program: 

Francis J. Pelletier, Hinchman, Rolph 
& Landis, San Francisco, who was nom- 
inated for the presidency, Supervising 
General Agencies’ Place in the Insur- 
ance Business; James Mussatti, general 
manager, California State Chamber of 
Commerce, Government and the Ameri- 
can Economy; W. J. Ward, general 
manager, New York Fire Insurance 
Rating Organization, Rating Simplifica- 
tion (Mr. Ward’s address also is re- 
viewed elsewhere); Ariel C. Harris, 
Pacific Coast Manager, Aero Insurance 
Underwriters, Los Angeles, Aviation and 
the Future and Jack H. Helms, acting 
regional manager, Office of Civilian De- 
fense, San Francisco. 

Mr. Rich talked of war risk coverage, 
which, he said, had been in demand 
since the attack on Pearl Harbor. 

“Tt was perhaps a little unfortunate,” 
he said, “that we should have at any 
time made provision for war risk in- 
surance. It is true that there was not 
much demand for it prior to the actual 
outbreak of hostilities, yet the mere 
fact that policy forms and rates were 
in existence led the public and many 
producers to believe that it was a sound 
form of indemnity for private enter- 
prise to provide.” 


War Risk Insurance 


He expressed doubt that it would at 
any time have been possible for private 
insurance carriers to undertake war risk 
insurance on fixed properties in combat 
areas, and said that no one could esti- 
mate the extent of damage that could 
be caused by an aerial attack. 

“If we granted war risk insurance,” 
he said, “we would be on the horns of 
dilemma—either it can’t happen here, 
in which event we would take the pre- 
miums on the assumption that we would 


not have to pay any losses—or it can 
in which event it is im- 

could meet our obliga- 

at the risk of committing 

financial suicide. In either event, we 


would be condemned for unethical prac- 
tices. 

“We have a standing and permanent 
obligation to the millions of policyhold- 
ers who, over the years, have entrusted 
us with protection of their properties 
against the known and_ measurable 
hazards of fire and allied classes. We 
have no right to jeopardize the funds 
which we hold for them in trust, which 








funds may be wiped out overnight if we 
were to engage in war risk insurance. 

“No one who believes in private en- 
terprise wants to advocate governmental 
insurance against hazards that can be 
measured, but in the overwhelming 
opinion of underwriters, war risk can 
neither be measured nor is it, in the 
true sense of the word, insurance.” 

Levit on Anticompact Laws 

Mr. Levit said that anticompact legis- 
lation directed against combinations of 
insurance companies was but a particu- 
larized phase of the “trust-busting” 
fever of the eighties. 

“Unfortunately,” he said, “there has 
been an almost total failure on the part 
of the insurance fraternity to appreciate 
that the anticompact statute was not 
an attempt to discriminate against the 
business. It is an understandable, (if 
mistaken) effort to treat combinations 
and competition in the insurance busi- 
ness on the same basis as other busi- 
nesses. The effort was understandable 
because of the doubt that must have 
existed ever since the 1869 decision in 
Paul against Virginia, and which indeed 
still exists, as to whether insurance is 
an activity comprehended within the 
scope of a general antitrust law. 

“The effort was mistaken, because it 
was predicated upon a_ nonexistent 
homology between insurance trade as- 


Pacific Underwriters Name 
Pelletier and Countryman 


Francis J. Pelletier of Hinchman, Rolph 
& Landis, San Francisco general agency, 
has been nominated for the presidency of 
the Fire Underwriters Association of the 
Pacific which held its annual meet- 
ing at San Francisco, March 4 and 5. 
Russell L. Countryman, Norwich Union, 
has been named for the vice-presidency. 
Both are now serving on the executive 
committee. Mr. Pelletier is a former pres- 
ident of the California Association of 
Insurance General Agents. 

Clifford L. King, Crum & Forster, who 
has been vice-president during the year 
and who would have been elevated to the 
presidency, has been forced to withdraw 
on account of an illness which has con- 
fined him to his home for the past sev- 
eral months. 








sociation activity and restrictive busi- 
ness combination generally. But the im- 
pact of these laws and their near-dis- 
astrous consequences upon the institu- 
tion of property insurance engendered 
a collective attitude within the business 
that seems to run in a pattern: Much 
insurance legislation has been bad; all 
insurance legislation is dangerous; we 
have learned to operate reasonably well 











FEDERAL INSURANCE 
COMPANY 


41st Annual Statement, December 31, 1941 





Cash in Banks..... aah 


All other Bonds: «6.6 6)c6-605% 


Other Common Stocks..... ae 
Premiums not overdue........ 
Other Assets . 


ee 


Total ... 
Reinsurance balances payable... 


Total admitted assets...... 


Reserves for: Losses..... Tanlee 


Other liabilities . . 
Contingencies 


Total liabilities .......... 
Capital ..... , Seip ip ees 
Surplus .....eeeeeeeeeeeeees 


Mita. «sx tahsdore Seis ien aes 


Insurance Department. 


by law. 





United States Government Bonds............ 


Preferred and Guaranteed Stocks...........+. 
Vigilant Insurance Company Stock........... 


Unearned premiums 


Security fluctuations............ 


Assets are valued in accordance with requirements of New York State 
Securities carried at $489,125.09 in the 
above statement are deposited with public authorities as required 
The reserve for contingencies measures the difference 
between statement and market values on all unamortizable securities. 


CHUBB & SON, Managers 


INSURANCE OF MARINE, TRANSPORTATION, FIRE, AUTOMOBILE, 
JEWELKY, FINE ARTS AND OTHER PROPERTIES AND RISKS. 


90 JOHN STREET, NEW YORK 


OFFICES 
CHICAGO — ATLANTA ~ MONTREAL — JERSEY CITY 


$ 4,240,990.85 
6,440,412.34 
2,250,134.02 
3,233,461.00 
3,309,544.00 
5,047,766.25 
2,511,194.98 
119,839.59 


ee . 





$27,153,343.03 
2,911,859.60 





.. $24,241,483.43 


$ 2,175,594.00 
3,753,429.71 
927,876.97 
241,043.55 
500,000.00 


eeeeee eoeoeereee 





$ 7,597,944.23 


eee 


$ 4,000,000.00 


12,643,539.20 16,643,539.20 





$24,241,483.43 


























under laws as they are; we will neither 
seek nor welcome any _ regulatory 
changes. This, I repeat, is an unforty. 
nate frame of mind.” 

Supervising General Agencies 

Mr. Pelletier outlined the growth and 
development of the supervising genera| 
agency and said: 

“The increased popularity of the gen. 
eral agency system of operation can, jp 
some measure, be attributed to the ‘- 
tivities of the American Association oj 
Insurance General Agents, which has 
over the course of years been the me. 
dium through which a high standard jp 
the type and conduct of general agen. 
cies has been achieved... . 

“As junior officers on the firing line 
and in the field, where we also come 
into contact with fellow business men 
in other trades, we are reminded fre. 
quently of the great value of the Amerj- 
can agency system to insurance and to 
our Nation. 

“Therefore we are increasingly anx- 
ious to do what we can in helping to 
check and prevent these bureaucratic 
trends which, taking opportunities of 
profit from local and general agents, 
are for much of their overhead depend- 
ent upon the momentum, home office 
expense, advertising and general train- 
ing which have been largely provided 
by the very agency system which they 
partly ignore or restrict to the point 
of injury. 

“From the senior executives in fire 
and casualty insurance we ask for gen- 
eral agents only those economic oppor- 
tunities which the record of business 
proves can be granted with safety and 
with) a reasonable measure of return in 
our usefulness to the strength and 
standing of the business.” 


Harris on Aviation 

Aviation underwriting, said Mr. Har- 
ris, has kept in step with the develop- 
ments in the industry itself. “Every 
expansion, every development, every 
factor affecting safety in operation of 
aircraft,” he said, “has been reflected 
in decreasing rates and the extension 
of coverage. We are not occupied in 
a static form of insurance, but ours is 
just as truly a dynamic form of under- 
writing as the industry which we in- 
sure.” 

He said that in’1933 the cost of in- 
suring an aircraft used for private pur- 
poses was 16.25% and all coverages ex- 
cept fire were afflicted with substan- 
tial deductibles; today the cost would 
be 10% with no deductibles, except 10% 
applying to crash claims. For commer- 
cial aircraft, he said, the cost has been 
reduced from 24% to 12.25%: third 
party protection, or liability insurance, 
has shown a decrease of 25%. The 
policy form itself has been greatly im- 
proved, he said, and all warranties eilm- 
inated except those which parallel rules 
for prudent flying. 

He pointed out that “agents who have 
pioneered the cultivation of aviation 
prospects in their community have been 
reaping the benefits in these latter 
years, and in many offices the annual 
premium income amounts to several 
thousands of dollars.” 





Peel Deputy Director of 
Kentucky Civilian Defense 


Dwight Peel, supervisor of the fire 
rates and prevention section of the Ken- 
tucky Insurance Department, has been 
appointed deputy state director of civil- 
ian defense by Governor Keen John- 
son. The governor’s order said Mr. 
Peel would act as fire coordinator i 
Kentucky during the war. Mr. Peel 
was formerly a local insurance agent 
at Benton, Ky., and a former president 
of the Kentucky Association of Insut- 
ance Agents. 





BUYING $45,743 IN BONDS 

Believing that the purchase of de- 
fense bonds is the surest way of safe- 
guarding victory, the safety engineers 
and others of the staff of Underwriters 
Laboratories have pledged the purchase 
of $45,743 of bonds this year through 
the salary deduction plan. 
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Nation- Wide Fire Insurance Net 
Premiums and Losses Paid in 1941 


In the straight fire insurance produc- 
tion field premiums in 1941 were higher 
for nearly all stock companies and ex- 
ceeded the gains registered in 1940 over 
1939. The war effort was an obvious 
reason for the sale of more fire insur- 
ance coverage. Losses also registered 
increases last year but they did not go 
up proportionately with the gains in 
income. It is expected. however, that 
the rate of loss increase will be higher 
this year. Premiums would have shown 
a still larger increase last year were 
it not for the effect of rate reductions 
in many parts of the country. The 
amount of liability assumed expanded 
considerably more than the net premi- 
ums indicate. 

Far in the lead again in premium in- 
come are the Home and the Hartford 
Fire. Following are the Insurance Co. 
of North America and the Aetna Fire. 
Other companies reporting net premiums 
of between $8,000,000 and $10,000,000 in- 
clude the American of Newark, Fire- 
men’s of Newark, Fireman’s Fund, Fi- 
delity-Phenix, Great American, National 
of Hartford, Springfield Fire & Marine, 
Travelers Fire and United States Fire. 
Foreign fire companies now in liquida- 
tion have not filed reports. Following 
are the 1941 nation-wide net premiums 
written and net losses paid for compa- 
nies admitted to New York State: 


U. S. Fire Insurance Premiums 


and Losses 

Net Net Losses 

Company Premiums Paid 
Ree EE 6650s naeed $13,537,887 $4,922,645 
De, | en 4,206,986 1,754,523 
Boe ee ey ey 440,414 172,178 
DO. Ree Tee 1,216,573 511,776 
IEE TRON) ote snken teens 156,437 64,320 
ye a Seer 1,588,419 600,725 
American Alliance ...... 1,560,418 609,486 
American Central ....... 1,648,484 624,264 
American Druggists ..... 399,442 143,605 
American Eagle ........ 2,103,946 997,875 
American Equitable ..... 3,694,335 1,624,028 
American Fire, Tex...... 54,505 19,846 
American & Foreign..... 736,793 188,754 
American of Newark..... 10,579,241 4,010,736 
American Home Fire..... 495,179 396,990 
American Reserve ....... 1,916,743 1,184,807 
American Union ........ 275,423 92,920 
ON. Gu kk aipa deep sean 338,413 151,142 
Associated F. & M....... 68,900 17,768 
Atlantic Mutual ......... 393,268 137,928 
Atlas Assurance ........ 2,328,132 904,448 
RORUGRER cas sseesaesseo 5,643,329 1,843,070 
Baltimore American ..... 1,326,196 594,114 
Bankers & Shippers...... 1,725,780 712,964 
Birmingham, Ala, ....... 480,857 218,701 
Birmingham, Pittsburgh 149,764 41,483 
eR eae 3,083,945 1,283,529 
British America ......... 542,005 239,965 
British & Foreign........ SE re 
Buckeye Union ......... 170,775 42,825 
British General ......... 274,243 108,146 
DOES Rosch be si kanes as 1,712,922 715,971 
Caledonian-American 259,725 89,372 
CAIROMED vnbadccstcsees 1,156,593 447,822 
CUURMNNOR Geass cvs keane 1,029,689 399,342 
Camden Fire 3,860,039 1,379,678 
Capital Me kanendeeeden 234,916 94,377 
Saree eer er 550,244 239,923 
Ces: ee, bens ececurs 794,210 300,363 
Central Union 107,848 40,165 
CRURNE a5 < tie 0 K6020 95-00 981,508 499,146 
Charter. Oak Fire........ 471,552 116,298 
Chris. General, N. Y 1, 909.446 314,074 
Chris. General ...ecccecs 1,021,825 146,667 
Church Properties ....... 63,626 12,725 
ol eS oe eee 285,098 102,421 
City of New York....... 1,206,908 521,894 
Colonial Assurance ...... 124,341 86,526 
a SS. i Se 617,518 222,372 
Columbia, Ohio ......... 440,456 167,962 
COMPRES, vescananes hou 1,220,161 466,218 
Commer. Union Assur.. 2,975,106 1,195,476 
Commercial Union, N. Y. . 641,849 245,893 
Commonwealth se nova! Senet eeer 473,140 
|| ee ao 1,113,029 422,375 
Constitution Re, ........ 792,511 396,428 
Connecticut Fire ........ 3,675,288 1,295,574 
CORUMEIET oss eckascets 14,346,017 5,517,747 
CODA 45s soneesauawce 383,027 139,786 
Detroit M 694,681 70,643 
) 2 3,981 
610,529 
4 445,315 
1 { 205,777 
Eagle Star . bo sap 1,261,016 610,759 
Fast & West............ 783,88 213,307 
Empire State .......... 945,92¢ 420,542 
Employers Fire ......... 1,714,833 623,044 
Equitable F. & M....... 735,057 259,114 
Equitable, S. C........ 234,960 79,664 
Equity Fire ....... 63,782 10,665 
Eureka-Security ‘obs ae 970,398 
ee re Peer ee 298,228 109,014 
LS eee eae 17,786 2,180 
PID Sh cb Sw So tinwsseag 651,731 239,308 
lum, 732,749 318,337 
Federal Union .......... 590,494 226,505 


Net 

Company Premiums 
Fidelity & Guar. Fire.... 2,372,361 
Fidelity-Phenix .......... 10,577,377 
Fire Ass’n of Phila...... 5,789,259 
Fireman’s Fund ......... 8,615,580 
Firemen’s, Newark ...... 9°540,256 
Firemen’s, Washington 191,778 
First American ......... 606,875 
First National. ..:...00c0+ 458,462 
Perales MISC «ic oc ec 0s 4,140,694 
Franklin National ....... 359,534 
General, Seattle ........ 5,487,606 
General Security ........ 1,924,826 
General, Paris. .i..0.0600% —272,383 
General Schuyler ....... 79,645 
Georms Home ..oscscccs 757,743 
eS ery ee 1,017,172 
a Se 1,113,030 
COE. SUR: nn 5e60 o Ssa0ne 5,045,795 
Globe & Republic........ 2,137,437 
Globe & Rutgers......... 2,594,648 
ASEMMStC THGIE occ ssvice os 1,205,313 
Great American ......... 10,092,278 
area TOOROET 6 iscies0.00'e:s 61,074 
REMY wish cleo wliesiaied s 87,030 
Cee SO Pee 4,119,458 
Ss aoa 143,939 
Martiord' Fire | os ccccsces 24,234,053 
See OPN: Niasscae cee 31,881,834 
seome ©. & Mio oss cccccsce 1,902,141 
Homeland Saute Sone wekeu 627,708 
CS ES Ee ee ereee t 906,472 
DMMOD. 555 chs esaat anes 376,002 
ee 146,390 
Imperial of N,. V2 160.0005 828,723 
kis. “Go, Of De GAsss<'<ss% 14,119,286 
Ins. Co. lho of Pa. - 963,427 
ROR BEER oc wissen eines 78,035 
international .6scccesssee 2,220,444 
Inter-Ocean Re. ........ 2,023,284 
SOPOES OES, Rew asiesacin 1,170,581 
Knickerbocker ........... 1,609,715 
TEIN og arash oe ais be 108,659 
Law Union & Rock...... 495,442 
Dimcolss Fire: occ scsc0 sce 
Bias) MEN Need wage ee > x 6,082,361 
London Assurance .. 2,249,912 
London & Lancashire.... 2,355,324 
London & Provincial..... 293,439 
London & Scottish....... 260,406 
EINDETINON'S 5.06606 v0seos 898,676 
Manhattan F. & M....... 796,856 
SS a a 622,472 
Massachusetts F. & M.... 383,121 
Mechanics & Traders..... 778,991 
PEMCDNNINE ose. Sin'e 5/510: bis 1,390,449 
Manufacturers Fire ..... 79,393 
Merchants, 


Merchants & Mfrs.. 
Mercury 





Metropolitan Fire Ré..<.s 4546,721 
Michigan F. | ere 1,153,189 
Milwaukee Meclamics 3,021,081 
Millers National ........ 2,570,995 
ee Pe ree 875,663 
National American ..... 242,502 
National-Ben Franklin 1,113,029 
National of 5 ed - 10,486,420 
National F. & M......... 59,587 
National tho CAEN 43,505 
National Liberty ........ 3,585,643 
National Reserve ....... 907,019 
National Security ....... 264,736 
National Union ......... 5,270,486 
PiMtODR FAG, oo. cwiasiace 455,606 
National Surety Marine.. 1,728 
Netherlands  ...5.<s0000 300,669 
Newark Pire <...sccckrcacs 1,967,127 
New Brunswick ........ 1,119,842 
New England ........... 288,297 
New Hampshire ........ 3,661,367 
New YOrk Fite. occ icicass 1,847,167 
N. Y. Underwriters...... 1,444,961 
a ee ee 4,798,965 
North British & Merc.... 4,536,082 
Norwich Union ......... 2,242,460 
Northern Assurance ..... 3,073,714 
Northern of N. Y........ 3,357,404 
ee ere 4,824,891 
mew Pesan. wo cccescse 415,774 
North Stet Re... ..ss0c00% 2,379,513 
Northeastern ...iscccscce 2,292,243 
Northwestern F. & M..... 419,434 
Northwestern National 3,451,731 
iS Gee ee 671,344 
Ohio Farmers .......... 2,027,419 
Ce ROMURT Soo avin caene 1,095,876 
J EE SS er some 4 1,279,697 
a UE ee ere 2,121,023 
ho ren 327,170 
Pacific National ......... 2,540,396 
RE re eee 707,210 
RENNIE. nai stents a.5.ahpsio 652,723 
Paul Revere Fire........ 878,019 
LL ES see 1,609,152 
Pennsylvania ............ 3,088,054 
it Sie 2p.” ee 882,455 
RUA, NAMONGL sss 6c000 374,448 
Phoenix Assurance ...... 2,715,859 
Phoenix of Hartford..... 6,090,478 
i a Pe 808,432 
POE GETS is 0issc sic s:ce 67,917 
er eae 1,055,785 
Providence Washington . 3,360,626 
POON : basins gecaweees 687,897 
Prudential of G. B....... 3,878,729 
eo so « ae eae 317,708 
bo rr ra ea 5,423,390 
Reinsurance Corp., N. Y. 1,186,214 
Sr ee 312,472 
Reliance, Phila. ......... 599,118 
Republic, co re 2,529,202 
Meode 1610nd 666.0.00000% 1,302,639 
NS eee 852,034 
Rochester American ..... 694,681 
Rocky Mountain ........ 79,521 
Royal Exehange ......... 1,914,762 
MAUR. esos nareanmerees 6,059,882 


Net Losses 
Paic 


1,668,409 
132,818 
1,793,030 
180,281 
563,900 


2,595,686 


Safeguard .. 


439,254 
219,996 


139,105 
St. Louis F. 4 
St. Paul F. & M 5,901,494 
Scottish Union & Nat'l... 2,380,928 
CS RENE er eee oe 197,405 76,594 
Seaboard F & M j 
Seaboard, Md. 
Security, lowa 
Security, Conn, 
Sentinel 
Skandia 
Security National 
Skandinavia : 
OUCHETH. IN. Cis: sc veca-o 0:05 
South British 

South Carolina 
Springfield F, 
Standard, Conn. 
Standard, N. J 














Standard, N. Y 
State Assurance ........ 
PRUNE ge siete Nieves siese eA isia erate 
SOULNL 5.4 bw 6.06 ses aie bagi cie lee 
Sun Underwriters ...... 
SUUURRIENE 6.5 0:64 5-550 ale ass 
a Peer ee 
Switzerland General 

Transcontinental ........ 

TEAVEISTS DWE ccc cece cs 
CEN OR oc. s ie nore: nigraraceis 
Union Assurance ....... 
Union of Canton......... 
Union Fire, A. & G...... 
United Firemen’s ....... 
Union Marine & General. 
Union @& Phenix.......<« 
United States Fire....... 
RITHVORBOR. ooo 6 cs. pve 08-80 
Thames & Mersey........ 
RIEU RAINE a aioics Ooecaes 
Virginia F. & M.......2.6 
Washington, N. Y....... 
Westchester ...cicccooss 
Western epee eenwse 41, F 
World F. Di acct wctnecs 1,101,092 344,616 
Western Fie oie SK STS 186,139 78,029 
MOOTNUNEE. So:5 e catecls pois sie 1,467,198 555,914 
WEAN o os'e siviela aierploeiciors 70,012 13,860 

Ocean Marine 
(Continued from Page 19) 
Net Net Losses 
Company Premiums Paid 

National-Ben Franklin 127,818 40,769 
National WHi0n § «oe 436,805 113,489 
1 | ER Me ee eae 532,582 129,972 
New Hampshire Kueeiarsrerereir 161,941 49,117 
N. Y. Underwriters...... 380,573 164,428 
North Brit. & Merc.....:.< 271,518 69,462 

fee 192,013 49,069 
North oo Ee, 1,595,009 482,170 
Northwestern F. & M.... 89,804 48,984 
Northwestern National ... 190,002 47,270 
Northern Assurance ..... 323,502 83,992 
Northeastern ..ccccccccse 2,035,884 639,014 
Norwich Union ......... 811,474 205,767 
Ocean Marine ...s060sss 513,502 121,475 
RPCCHICHEGD ois 50.cias 0 sis ciniete 360,153 93,690 
NPE SR POOIAY 36.Csfu cad: erorpeieis 478,553 168,120 
ERCIRG TRCOURE 50s cin oe's-5 107,634 39,792 
Paul Revere Fire........ 49,393 13,186 
PERNEVIVANIA.  cic.c'0 0.c.cici00 150,797 35,723 
Up ORS Ane. ak ee 306,730 100,177 
og ES 0g ees ee 87,798 26,974 
Pupenix; GOON. sscsiases 1,544,277 462,137 
Piedmont 9,792 
Potomac 107,100 
Provident 87,816 
Providence Washington 1,774,526 491,365 
URKOr HY: sis c.cciele vw eee 371,100 90,544 
RENE esigtate 4 oi4s0 x 4-0 oes bei 970,061 259,482 
Reinsurance Corp., N. Y. 173,367 32,180 
Reliance Marine ........ $03,277 114,013 
Reliance Phila. .....cce. 126,285 33,893 
BOWEN) «555-465 s'bi6 Wis 0a, eal 1,049,704 245,659 
Royal Exchange ........ 1,113,299 343,725 
St wal Boh Miieecc ccs 3,544,690 1,314,968 
PEI E OR iee 1,919,989 612,472 
Seaboard F. & M........ 343,385 107,015 
pecurity, COM. 2. oscccss 1,194,621 369,597 
Springfield, F. & M...... 400,462 117,326 
Standard Marine ........ 1,581,656 497,152 
Standard, T. Xowoscceces 70,163 115,937 
RRORE 0g stlals 0:sici o/s avid ninie-wle 432,743 101,445 
BUR cos Shaves Mevace ec scartrate dae 1,013,593 261,126 
Switzerland General ..... 674,821 223,098 
Thames & Mersey......... 1,653,908 404,402 
Union of Canton......... »209,326 344,616 
Union Marine & Gen..... 832,194 211,034 
United States Fire....... 2,274,235 511,868 
REP OENO Oe oi uses eee 0 6% 1,312,629 372,309 
ee ae 471,443 162,800 
Wy PUCN OBIE 650 5-6 ccd-w as. slain 2,592,934 597,043 
Western Assurance ..... 470,777 144,704 
World Py Mi ace eee 246,053 48,385 
WOTEPE kaw cb ics-sivics ves 608,812 192,149 
VERNEOE? oie cots vic pata cere 211,223 32,713 


McKittrick to Testify in 
Washington on March 9 


The Small Business Committee of the 
House of Representatives at Washing- 
ton, D. C., has requested Attorney Gen- 
eral Roy McKittrick of Missouri to ap- 
pear before it at Washington on March 
9, to testify concerning the evidence on 
which the State of Missouri based its 
anti-trust attack on 137 stock fire in- 
surance companies. This step is an- 
other indication of the Federal Govern- 
ment’s interest in what Attorney Gen- 
eral McKittrick is endeavoring to ac- 
complish. United States Attorney Gen- 
eral Francis Biddle had previously in- 
dicated his definite interest in General 
McKittrick’s drive against the com- 
panies. 


W ceili Goes With Home 
As Boston Office Manager 





Conway Studios, Inc. 


NATHAN H. WENTWORTH 


Nathan H. Wentworth has been ap- 
pointed manager for Boston and _ the 
Boston metropolitan office of the Home 
Insurance Co. He comes to the Home 
from the American Foreign Insurance 
Association, with which he served as 
manager of the Paris, France, office, 
until the time of the German occupa- 
tion. His offices are at 40 Broad Street, 
Boston, where the field offices for Mas- 
sachusetts, under the direction of State 
Agent L. C. Fitzherbert, are located. 

Mr. Wentworth is a native of New- 
ton, Mass. He was graduated from 
Dartmouth College, magna cum laude, 
and is a Phi Beta Kappa and a Phi 
Kappa Psi. He also spent some time 
studying at the Ecole du Montcel, near 
Versailles, France. He is widely traveled 
in this country and in Europe. 

He entered insurance with OBrion, 
Russell & Co., Boston. He joined the 
A. F. I. A. in 1932 and spent two years 
at the head office, before going to the 
Paris office. 





N. Y. Blue Goose to Meet 


In Jersey City March 11 


The New York City Pond of the Blue 
Goose will hold a dinner meeting March 
11 at the Hotel Plaza, Journal Square, 
Jersey City, N. A business meet- 
ing will be held at 5:30, and dinner will 
be at 6:30. 

Speaker of the evening will be Wil- 
liam P. Kelgard, author, traveler and 
lecturer. Because of the central location 
of the Hotel Plaza, with reference to 
members from New York City and 
Newark, it is expected that more than 
150 members will be on hand. Several 
matters of importance will be consid- 
ered at the business meeting. 





No Agreement on Floater 


Following a series of company meet- 
ings on the matter of introducing the 
personal property floater into New York 
State, a conference was held last week 
between representatives of fire and cas- 
ualty companies and officials of the New 
York Insurance Department. It is re- 
ported that any prospects of an agree- 
ment ere in the distant future, due to 
conflict between the two classes of car- 
riers as to jurisdiction over such_poli- 
cies. 





J. H. PERRY RECUPERATING 

James H. Perry, special agent in East- 
ern New York for the Globe & Rutgers 
and American Home Insurance Cos., is 
recuperating from an appendectomy at 
a Nyack, N. Y. hospital which he entered 
last week. 
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= great contribution to the 


cause of Independence stemmed from his 
business and banking genius, which grad- 
ually created for him the role of ‘chief fi- 
nancier of the American Revolution.’ After 
the outbreak of hostilities in 1775, Morris 
served on the important Committee of 
Secret Correspondence, which finally be- 
came the Department of State, and was a 
signer of the Declaration of Independence. 
During the winter of 1780-81, when the 
outlook was blackest, the Treasury empty 
and credit gone, Morris received this letter 





Royal Dresden Tea set presented to Mrs. Morris by the Chevalier 
de la Luzerne, French Minister. Historical Society of Pennsylvania 


from the Continental Congress: 


Philadelphia, February 21, 1781 
SIR—By the enclosed copy you will be in- 
formed that Congress have been pleased 
unanimously to elect you, Sir, to the im- 
portant office of Superintendent of Finance. 
It is hoped that this important call of 
your Country will be received by you, Sir, 
as irresistible... 
In this post Morris was to have charge of 
raising revenue and of expending it wisely. 
But he was soon drawn into the muddled 
problem of provisioning the army and of 
gathering supplies from all States, for 
which he devised a new system of con- 
tracts. His prowess in financing the Battle 
of Yorktown enabled Washington to ob- 
tain the surrender of Cornwallis. 
The mansions of Morris in Philadelphia 


Samous American Homes 


Robert Morris 
of Philadelphia 


His Mansion Became Washington’s White House 


When in 1790 the nation’s capital was moved from 
New York to Philadelphia, the Morris Mansion at 6th and 
Market Streets was selected for the Executive Residence. 
“It is, 1 believe, the best single house in the city,’ wrote 
Washington who occupied it until 1797; and after him 
President John Adams until 1800, when the government 





went to Washington. The rental was $3,000 a year. 
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A model of the house of Robert Morris which was used as an Executive Mansion by Presidents Washington and 
Adams, when Philadelphia was the nation’s capital. The model is now in the Atwater Kent Museum in Philadelphia. 


were spacious and well appointed and the 
setting for many a sumptuous entertain- 
ment of notables. When he let his 6th 
Street residence as a White House he 
moved into the adjoining mansion, also 
his. Heengaged Major 
Pierre L’Enfant, who 
later designed the 
City of Washington, 
to plan a huge man- 
sion nearby on Chest- 
nut between 7th and 
8th Streets. Five years 
and untoldthousands 
went into this project 
but the ‘Morris Folly,’ 
as it was called, was 
never completed. Morris, like many other 
prominent men of the day, became deeply 
involved in land speculations; and with 
the vicissitudes of time and changing eco- 
nomic conditions, lost his fortune. He was 
‘active, zealous... bold and enterprising — 





The ‘Marble Palace’ which financial reverses made it 
impossible for Morris to complete 


of great mercantile knowledge, fertile in 
expedients & an able financier.’ He had 
married Mary White, sister of William 
White, one of the founders of the Protes- 
tant Episcopal Church in America, and 
devotion character- 

“=~. ized his home life. 

Morris died in May of 
1806 and was buried 
in the cemetery of old 
Christ Church. § The 
Home. through its agents 
and brokers, is Amer- 
ica’s leading insurance 
protector of American 
Homes and the Homes 
of American Industry 


* THE HOME « 


NEW YORK 
FiRE @© AUTOMOBILE © MARINE INSURANCE 





This is one in a series of advertisements appearing in THE AMERICAN HOME 
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Establishes Division 
For War Activities 


WILL COMPILE INFORMATION 





Insurance Coordination Board of N. A. 
I. A. Undertakes New Project; 
Others to Come 


The insurance coordination board, or- 
ganization of which was announced by 
the National 
Agents in relationship to its “V-Plan 


Assoc‘ation of Insurance 


for Insurance,” announces formation of 
a war activities division, to provide in- 
formation in connection with what the 
insurance industry is doing to assist the 
country in the national war effort. It 
is announced also that this is the first 


of a series of activities to be set in 
motion by the insurance coordination 
board. 


The war activities div’sion will work 
in three major channels: securing neces- 
sary information, analyzing the infor- 
mation, making it available to the Gov- 
ernment, the public and the industry 
itself. Following are the immediate ob- 
jectives announced: 

“1. The gathering end compiling of 
information, samples, ideas, results and 
other ev dences of what this industry 
is doing by way of serving in the present 
national emergency and assisting in or 
contributing to the United States war 
effort. 

To Maintain File 

“2. The maintenance of complete files 
on this subject on a continuing and cur- 
rent basis so that such information and 
material would be instantly available for 
present purposes and provide the basis 
of a permanent record for continuing and 
future use. 

“3. The continuing study and analysis 
of this information and material with 
a view toward the recommending of 
economies where poss'ble, elimination of 
duplication, and the suggesting of co- 
ordination where desirable. 

“4. The furnishing of groups, organi- 
zations, companies, individuals, etc., in 
the insurance industry w'th appropriate 
information in simple form indicating 
what is being done by others in the 
business and by the industry as a whole, 
to serve as suggestions and bases for 
similar or varied activities of their own. 

Will Coordinate Activities 

“5S. The informing of appropriate Gov- 
ernmental officials and key outlets for 
public information of this method of co- 
ordinating and intensifying insurance 
war activities as an aid in the national 
war effort, in order to provide a clear 
and full picture of what this indystry 
is doing by way of assisting the national 
war effort.” 

In discussing the new activity, Jerome 
van Wiseman, director of public relations 
of the N. A. I. A., who has been direct- 
ing the development of the insurance 
coordination board, stated that plans for 
the operation of the war activities divi- 
sion had been perfected following a 
series of conferences with leading com- 
pany executives and agency leaders. He 
further stated that considerable progress 
is being made in the series of such con- 
ferences now going on with reference 
to the all-industry financing and organ- 
izational pattern of the insurance co- 
ordination board itself. 


Westchester Reports Gains 
The Westchester Fire of the Crum 
& | r Group, in its 105th annual 
Imitted assets of $20,- 
se of 1941, a gain dur- 
it f nearly $1,500,000. Surplus 
to policyholders amounts to $9,630,449 
and the reserve for unearned premiums 
is $6,747,471. A year ago the unearned 
premium reserve was $5,971,930. The 
Westchester has cash in banks amount- 
ing to $5,286,506 and holds United 
States bonds valued at $4,340,238. The 
increase in the unearned premium re- 
serve reflects a large gain in net pre- 
miums last year. 


Brownell Says C. U. A. Action Will 


Strengthen Position of Members 


Toronto, March 3.—The decisions ar- 
rived at at the recent special meeting 
of the Canadian Underwriters Associa- 
tion will tend to strengthen the posi- 
tion of members in the insurance bus'- 
ness in eastern Canada, and it will be 
unnecessary, it is hoped, to reconsider 
any question of the suspension of rates 
and rules in C.U.A. territory, according 


to a statement given in an interview 
by E. A. Brownell, president of the 
Western Assurance Co. 

Discussing the C.U.A. meeting and 


its possible portents, Mr. Brownell, re- 
vealing some details of the session for 
the first time, stated: 

“At a very full meeting of members, 
it was unanimously decided not to sus- 
pend the rates and rules in the Can- 
adian Underwriters Association terr’- 
tory, notwithstanding the withdrawal of 
one member on February 18, and the 
resignation, yet to take effect, of an- 
other member. 

Is Stabilizing Influence 

“The opinion of practically all the 
members is that the C.U.A. is the only 
stabilizing influence in the business so 
far as the Eastern provinces are con- 
cerned, and the abandonment of this 
association would create nothing but 
chaos for the public and insurance of- 
fices alike. It is recognized that no 
association of this character, whe‘her 
it is in connection with insurance or any 
other business, can necessarily be per- 
fect, but so long as it functions even 
80% efficiently, there is no reason to 
condemn it because it does not come 
un to a 100% standard—no association 
does in our opinion.” 

Unfortunately, Mr. Brownell contin- 


ued, it is a popular fallacy that associa- 
tions “such as ours are somewhat in the 
nature of a combine to keep rates un, 
but nothing is further from the facts in 
the case of the C.U.A., as the primary 
function of this association is to ar- 
rive at fair and equitable rates for all 
classes of business based on experience.” 
“Moreover,” he added, “the association 
does excellent work in other directions, 
such as the encouragement of improved 
building construction and fire protec- 
tion (thereby reducing the fire waste), 
the use of safety devices, also methods 
and practices for the safeguarding of 
life, property, etc. 


Have Reduced Rates 


“Following their usual practice, the 
insurance companies have reduced rates 
substantially during the past year or 
two, when conditions warranted it, and 
owing to the excellent loss ratio over 
the last several years a recommenda- 
tion was made to initiate further sub- 
stantial reductions in rates, where some 
are justified, and to have committees 
consider more embracive forms of cov- 
erage and other matters calculated to 
extend greater benefits to the insuring 


public. Is there any other industry in 
Canada reducing its charges at the 
present critical time? 


“Tn our opinion the decisions and ar- 
rangements arrived at should s‘rengthen 
the position of association members in 
the insurance business of eastern Can- 
ada and, with the cooperation of agency 
forces, it is hoped that it will be un- 
necessary to reconsider any question 
of the suspension of rates and rules in 
C.U.A. territory.” 





GAMBRELL TO HEAD FORUM 


N. A. I. A. Plans Discussion on Insur- 
ance in War for Mid-year 
Meeting 

Eric C. Gambrell, Dallas, Texas, pres- 
ident of the Texas Association of In- 
surance Agents, will lead a discussion 
on Insurance in a World at War at the 
mid-year meeting of the National Asso- 
ciation of Insurance Agents in New 
York, April 13-15. Mr. Gambrell will 
announce soon the panel of experts who 
will assist him. 

The discussion will be directed at all 
phases of the war risk clauses in 
fire and casualty insurance. Among the 
subjects taken up will be war risk ex- 
clusion in the extended coverage en- 
dorsement, the mandatory endorsement 
in connection with rent and explosion 
policies, limitations of new use and oc- 
cupancy forms and the war hazard in 
connection with inland marine risks such 
as bridges. 

Application of the malicious mischief 
and vandalism policy to war losses, par- 
ticularly in connection with damage in- 
flicted by enemy agents will be dis- 
cussed by the forum which will also con- 
sider the problems created by defense 
activities where measures adopted for 
protection against enemy attack in- 
crease the normal hazard, such as the 
automobile collision hazard caused by 
blackouts. There will also be a discus- 
sion of the moral hazards developing 
as a result of the decreased use of auto- 
mobiles, roadhouses, resort hotels, ete. 

In the casualty field, the forum will 
discuss burglary losses resulting from 
air raids and bombardment, plate glass 
losses due to enemy action and bodily 
injury and property damage suffered dur- 
ing blackouts. The agenda also will in- 
clude a study of defense plant insurance 
and coverage in connection with cost- 
plus-a-fixed fee contracts. 

This forum will be confined to cover- 
age, claim and underwriting phases, 
leaving to other forums consideration 
of problems peculiar to the local agent 
in connection with the war. 


W. S. LANGFORD IS DEAD 


Marsh & McLennan Vice-President, 
Aged 68, Was Famous Foot- 
ball Authority 

W. S. Langford, vice-president, Marsh 
& McLennan and noted football author- 
ity, died at his home in Yonkers, N. Y., 
March 2. He was 68 years old and had 
been ill for more than a year. 

Mr. Langford was born in Yonkers, at- 
tended Trinity School, New York, and 
Trinity College, Hartford, where he was 
captain of the football team. He was 
graduated in the class of 1896. After 
graduation, he went with the insurance 
department of the New York Central 
Railroad, and joined Marsh & McLennan 
in 1921. He was made a vice-president 
in 1930. 

From the early 1920's to his retirement 
in 1940, Mr. Langford was_ secretary 
of the football rules committee of the 
National Collegiate Athletic Association. 
He was famous as a football referee 
and in 1926 he wrote a long series of 
articles for the New York Herald Trib- 
une dealing with inc‘dents in his career 
as a referee. 

He began refereeing games in 1904, 
working principally at games played by 
Harvard, Princeton and Yale. The last 
game he refereed was the Army-Navy 
game of 1919. In 1927 he was emnowered 
to name and supervise all officials for 
the games played by Dartmouth, Har- 
vard and Yale. In 1940 he received the 
annual Touchdown Club Award for his 
contributions to the sport of football. 
He was a friend of the late Walter 
Camp who selected the early All-Amer- 
ican football teams. 

Mr. Langford was a member of the 
Alpha Delta Phi fraternity, the Pilgrims, 
St. Andrews Golf Club and was a former 
president of the Federal Grand Jurors 
Association of the Southern District of 
New York. 

In 1904 he was married to Miss Mary 
Louise Weeden of Brooklyn, who sur- 
vives him, as do a son, William S. 
Langford 3rd, of Dobbs Ferry, N. Y., and 
four daughters, Mrs. Robert Edie, Mrs. 
Henry Warnicke, Miss Ruth Langford 
and Miss Hope Langford, all of Yonkers. 


MeNairn Wants Rates 
Reduced in Ontario 


MAKES HIS ANNUAL REPORT 


Finds Further Cuts Justified; Net Pre. 
miums Up; Lloyd’s Have Highest 
Loss Ratio 


Hartley D. McNairn, Superintenden; 
of Insurance for the Province of Op. 


‘ario, recommends further reductions jy 
fire rates on certain types of risks jn 
his annual report for 1941, 

Reporting on the fire and casualty 
business in the province for 1940, My 
MecNairn concludes his symposium to 
Gordon Conant, Attorney-General and 
minister in charge of the insurance de- 
partment, with the following statement: 

“In my 1940 renort reference was made 
to a general reduction in fire insurance 
rates in Ontario, effective February 2% 
1940, and also to subsequent reductions 
in certain classes of risk. Since the 
general reduction in 1940 a number of 
incidental revisions of rates on certain 
classes of risks or affecting certain 
areas have been effected. The experi- 
ence continues to indicate that further 
revisions and reductions should be 
made.” 

331 Fire Companies 

Mr. McNairn reports that in the year 
under review, 331 companies had licenses 
to transact fire insurance in the prov- 
ince, or one less than in the previous 
vear. Net premiums written in Ontario 
by all companies were $18,454.755. an 
increase of $147,923. Net writines of 
joint stock companies increased $299,704 
in the vear to $12,828,071, or 69.5% of 
total writings of all companies, compared 
with 65% the previous year. 

Total net losses incurred in the proy- 
ince were $7,434,245, compared with $6,- 
848,023 for the preceding year. Ratio 
of net losses incurred to net premiums 
written for all companies was 4.28%, 
an increase from 37.41% for the pre- 
vious comparative period. 

Highest loss ratio of any category in 
the vear was suffered by Lloyd's, Mr. 
MeNairn’s figures reveal. On net pre- 
minms of $610,579, Lloyd’s had net losses 
of $377,200 for a ratio of 61.78%, against 
54.04% the year previous. 

Loss ratio for the joint stock compa- 
nies on premiums earned of $12,834,441 
was 37.11% for the year; reciprocal ex- 
changes 29.34%; farmers’ mutuals 
58.99%, and factory mutuals 18.97%. 





EMPLOYES IN ARMED SERVICE 


North American Companies Send 128 
Men; Companies, Employes, Buy 
Defense Bonds 
One hundred and twenty-eight em- 
ployes of North America Companies 
have gone into the armed services of 
the United States, Great Britain and 
Canada. One of them was last heard 
from in Cavite, Philippine Islands, where 
he was serving with the American forces 
commanded by General MacArthur. A 
service flag with stars for each of the 
men in the service will be placed in 
the home office of the companies in 
Philadelphia. ; 
Of the North America men now in 
the service, seventy-four went from the 
home office, twenty from the New York 
office, eight from the Baltimore office 
and others from the service offices in 
Cincinnati, Newark, Richmond, Detroit, 
3oston, Cleveland, San Francisco, Chi- 
cago, Minneapolis Washington, D. C. 
New Haven, Syracuse and Pittsburgh. 
As a further aid to national defense, 
the North America Companies announce 
that more than $750,000 in United States 
defense savings bonds has been pledged 

bv the companies and its emonloves. 

this total, $150,000 came from employes. 
The companies in the group each have 
subscribed for the limit in bonds total- 
ing $600,000. Most of the purchases by 
employes were made through a payroll 
allotment plan sponsored by the United 
States Government and now in force in 
all North America offices throughout the 
country. ; 
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The Sales Presentation of the Year 


Last year we presented our agents with our prize-win- 
ning sales educational book “Selling Security.” Now, 
with the “March of Security,” we have created the next 
step—a VISUAL selling aid to be used by our agents 
in selling their assureds. It is a beautifully bound book, 


printed in over 30 colors, and containing over 200 


photographs dramatically illustrating 20 different fire 
and inland marine coverages. It vividly portrays the 
hazards to your prospects. It saves hours of time and 
effort—sells more policies and more coverages! It is 
another example of the modern, business-getting selling 
ideas furnished by the Security Group to its agents. 


This limited edition is being presented only to our Agents. We 
regret that due to the expense of same, remaining copies will be 
available only upon payment of our cost price of $5 per copy. 
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Here’satime- *. 

ly picture and °. 

a timely message * 
to your clients to 
help you pile up new 
midwinter business. 

Read every word and 

you'll see why. It appears 
—incolor—in the February 

16th issue of Time, the weekly 
news magazine and in the Feb- 
ruary issue of Nation’s Busi- 
ness. The Aetna Fire Group. 
W. Ross McCain, President. 





how troubles can pile up! 


Yes— troubles can pile up 
in dozens of different ways. 


It is trouble enough, for example, to 
get banged up in an automobile acci- 
dent. Repair bills on your car repre- 
sent more trouble. Repair bills on the 
other person’s car can be another 
blow. Most expensive of all can be a 
damage suit for injuries to others. 


To cover all these troubles requires 
four forms of insurance. Do you have 
them all? If in doubt, ask your local 
agent ot broker. He can give you 


Aetna Insurance Co. * The World Fire & Marine Insurance Co. * The Century Indemnity Co. * Piedmont Fire Insurance Co. * Standard Insurance Co. 


@ if Abina Five 


HARTFORD, CONNECTICUT 


expert, face-to-face advice on fitting 
insurance to your needs . . . he stands 
ready to give you prompt assistance 
in event of loss . . . which is why the 
Aetna Fire Group sells only through 
reliable local representatives. 


Remember, too, that insurance with a 
capital stock company such as those com- 
prising the Aetna Fire Group, is backed 
by both @ paid-in capital and surplus. 
You are never liable for assessment. 


Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 


Sinee 1819 





through conflagra- 
tions, wars and 


financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 


WARS 


1846 
Mexican 
War 
1861 
Civil 
War 
1898 
Spanish- 
American 
War 


1917 
World 
War | 
1941 
World 
War 2 








CONFLAGRATIONS 
1835—New York City 
1845—New York City 
1851—San Francisco 
1866—Portland, Me. 
1871 —Chicago 
1872—Boston 
1877—St. John, N.B. 
1889—Seattle; Spokane 
1901 —Jacksonville, Fla. 
1904—Baltimore 
1906—San Francisco 
1908—Chelsea 
1914—Salem 


DEPRESSIONS 
1819 


1837 
1843 
1857 
1873 
1893 
1907 
1921 
1929 














of N.Y. © Standard Surety & Casualty Co. of N.Y. 
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Auto Production and Adjustment 
Problems in War Period Analyzed 


Problems facing automobile fire, theft 
and collision underwriters and producers 
were reviewed by 7. Barr, Pace 
Coast branch secretary of the National 
Automobile Underwriters Association, 
when speaking before the annual meet- 
ing of the Fire Underwriters Associa- 
tion of the Pacific in San Francisco on 
Wednesday. From the production stand- 
point he said that companies and pro- 
ducers will have little or no new pri- 
vate passenger car business available 
this year so that producers will have 
to concentrate on older cars, the col- 
lision premiums on which are reduced 
as the car advances in age. 

Mr. Barr pointed out that fire-marine 
company automobile premiums in 1940 
amounted to $230,876,000, compared with 
straight fire premiums in that year of 
$442,737,285, showing the importance of 
the automobile field in the premium 
production scheme. The statistical year 
ending August 31, 1941, saw a substan- 
tial increase in premium income for 
N. A. U. A. members operating in 
Pacific Coast territory, the gain being 
about 25% over 1940 w ritings. Of course 
there will be a decline in premium vol- 
ume in the current year. 


Finance Business 

Speaking of finance companies, Mr. 
Barr said that insurance companies as- 
sociated with finance outfits wrote ap- 
proximately $81.000,000 in 1940 and none 
of this went through local agents’ hands. 

“Some of the largest automobile man- 
ufacturers have their own financing con- 
nections,” said Mr. “or cooperate 
closely with financing institutions on- 
erating countrywide. as for example, 
Ford, Universal Credit; General Motors, 
General Motors Acceptance Cornora- 
tion; Chrysler, Commercial Credit. They 
also have their own insurance com- 
nanies; Ford, Service Fire: General 
Motors, General Motors Insurance Ex- 
change and Motors Insurance Company; 
Chrysler, Calvert Fire and Cavalier Fire. 
Clearlv, so far as time sales are con- 
cerned, the companies, agents and 
brokers are no longer in the driver’s 
seat. 

“The problem of greatest interest to 
all canital stock comnanies is collision. 
That hazard now represents more than 
one-half the total of the automobile 
premium income of fire comnanies, but 
unfortunately loss ratios continue to be 
unsatisfactory in spite of careful under- 
writing. 

“Under the Government prohibitions, 
restrictions and regulations previously 
referred to, the automobile finance com- 
nanv and the automobile dealer will find 
it difficult to remain in business, and 
the automobile insurance companies 
must aS a consequence recognize the 
changed conditions and the prospect of 
reduced volume. 

Most Cars Will Operate in 1942 

“Restrictions placed on the manufac- 
ture of automobiles will not, in my opin- 
ion, be fully reflected during 1942, in 
the use of the automobile. We have 
prior experience to guide us. May I 


‘refer back to the so-called depression 


days of 1932 and 1933. The number of 
nassenger cars nroduced in 1932 was but 
20% to 25% of the nroduction in the 
vear 1929. Nevertheless, in that low 
automobile nrnoduction vear, 1932, regis- 
trations were off only about 5% in Cali- 
fornia. 

“True, in 1932 and 1933 we had no 
prohibition as regards the manufacture 
of passenger cars and light trucks, and 
no tire rationing problems. IT believe, 
however, that we shall go through a 
similar experience to that of 1932-33 
again. Most of our people will con- 
tinue to onerate their present cars, pro- 
vided, of course, that tires can be ob- 
tained. 

Adjustment Problems 

“Conceding this, we are then con- 
fronted with the present day problem 
of adjustments in the event of loss. 


Many of our former theories as to how 
the automobile insurance business jg 
supposed to operate must be reviewed 
and possibly changed. The heretofore 
unknown hazards due to war conditions, 
including blackouts, which we here in 
San Francisco have experienced; the 
unusually heavy concentration of traf- 
fic on our highways leading to defense 
centers; increased cost of labor; in- 
creased cost and scarcity of parts; re- 
duced efficiency in making repairs due 
to many of the more _ highly-skilled 


mechanics now working in defense 
plants and serving with the armed forces, 
will, I think, result in considerably 
higher loss costs to the insurance com- 
panies. 

“Tt may be argued that the regula- 
tions governing the rationing system 


will result in a more economical use by 
the average owner of his automobile, 
forcing him to resort to other means of 
transportation, if available, thus reduc- 
ing the exposure to which he was for- 
merly subject, and as a consequence re- 
ducing the number of claims. 

“Our own operations, particularly as 
they relate to traveling representatives, 
special agents, adjusters, engineers, and 
so on will be directly affected. The 
rationing program will result in a re- 
duction in the number of cars in opera- 
tion, which should mean less confusion 
and fewer accidents. : 

“The adjusting problem will, however, 
be accentuated due to the difficulty in 
effecting settlement with the assured by 
reason of the increased value of the 
property involved. 

Opportunity for Producers 

“An increasingly large number of 
automobiles will, during the period of 
the duration, become fully paid for and 
thus be free of any semblance of con- 
trol by the financing institution, placing 
the wide-awake agent and broker ina 
nosition to solicit and possibly obtain 
the necessary insurance coverages. 

“Tt remains to be seen whether or 
not the expected reduction in premiums 
will in any measure be offset by a re- 
duction in the number of claims due to 
restricted operations. 

“For the duration the agent will be 
able to cultivate the good-will of the 
automobile owner, keep in close contact 
with his local bank, familiarize himself 
with the facilities offered by his bank- 
ing organization in financing automobile 
purchases through the local agent, thus 
retaining control of the insurance, so 
that as, when and if the assured, his 
client, is in the market for a new car, 
the agent will be prepared to render 
competent service. 

“Immediately prior to the adoption of 
the rationing program, the demand for 
automobiles was running ahead of pro- 
duction. Many thousands of families 
throughout the country were, and still 
are, enjoying higher incomes than they 
have enjoyed for many years; in fact, 
there seems to be work at good wages 
for all who are willing to work. Gov- 
ernment spending for defense has 
reached fantastic proportions and we 
are told that it will go still higher. New 
communities and boom areas are spring- 
ing up everywhere. Old established 
cities and towns have expandéd beyond 
their wildest dreams due to defense 
acitivities, and the automobile is high 
on the list of things to be acquired just 
as soon as earning power permits. 

“All of this, coupled with new stand- 
ards of living, may lead to increased 
exposures and to an increased accident 
frequency.” 





RODGERS IN NEW POST 

3rown, Crosby & Co., Inc., insurance 
brokers at 96 Wall Street, New York 
City, have announced that James O. 
Rodgers, Jr., has joined the firm. He 
was formerly with Vander Poel, Francis 

Co., Inc. 116 John Street, for sev- 
eral years. 
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New Institute Adopts 
Single Unified Plan 


HUEBNER ANNOUNCES PROGRAM 





American Institute For Property and 
Liability Underwriters Prepares 
Educational Curriculum 





Dr. S. S. Huebner, chairman of the 
advisory committee of the newly pro- 
mulgated American Institute for Prop- 
erty and Liability | Underwriters, an- 
nounces its educational program and 
standards of eligibility based on a single 
unified plan, covering the entire field of 
insurance other than life with a mini- 
mum of specialization. This program 
will lead to the single designation, char- 
tered property and casualty underwriter, 
CPCU. The first examinations will, be 
held in June, 1943, at the same time 
that the chartered life underwriter ex- 
aminations are held, and at the same 
examination centers where possible. _ 

The curriculum and advisory commit- 
tee of the institute, after weighing the 
question of a single uniform plan or a 
program with separate divisions for 
each of the main classes with a greater 
degree of specialization, decided on the 
former aS more satisfactory. 

The subjects recommended for inclu- 
sion in the unified program are insur- 
ance and loss prevention, general back- 
ground and other business. 


Insurance and Loss Prevention 


Under insurance and loss prevention, 
parts I and II of the examinations, are 
included those subjects designed to help 
the candidate better to appraise the risk 
to which his client is exposed, to deter- 
mine means for reducing the risk and 
to arrange coverage best suited to his 
needs. This group also includes mar- 
keting, applied psychology and _ sales- 
manship. 

General background, part III of the 
examinations includes subjects which 
will help the candidate better to under- 
stand the environment in which he and 
his policyholder are living. This divi- 
sion also includes a course in written 
English. 

Under other business, parts IV and 
V of the examinations. are subjects to 
help the candidate to conduct his own 
business affairs soundly, understand the 
specific business problems of his client 
and integrate his insurance service with 
other factors of the prospect’s situa- 
tion. 

With allowance made for the subject 
of insurance law under part IV of the 
examinations, approximately one-half of 
the entire program is directly in the 
feld of insurance. The exact weight 
to be allowed to each particular topic 
or sub-topic is to be worked out later, 
when detailed outlines, suggested read- 
ing and other study material will be 
prepared by the educational officials of 
the institute. 

Following is an outline of the cur- 
ticulum of study and the standards of 
eligibility, as originally approved unan- 
imously by the committee on curriculum 
and educational procedure and_ subse- 
quently, again unanimously, by the ad- 
visory committee on December 11, 1941, 
and finally, again unanimously, by the 
large group of company, field and edu- 
cational representatives which approved 
the institute as an operating organiza- 
tion: 


l, Five-Fold Division of Subject Mat- 
ter and General Content of 
Each Division 


_ The educational program is divided 
Into five parts of approximately equal 
content and the particular subjects in- 
cluded in each of these parts are as 
follows : 

Insurance Principles and Practices 
(Part I): This and the following part 
Presume a functional division of subject 
matter under which principles and prac- 
tices common to all forms of insurance 
would first be studied as they pertain 
fo each function, followed by specific 
study of the principles and practices of 
fire insurance and related lines, ocean 


Abtna Fire Group Reports Increase 
In Premiums; Assets at New Record 


The Aetna Fire Group of Hartford 
increased its premium production last 
year over 1940, with fire premiums gain- 
ing over 16%. Assets of the companies 


reach a record high of $81,644,918. The 
Aetna, the parent company, had ad- 
mitted assets at the close of 1941 of 
$59,965,969, an increase of more than 
$3,000,000. The capital was $7,500,000 and 
surplus $17,212,967. Unearned premium 
reserve was $23,553,388 and the premium 
income was $28,451,060, a gain of 17%. 

The World Fire & Marine had ad- 
mitted assets of $7,137,428, surplus of 
$3,884,145, capital $1,000,000 and un- 
earned premium reserve of $1,785,181. 
Its premiums totaled $2,295,756, an in- 
crease of 25%. 

The Piedmont Fire had assets of $3,- 
382,657, surplus of $651,272, capital of 


$1,000,000 and unearned premium _re- 
serve of $1,463,847. Its 1941 premium 
volume was $2,034,993, an increase of 
57.5%. 

The Standard of New York showed 
admitted assets of $8,458,519 on Decem- 
ber 31. I's surplus was $2,613,389, capi- 
tal $1,500,000 and unearned premium re- 
serve $3.531,685. Its 1941 premiums were 
$4,413,342, an increase of 1% over 1940. 

The Century Indemnity reported as- 
sets of $13,749,036, surplus of $3,495,929 
and unearned premium reserve of $3,- 
648,662. Its 1941 net premiums were $8,- 
426,046, an increase of 5%. 

Standard Surety & Casualty had as- 
sets of $5,885,409, surplus of $890,621, 
capital of $1,000,000 and unearned pre- 
mium reserve of $1.413,677. Its 1941 pre- 
miums were $2,962,969, a decrease of 
9.5%. 





marine and inland marine insurance, 
workmen’s compensation insurance, au- 
tomobile insurance, liability insurance, 
accident and health insurance, fidelity 
bonding and suretyship and other cas- 
ualty lines. 

The division of subject matter sug- 
gested for part I follows: 1. The eco- 
nomics of insurance; 2. the insurance 
mechanism; 3. contract provisions, a. the 
risk assumed, b. other provisions; 
4. types of carriers (including self-in- 
surers); 5. agency and brokerage; 6. fi- 
nancial statements; 7. investments; 8. 
organization of carriers, a. internal, 
b. inter-carrier; 9. state regulation and 


supervision. . : 
Insurance Principles and _ Practices 
(part II): The division of subject mat- 


ter suggested for part II _ follows: 
1. Theory of probability; 2. rates and 
rating; 3. reserves; 4. underwriting and 
selection of risks; 5. loss adjustments: 
6. loss prevention, a. fire prevention and 
protection (including arson), b. indus- 
trial accident prevention, c. automobile 
accident prevention, d. prevention of 
and protection against other perils; 
7. client building, a. principles of per- 
sonal salesmanship, b. principles of ap- 
plied psychology, c. insurance surveys. 

General Education (Part III): 1. eco- 
nomics; 2. government; 3. social legis- 
lation, a. workmen’s compensation and 
employers’ liability laws, b. building and 
other safety laws, c. automobile finan- 
cial responsibility laws, d. the Social 
Security Act; 4. English (emphasis in 
this division of “General Education” will 
also be placed upon grammar, spelling, 
punctuation, paragraphing and other fac- 
tors essential to the writing of good 
English). 

Subjects covered under each of the 
first two divisions would be such as are 
normally included in recognized text- 
books. 

Law (Part IV): 1. General commer- 
cial law, law pertaining to contracts, 
agency, partnerships, corporations, per- 
sonal property, real estate and mort- 
gages, negotiable instruments, bankrupt- 
cv, bailments, common and private car- 
riers, negligence; 2. insurance law (in- 
cluding construction of insurance con- 
tracts). ne 

Subjects covered by this examination 
would be those normally covered by rec- 
ognized textbooks in the field. 

Accounting and Finance (Part V): 
1. Principles of accounting; 2. princi- 
ples of personal finance; 3. business or- 
ganization and agency management. 

Subjects covered under each of the 
above divisions would be such as are 
normally included in recognized text- 
books with the exception of agency 
management, for which it would be nec- 
essary to secure suitable text material. 


II. Outline of Standards on Eligibility 
The following general eligibility re- 
quirements should be regarded as a 


minimum for placing the proposed des- 
ignation on a professional plane. It is 


recognized that amplification of these 
bv the institute, in the form of a more 
snecific code of rules, will subsequently 
be necessary. 

In order to be eligible to take the pro- 


fessional examinations, an applicant 
should: 
a. Be at least twenty-one years of 


age and of good moral character. The 
good moral character of an applicant 
could be assumed at the time his appli- 
cation is initially filed if he is employed 
by a reputable insurance company, agen- 
cy or broker, or is licensed to write in- 
surance in his particular state. How- 
ever, a suitable investigation should be 
made before any diploma or designation 
is granted. 

b. Have at least three years of sat- 
isfactory insurance experience. Al- 
though every candidate should meet the 
time requirement in full before his di- 
ploma would be issued, the. following ex- 
ceptions should be permitted in the tak- 
ing of the examinations. 

(1) A high school graduate, who is 
not a graduate of a college or univer- 
sity, could be permitted to take a single 
installment of the examinations after 
one year of satisfactory insurance ex- 
perience, and an additional installment 
for every year of experience thereafter, 
with the privilege of taking any remain- 
ing installments after three full years 
of experience. : 

(2) A graduate of a university or col- 
lege could be permitted to take any or 
all installments of the examinations at 
any scheduled date following his grad- 
uation, but, though successful, should 
not be granted the recognition until 
completion of three years of satisfactory 
insurance experience. : 

When an application is originally filed 
by a candidate, it could be checked pri- 
marily as to the number of years in 
which the applicant has been engaged 
In property and casualty insurance and 
the percentage of business time devoted 
to it. All other factors could be care- 
fully weighed after the candidate has 
passed the entire series of examinations. 

c. Submit credentials in proper form 
respecting his previous education which 
should be the legal equivalent, as a 
minimum, to graduation from an ac- 
credited four-year high school. Rules 
respecting these educational credentials 
might well follow those which have been 
worked out by the American College of 
Life Underwriters. 


III. Cutline of Examination Require- 
ments. 

a. Broad knowledge in five major 

fields. The aforementioned curriculum 


indicates the fields of knowledge with 
which the underwriter should be ac- 
quainted. 

b. Passing of five comprehensive ex- 
aminations. To test an applicant’s knowl- 
edge, examinations should be given in 
each of the major fields of subject mat- 
ter covered by the proposed program. 
These might cover a period of two and 














W. E. Underwood, Editor 
Of Insurance, Dead 


ONE OF LAST OF OLD SCHOOL 





Passes at Are 81 After Long Illness; 
Started in Local Agency; Did Credit 
to Insurance Journalism 





At the age of 81, William E. Under- 
wood, editor of Insurance, passed awav 
February 27 at his home in Hasbrouck 
Heights, N. J., after an illness of many 
months. He was one of the oldest in- 
surance journalists in the UJ. S. A., one 
of the last of the old school, who ex- 
nressed his mind vigorously and fear- 
lessly. Mr. Underwood is survived bv 
his widow. Grace Underwood: two 
daughters. Mrs. Grace Cook and Mrs. 
Caroline Waite, and a son, Lyon Under- 
wood. Funeral services were held March 
2 in Carlstadt. N. J. and were attended 
by manv old friends. 

Mr. Underwood's career started in a 
local insurance agency in Colorado after 
he had received a common school edu- 
cation. After serving a clerkshin he 
went into fire insurance rating and was 
successively assistant manager of the 
Denver compact and manager of the 
compacts in several other cities in the 
Mid-west and South. His first experi- 
ence with insurance trade paners came 
when he joined the Insurance Vindicator 
of New Orleans, now the Amer‘can In- 
surer, of which Garrett Brown was pub- 
lisher. But he left journalism for a brief 
period to become executive special agent 
in the New Orleans general agency of 
the Mutual Life whose territory then 
comprised Louisiana and Mississinni. 

Returns to Trade Paper Field 

Mr. Underwood’s next move was to 
acquire the Insurance Radiator of Dallas 
which paper he sold in 1899. Returning 
to New Orleans he became editor of 
the Vipdicator. Then, in 1902. he ar- 
rived in New York and made a deal with 
W. DeM. Hooper for half interest in 
Assurance, a paper largely devoted to 
accident insurance. After Mr. Hooper 
organized the Hooper-Holmes Bureau 
and of necess‘tv devoted most of his 
time to it, Mr. Underwood purchased in 
1906 the Insurance Critic, an old paper, 
with which he merged Assurance. He 
ran this paper as editor and publisher 
until about 1920. Thereupon he joined 
the American Agency Bulletin as editor 
but he resigned from this post a few 
years later. 

After doing a bit of free lance work 
he became insurance editor of the old 
New York Commercial for a time. Then 
in 1931 he and Miss Alice Lakey, then 
owner of Insurance, joined forces. His 
Insurance Critic and Insurance were 
merged and the paper came out there- 
after under the name of Insurance. Miss 
Lakey was its publisher: Mr. Under- 
wood its editor. Alice Lakey died a 
number of years ago and Mr. Underwood 
carried on as publisher of Insurance al- 
most until his death. 

Tribute to His Ability 
William Crawford, insurance editor of 


(Continued on Page 37) 





one-half days, candidates being allowed 
four hours for each examination. 

Candidates should be urged not to 
take all examinations in the same year 
unless they have had a very extensive 
education and training in all of the sub- 
jects. On the contrary, they should be 
advised to take them in installments. 
The order in which installments are tak- 
en might be at the option of the can- 
didate. 
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House Passes War Bill; 
Omits Free Insurance 


NOW GOES TO CONFERENCE 


Rejects Proposed Amendment of Rep- 
resentative Nichols for $3,000 Free 
Coverage 





The House of Representatives passed 
the war damage corporation bill March 
2 after voting down a proposed amend- 
ment under which $3,000 free insurance 
would have been provided for of 
property through enemy action. It now 
goes to a Senate- House conference, 
where continued controversy over the 
question of providing free insurance up 
to a limited amount is expected. 

Representative Jack Nichols of Okla- 
homa proposed the free insurance 
amendment for protection up to $3,000 
without payment of any premium. His 
contention was that the danger of a 
measure without free insurance lies in 
the fact that many people will never 
learn that war risk insurance is avail- 
able from the Government and _ that 
many more will not be in position to 
pav for it if they should learn of it. 

The measure now under consideration 
carries an appropriation of $1,000,000,000 
to finance a War Damage Corporation 
to replace the temporary War Insurance 
Corporation, set up in the Reconstruc- 
tion Finance Corporation, established by 
executive order with a $100,000,000 fund. 

The House approved an amendment 
striking out the word “tangible” as de- 
scriptive of real and personal property 
on the ground that it might be con- 
strued as insuring paper values. It also 
approved an amendment providing in- 
surance against damage brought by 
United States forces in resisting attack. 
It defeated an amendment to provide 
payment for loss of personal property 
such as clothing on the ground that 
such a clause might lead to fraud. It 
also defeated a proposed amendment 
which would limit outright Government 
insurance to $10,000, with the Govern- 
ment assuming only 50% of losses above 
that amount. 

Considerable criticism developed in the 
debate against Jesse Jones, Federal Loan 
Administrator, for not having presented 
a more detailed program as to how he 
will work with the private insurance 
companies in carrying out rules and 
regulations. It is not believed that de- 
tails will be worked out until after pass- 
age of the bill setting up the War Dam- 
age Corporation. 


loss 





G. R. GLENN PASSES 

Gustavus Richard Glenn, inspection 

department manager of Johnson & Hig- 

gins, died in a New York hospital March 

2, at the age of 57. He was born in 

Columbus, Ga., received his degree in 

chemical engineering at Georgia Tech 

and ther the South-Eastern 

ciation at Atlanta. In 

the National Railroad 

and came with Johnson 

& Higgins in 1919. His wife and two 
daughters survive. 
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PUBLISHER ORGANIZES AGENCY 

L. H. Huffman, publisher of the Mich- 
igan Insurance Review, Mrs. Huffman 
and Joseph Pulliam, Ferndale, have filed 
articles of incorporation for a new 
agency at Detroit, to be known as La- 
fayette Underwriters, Inc. 


AGGER, BLACKALL TO SPEAK 





Commissioners on Banquet Program of 
New Jersey Mid-year Meeting; 
Other Speakers 

Dr. Eugene E. Agger, Commissioner 
of Bankiag and Insurance of New Jer- 
sey, and John C. Blackall, Commis- 
sioner of Insurance of Connecticut, will 
be banquet speakers at the mid-year 
meeting of the New Jersey Association 
of Insurance Agents at Essex House, 
Newark, March 19. 

The theme of the convention is “Con- 
servation Insures Victory” and the en- 
tire program is being built around meet- 
ing conditions under the war economy. 
Registration will start at nine o’clock 
in the morning. After the business ses- 
sion, when committee reports will be 
heard, A. R. Lawrence, chairman of the 
Workmen’s Compensation Rating & In- 
spection Bureau of New Jersey, will 
talk on compensation problems rising 
out of the war. TLeon A. Watson, ex- 
pert of the Schedule Rating Office of 
New Jersey, will talk on the fire insur- 
ance situation and William T. Ashbv, 
Newark, will discuss the accident prob- 
lem. 

Following luncheon, Leonard Drey- 
fuss, head of the Defense Council of 
New Jersey, will speak, following which 
the chairmen of the accident and fire 
prevention committees will conduct a 
discussion period on conservation.  T. 
Alfred Fleming, supervisor, conservation 
department, National Board of Fire Un- 
derwriters; John J. Hall, National Con- 
servation Bureau, and H. Pierce North, 
Susiness Development Office, will be 
speakers. The banquet will follow. 





FEDERAL REPORT FOR 1941 





Premium Income, Including That of 
Vigilant, $7,500,269, Up 20%; Assets 
Also Show Increase 

The Federal Insurance Co. and _ its 
wholly owned subsidiary, Vigilant In- 
surance Co., in its 1941 annual report, 
made public by Hendon Chubb, presi- 
dent, reports consolidated premium in- 


come of $7,500,269. This compares with 
$6,214,268 reported in 1940 and repre- 
sents an increase of 20%. Losses, ex- 
penses and taxes on_ underwriting 
amounted to $6,445,706, leaving a net 
underwriting profit of $401,099, or slight- 
ly less than 6% of earned premium. 

Net investment income amounted to 
$626,384, compared with $645,081 in the 
previous year. Loss on sale of securi- 
ties and reduced security values amount- 
ing to $703,178, together with an addi- 
tional contingency reserve of $241,044, 
resulted in a surplus reduction of $404,- 
239, leaving surplus at $12,643,539. Sur- 
plus stood at $13,047,778 as of Decem- 
ber 31, 1940. 

The consolidated balance sheet shows 
cash of $5,857,118, as compared with 
$4,928,579, an increase of $928,539; U. S. 
Government bonds aggregated $7,052,- 
846, against $4,944,096, a gain of $2,108,- 
750; total investments are up $805,728 
over last year to $18,912,012; total ad- 
mitted assets amounted to $24,664,070, 
and compare with $23,266,780 in 1940, 
an increase of $1,397,290. Loss liability 
is shown as $2,332,719, as against $1,325,- 
276, an increase of $1,007,443, and un- 
earned premium reserve was $4,002,804, 
an increase of $653,466 over the $3,349,- 
340 reported last year. 
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$ 7,144,749,28 


Capital Stock: 
***$4.00 Cumulative First 


Pre- 


ferred Stock (18,500 shares 
SISi00° Par Value) cise. $ 277,500.00 


**#$5.00 Cumulative Second Pre- 


ferred Stock (33,404 shares 


of the State of New York. 








$ 1,022,084.72 
2,929,130.94 
6,631 ,287.42 
1,935,964.17 
1.00 

20,000.00 
418,254.42 
10,608.19 
42,815.46 
62,302.23 


$ 1,039,258.88 
3,971,363.44 


257,250.67 
69,307.26 


1,250,000.00 
10,641.23 
35,000.00 
511,927.80 





S1500 Par Value)........:.... 501,060.00 
***$5.00 Cumulative Junior Pre- 
ferred Stock (5,000 shares 
$15:00° Par Value)... ........:... 75,000.00 
Stock (80,000 shares 
15:00 Par Value) ..-o:-...03. 1,200,000.00 $2,053,560.00 
aca cael ee 3,874,139.27  5,927,699.27 
$13,072,448.55 


POLICYHOLDERS’ SURPLUS $5,927,699.27 


* Bonds and Stocks are carried on the basis prescribed by the Insurance Department 
Total values, based on December 31, 1941 market quota- 
tions for all except insurance and subsidiary stocks (subsidiary stocks other than 
insurance being taken at statutory values, 
statutory values with portfolios adjusted to market) are $503,418.25 less than shown. 
There has been deducted an amount of $221,944.95 representing interest in our own 
stock through ownership of stocks of other insurance companies. 
herein at $236,528.49 are deposited with State Departments as required by law. 


Available to absorb the Company’s share in possible declines in the values of real 


and 


estate owned by subsidiary companies. 


Entitled on voluntary or involuntary liquidation to $100.00 per share and accrued 


dividends. 
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W. J. Ward 
(Continued from Page 1) 
‘ncluding manufacturing risks. Time has 
not admitted of simplification of this 
schedule as yet, and work will be under- 
It is obvious that 








taken in due course. 
the extracting from rating practices of 
the features which readily lend them- 
selves to rate modifications tend to re- 
duce the opportunities for competition 
from a cost standpoint. 

“It is observed that aside from the 
husiness buildings in the congested or 
downtown portions of the large cities 
and warehouses, the great majority of 
the risks rated under the mercantile 
schedule are types as uniform as are 
found in the residence class. I am 
referring to the two, three and four 
story store and anartment risk, 1e., 
store on the first floor with multiple 
dwellings above. Most of this class 
present the same common features, and 
in many occasions under our simplified 
mercantile schedule are so nearly alike 
that the majority of the small differ- 
ences appear to be of little importance. 


Public Relations Problem 


“Public relations require that a parity 
of fire hazard conditions obvious to the 
insured should be represented by a par- 
ity in rates, and where the distinctions 
in fire hazards which we reflect in rates 
cannot satisfactorily be demonstrated to 
the insured, we are as clearly justified 
in providing minimum class rates for 
this mercantile class, as we are in pro- 
viding of minimum class rates for resi- 
dence property. 

“It is in our mind, when we can do 
so, to provide minimum class rates for 
store and dwelling risks in place of 
specific rates now issued. There are also 
a great number of risks of small size 
which, in the absence of alternate pro- 
visions, we are now obliged to rate spe- 
cifically under the provisions of our spe- 
cial hazard schedule. I am referring 
here to that type of risk represented by 
back yard plumbers, tinsmiths, carpen- 
ters, upholsterers, small garages, paint- 
ers, glaziers, printers and such like, 
which, by their very nature incur such 
a multitude of item charges as to in- 
vite rate scrutiny and application for 
rerating entirely out of all proportion 
to their importance. 

“There is no reason whatever why, 
under a definition properly identifying 
such risks by size or otherwise, a suit- 
able minimum class rate may not be 
provided, thus further reducing the nec- 
essity for specific rating.” 


What Old System Involved 


Of the fire insurance premium income 
in New York State about 40% repre- 
sents dwelling business and 30% mer- 
cantile business. Before the introduc- 
tion of simplified rating methods all 
Property in the state with the excep- 
tion of private dwellings, two and three 
family houses, small apartment houses, 
farms and, in New York City only, store 
and dwelling risks, were specifically 
rated upon inspection and_ schedules, 
said Mr. Ward. And the excepted re- 
quired specific ratings when exposed or 
containing faults of management. The 
mercantile schedule contained upwards 
of ninety-six items and sub-items. 


Under the old and complicated rating 
system many adjustments were purely 
matters of judgment and for competi- 
tive reasons rate inspections were nu- 
merous. Consequently, said Mr. Ward, 
competition for business among agents 
and companies was actually fostered by 
the very rating organization that was 
lormed to stabilize rates. Now it is the 
am of the organization to confine its 
Work to the production of rates rather 
than to the promotion of competition. 

“The new simplified mercantile sched- 
tle has a total of some twenty-five 
items, both credits and charges, that 
are used to arrive at a final rate; of 
these not more than fourteen are used 
in the computation of a finished rate 
lor an average risk,” said Mr. Ward. 


“To compare this with the schedule in 
use, which had a total of ninety-six 
credits or charges, gives an idea of the 
simplification that was effected.  In- 
stead of requiring an inspector who 
was specially trained and competent to 
make hair-line decisions and measure- 
ments, and a rater who was likewise, of 
necessity, a person of the same qualities, 
the new schedule requires a survey that 
can be made by a low salaried inspec- 
tor after but a few days’ training. 


Discrimination Removed 


“In the non-fireproof mercantile risks 
the distinctions we formerly made in 
rate for features recognized by the 
schedule items were seldom distinctions 
which were clear to the property owner; 
in the new schedule the items of con- 
struction and occupancy charges and of 
protective credits are so simple and so 
readily understood by property owners 
that they invariably concede any dif- 
ferences between theirs and other risks 
to be reasonably established. 

“The use of a new schedule has al- 
most entirely eliminated the complaints 
as to unfair discrimination by property 
owners; has entirely eliminated the per- 
nicious activity of agents, brokers and 
companies competing against each other 
and using our rate structure as an aid 
to such competition. It has made im- 





WILLIAM J. WARD 


mediately available to prospective les- 
sors or lessees, and to agents and brok- 
ers, contents rates for new tenants with- 
out the necessity of making an applica- 
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tion and awaiting promulgation of spe 
cific individual rates. It has so reduced 
the current rerating labor of this bureau 
that we are enabled to utilize the services 
of our rating and inspection staffs in the 
important work of the state and class 
rerating which changed conditions and 
loss ratios constantly require of us. 
Exposure Charges 

“It is obvious that realty values and 
exposure charges are in direct ratio 
to the size of a community. It is also 
obvious that the need for public fire 
protection is in proportion to the val- 
ues exposed, and that the tax income 
from such values produces revenues suf- 
ficient to meet the needs of improved 
protection facilities. As these facilities 
increase, the probability of exposure loss 
diminishes. 

“The records of the National Board 
for years have shown that in protected 
cities the fires extended beyond the 
building of origin is less than 2%. In 
the circumstances there appears no jus- 
tification for calculating an extra charge 
for exposure from the four sides to 
which a building in a city like New York 
is exposed. It is our intention to elimi- 
nate individual exposure charges in all 
communities having good fire depart- 
ment protection. 

“This being a general statement, it is 
subject to some qualification and that is, 
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that conflagration breeders will trans- 
mit exposure charges to all risks in a 
block or district within a reasonable 
distance therefrom, and such charges 
will be attained by the employment of 

a simple scale. In areas not provgded 
with adequate public protection, a very 
simple form of exposure schedule will 
be devised. There are many thousands 
of specific ratings in the state contain- 
ing exposure charges and the simplifi- 
cation of the exposure factor would in- 
volve a large job of rerating. So large 
in fact, that we do not contemplate en- 

gaging upon it for the time being. 

Dwelling Rates 

“As stated, 40% of our annual state- 
wide premium income represents dwell- 
ing business, indicative of the very large 
numbers of individual units involved. It 
has been our practice for many years to 
add to minimum dwelling rates specific 
charges for such defects or unsafe con- 
ditions as were disclosed by inspection 
reports, from applications, or other ad- 
vices, and so we had many thousands 
of specific rates for private dwellings. 

“These rates included charges for ex- 
posure, electrical defects, non-standard 
chimneys, lack of protection for fire- 
places and defective installations of 
heating and lighting equipment. Most 
of these specific ratings ensued from 
either the inspection of exposing build- 
ings or from the inspection, upon appli- 
cation, of electrical equipment. 

“When a dwelling was visited for 
either of these reasons, occasion was 
taken to look at features of heating and 
lighting devices, and our rate repre- 
senting the cumulation of charges for 
defective conditions, was promulgated. 
If applications for electrical inspections 
were not made, these other features 
would not have been disclosd. It was 
clear then, that because we were increas- 
ing our rates on dwellings for electrical 
defects or exposure, we were superim- 
posing charges for heating and lighting 
devices which otherwise would not have 
been made. 

“This constituted unfairly discrimina- 
tory practice and was not defensible 
under any circumstances. We had dif- 
ferent minimum rates in three different 
parts of the state applicable to dwell- 
ings and their outbuildings; we had 
other differences in practices for recog- 
nition of various grades of fire protec- 
tion; we had other differences in prac- 
tices involving distinctions in rates for 
various roof covering conditions, for 
exposures for various reasons, for non- 
standard chimneys, and, in unprotected 
areas, distinctions in rates for ‘first,’ 
‘second’ and ‘third’ class counties (so- 
called). 

Rating Now Uniform and State-Wide 

“All of this unsupported by any sta- 
tistical data, and at variance with our 
insurance law, although tolerated until 
occasion arose for a remedy. Two years 
ago we made uniform, state-wide, our 
rating practices on private dwellings and 
their outbuildings. This included the 
three grades of ‘paid protection,’ ‘volun- 
teer protection’ and ‘unprotected’; (‘paid’ 
state-wide being given the same level as 
obtained in New York City) the grant- 
ing of the same rates to outbuildings as 
were named for dwellings; the discon- 
tinuance of any extra charges whatever, 
such as for roof, chimneys, fire-places, 
electrica! defects, unsafe lighting or 
heating devices, exposure, frame rows 
and o! burners. 

“It waived all the finer distinctions in 
grades of public protection, and it fur- 
ther removed the class county distinc- 
tions, reducing the rate levels on ‘sec- 
nd’ cl unties and ‘third’ class 

level of ‘first’ class 

ed risks, and as 

the differential for out- 

reduced from thirty-three 

cents to ten cents, so that outbuildings 

unprotected are now just ten cents 
higher than the dwellings.” 


buildings was 





LARSON TALKS TO STUDENTS 

Insurance Commissioner J. Edwin Lar- 
son of Florida delivered an address to 
students at the University of Florig'a 
at Gainesville, February 20. 


LOST ARBITRATION RIGHTS 

On appeal from a judgment granting 
reformation of a fire policy to the name 
of the plaintiff from that of her hus- 


band, and recovery of the policy as re- 
formed, it appeared that the husband, 
through bank officials who were the 
company’s agents, transferred the prop- 
erty to plaintiff, his wife, but the agents 
insured the property in the husband’s 
name and also renewed it in his name, 
because of the failure of a clerk to enter 
the transfer of the property on an index 
card. 

When _ the the com- 


loss occurred, 


pany denied liability because the pol- 
icy was in the husband’s name. The 
judgment was affirmed by the Michigan 
Supreme Court, Pellicano v. Hartford 
Fire, 1 N.W. 2d 354. An award had 
been made as between the husband and 
the company, the husband having at- 
tempted to collect the insurance. 

The company contended that if it was 
liable at all, the award should be the 
basis of recovery. It was held that the 
company, by repudiating the policy as 
void and thus denying any liability under 
it, lost any right it might have had to 
require arbitration as between the plain- 
tiff and itself. 








We'll 





do Our Part 


as Insurance Men 
in this present emergency 








With business stepped up to a whirlwind 
tempo ina nation rearming, with everyone 
working harder, faster, we, in the insurance 
business are facing serious new responsibili- 
ties, valuable new opportunities. 


Our clients need increased coverages due to 
mounting construction costs, larger stock 
and raw material inventories, 
plant expansion, purchase of 
new machinery and equipment 
for National Defense. We must 
keep their coverages abreast of 
the times—initiate new coverages to meet 
new conditions. Too, a new group of per- 
sons are earning more and buying new cars, 
homes, furniture. Merchants, professional 
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BELL GOES TO VIRGINIA 

Robert P. Bell, formerly secretary of 
the Mississippi Rating Bureau, has ae- 
cepted appointment as assistant manager 
of the Virginia Rating Bureau at Rich- 
mond, succeeding L, O. Freeman, Jr, 
now manager of the bureau. Mr. Bell, 
a native of Staunton, Va., worked for a 
time for the Tennessee Rating Bureay 
after finishing college. In 1924, he help- 
ed organize the Mississippi bureau, re- 
maining with it until he accepted the 
post of Richmond. He has just entered 
upon his new duties. 





engineers must be multiplied many- 
fold. Destruction of plants, equip- 
ment and stocks through fire, even 
though the owners are fully pro- 
tected—still represents an irrepar- 
able loss to our National Defense 
Program. 


How shall we meet the Challenge? 


Hirst, let us prepare ourselves to undertake 


men, industries not engaged in defense work 
are benefited proportionately by increased 


money in circulation. We have the respon- 
sibility of seeing that their new and in- 


creased property values are 


In addition, we have a patriotic responsi- 
bility to our Nation. Our efforts as safety 


fully our patriotic duties as insurance men 
by acquainting ourselves 
completely with local and 
national conditions. Second, 
let us intensify our safety 
engineering and fire preven- 
tion work. Third, let us 
seek out all needs for cover- 
ages among our present clients and the new 
ones coming into the field. Even though we 
shall all probably produce more, we should 
not accept our rewards and shirk our duties. 
In this crisis, we have a vital, important 
place and important work to do. 
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America Fore Honors Moon, Harding 


Frank E. Moon of the America Fore 
Insurance & Indemnity Group and Lew- 
is M. Harding of the same organization 
were honored on the afternoon of Feb- 
ruary 26 in the office of Executive Vice- 
A. Christensen when 
service 


President Frank 
they observed long-term 
yersaries with the America Fore Group. 

Mr. Moon has achieved the honor of 
fifty years with the companies and Mr. 
entrance into the 
completion of 


anni- 


Harding marks his 
“Old Guard” with the 
twenty-five years. 
In the evening 
Harding were entertained at a dinner 
held at Tynan’s, New York City, which 
was attended by forty-one America Fore 
executives, department heads and special 


Messrs. Moon and 


agents. 
Moon Native New Yorker 


Mr. Moon is a native New Yorker. 
He attended the public schools and as 
a young boy started his business career 
in 1892 with the old Phenix of Brook- 
lyn which later became the present 
Fidelity-Phenix Fire Insurance Co. of 
the America Fore Group. 

For many years he was an examiner 
at the home office for Pennsylvania, 
Delaware, District of Columbia, Con- 
necticut and Rhode Island. 

Some fifteen years ago he concen- 
trated his talents on the production of 
new business throughout the East for 
all of the fire companies of the group 
and this is the position he now holds. 


Harding Career 


Mr. Harding, assistant to the execu- 
tives at the home office, was born in 





Globe & Rutgers Fire and 


American Home Figures 


The Globe & Rutgers Fire and its 
affliated company, the American Home 
Fire, have issued their 1941 financial 
statements. The Globe & Rutgers has 
admitted assets of $13,072,448, a slight 
increase. The unearned premium re- 
serve was up over $930,000 to $3,971,363 
on December 31 last. The reserve for 
losses increased $346,000 to $1,039,258. 
Reduction of a bank loan by $700,000 
brings the loan down to $1,250,000. To- 
tal liabilities of the company are now 
$7,144,749, compared with $6,407,722 a 
year ago. Capital stands at $2,053,560 
and the policyholders’ surplus is $5,927,- 
699, 

Admitted assets of the 
Home Fire are $2,964,481. 
ital of $1,000,000 and net 
$880,028 the policyholders’ surplus is 
$1,880,028. The company has an un- 
earned premium reserve of $889,530. 


American 
With cap- 
surplus of 





Rhode Island Stockholders 
Approve Participating Plan 


Stockholders of the Rhode Island In- 
surance Co. last week approved an act 
ot the state legislature amending the 
company’s charter to allow for writing 
of participating policies. It is not ex- 
pected that the company will issue such 
policies for awhile. The proposal must 
first be approved by the company’s 
board of directors. 





FESSENDEN WITH HOME FLEET 


Laurence M. Fessenden has resigned 
from the Boston general agency of L. 
). Paine, Inc., to become associated 
with Manager G. R. Pape of the Boston 
office of the National Liberty, Baltimore 
American and Paul Revere Fire of the 
ome of New York Fleet. A graduate 
of Harvard University, Mr. Fessenden 
las been in the insurance production 
business in Boston for the last ten 
years, 


Bala, Pa., and on 
schooling immediately 
surance business with the Delaware In- 
surance Co. of Philadelphia as a special 


appointed to his present position. — 


completion of his 
entered the in- 


Premiums Showed Large Increase 


creased to $2,153,747 in 1941 


REINSURANCE CORP. REPORT 


1941; Total Assets $6,872,279 and 
Surplus $4,803,736 


Continued increase in the volume of 
premiums written by the 
Corporation of 


New 


agent for eastern Pennsylvania and New in the annual report made public by 
Jersey. Karl E. Prickett, president. Gross pre- 
miums, less returns and cancellations, 

After seven years of this work he written in 1941 amounted to $6,293,609 
came with the Continental as examiner as compared with $3,760,250 in 1940. 
for western New York. He was later Net premiums retained, after sharing 
transferred to eastern Massachusetts and the business with the fire insurance 
following a period in that territory was companies associated with it, were in- 


Reinsurance 
York is revealed 


from $1,- 
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223,368 in the preceding year. 

The large percentage increase in net 
premiums retained necessitated the ad- 
dition of $441,283 to unearned premium 
reserve. Because of premium reserve 
requirements and the unusual losses in 
which the corporation participated dur- 
ing the year, it showed a statutory un- 
derwriting loss of $419,903. Before the 
addition to the reserve for unearned 
premiums, it showed a small trade profit. 

The corporation closed 1941 with to- 
tal assets of $6,872,279 and capital and 
surplus of $4,803,736. Cash and 
ernment bonds, aggregating $2,552,569, 
represented approximately 37% of total 
admitted assets. 
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GREAT AMERICAN INSURANCE COMPANY 


Incorporated 1872 


NEW YORK, N.Y. + 


GREAT AMERICAN INDEMNITY COMPANY 


Incorporated 1926 


NEW YORK, N. Y. 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N.Y. - 


ROCHESTER AMERICAN INSURANCE COMPANY 


Incorporated 1928 


NEW YORK, N.Y. - 


DETROIT FIRE & MARINE INSURANCE COMPANY 


Incorporated 1866 


DETROIT, MICH. - 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


Incorporated 1910 


BOSTON, MASS. - 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


Incorporated 1868 


RALEIGH, N.C. - 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. - 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


Incorporated 1914 


COLUMBUS, O. - 


Incorporated 1897 


Incorporated 1832 











DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 
Insurance Company 


EARL D. BABST......... New York City 
Chairman of the Board, American Sugar Refining 
Company 


H, DONALD CAMPBELL. New York City 


President, Chase National Bank of New York 


ARTHUR O. CHOATE... .New York City 
Clark, Dodge & Co. 


JOHN M. DAVIS........ New York City 


Chairman of the Board. Delaware, Lackawanna 
& Western Railroad Co. 





DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


ROBERT S. GLASS....... New York City 


Vice-President, Great American Insurance 
Company 


EUSTIS L. HOPKINS..... New York City 
PERCY H. JOHNSTON. . . New York City 


Chairman of the Board, Chemical Bank & Trust Co. 
SAMUEL McROBERTS. .. . New York City 
ALEXANDER R. PHILLIPS. New York City 


Vice-President, Great American Insurance 
ompany 





WHELIADE-H ROIOPY « c . 2 550 ce cc cnt: New York City 


President, Great American Insurance Company and Affiliated Companies 





JESSE'S. PHIGEIFS........ New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent ef Insurance 
of New York 


HOWARD C. SMITH..... New York City 


Estate Trustee 


MAURICE J. SULLIVAN. . New York City 


President, American Can Company 


ROY B. WHITE.......... Baltimore, Md. 
President, The Baltimore & Ohio Railroad Co. 


GARRARD B. WINSTON New York City 


Shearman & Sterling, Attorneys 
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Rouillard Gives Rules 
On Agency Licenses 


WILL PERMIT NO DEVIATIONS 
Applicant Must Take Written Examina- 
tions Conducted Every Other 
Week at Concord 

Insurance Commissioner Arthur J. 
Rouillard of New Hampshire has issued 
a set of regulations for examinations of 
insurance agents and brokers in the state, 
from which no deviations may be made. 
Following are the rules: 

In order for an applicant to qualify 
for taking an examination it will be nec- 
essary for the company that he is to 
represent to have their requisition, fee, 
and his personal application on file with 
this Department not later than the Mon- 
day preceding the examination on Fri- 
day. 

If an applicant fails to pass the first 
examination he may take another in 
two weeks. If he fails to pass the sec- 
ond examination it will be necessary to 
wait four weeks before taking another. 
If an applicant fails in the third exami- 
nation he must wait six months before 
he can take another on the same subject. 
The company’s requisition will be can- 
celled and the fee returned. New requi- 
sition, personal application, and fee will 
have to be filed at the end of the six 
months period before the applicant again 
appears for examination. 

We have found that some companies 
give their agents very little, if any, prep- 
aration for the examinations they are re- 
quired to take and we believe it is was‘- 
ing the time and money of the appli- 
cant, the company and of this Depart- 
ment to permit an applicant to indefi- 
nitely repeat his examinations. If he 
knows that he will have to wait before 
taking the third examination he will 
more seriously apply himself to the task 
of being better prepared in the begin- 
ning. 

If an applicant fails to appear for 
examination after receiving notices of 
three examination dates, from this De- 
partment, we will consider that he is not 
interested in becoming licensed and will 
cancel the company’s requisition and re- 
turn the fee. In the case of a broker, 
we will cancel his application and return 
his fee. If, in the above case, the ap- 
plicant furnishes satisfactory reasons 
why he could not appear for examina- 
tion and the company will again apply 
for his license, the requisition will be 
reconsidered and the applicant will again 
be given the opportunity to take his 
examination. It is not our intent to pre- 
vent anyone from taking an examination 
if he really desires to become a licensed 
agent. 

Examinations are held every other Fri- 
day at 9:00 a. m. at the State House 
Annex, Concord, and applicants will be 
admitted until 2:30 p. m., after that by 
special permission only. The examina- 
tions consist of twenty questions and 
70% is the passing mark. Examination 
marks will not be given out before the 
Monday following the examination. 





New York Department to 
Study Brokers’ Licenses 


The New York Insurance Department 
has announced that it has been receiving 
complaints which would indicate that a 
number of firms or subsidiary corpora- 
tions which hold brokers’ licenses have 
been organized by owners requiring ex- 
tensive insurance coverage, principally 
for tl ury of writing their own in- 

f these complaints 
is decided to investi- 
gate the existing situation. 

The purpose of the investigation is to 
ascertain whether such firms and cor- 
porations are bona fide brokers within 
the contemplation of the statute or are 
in fact vehicles set up by large buyers 
ot insurance for the purpose of circum- 
venting the insurance law by benefiting, 
either directly or indirectly, through the 
distribution of commission earnings of 
such brokers. 
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AGENCY BILL IN VIRGINIA 


Qualification Measure Passed by House; 
Senate Considers Personal 
Property Floater 

House bill No. 311 was before the Vir- 
ginia senate this week, having passed 
the lower branch of the Virginia legis- 
lature last week. This is the agency 
qualification bill. Two amendments were 
added in the house before its passage 
through that body. One provided that if 
the operator of an individual agency dies, 
his successor may be licensed for a 
period of sixty days without examina- 
tion. The other amendment provided 
that the applicant for a license shall be 
of good character. 

The State Corporation Commission or 
its representative, the Virginia Bureau 
of Insurance is charged, under pro- 
visions of the bill, with the task of 
examining applicants. Edmund D. De- 
Jarnette, representing the counties of 
Hanover and King William in the house 
and president of the Virginia Associa- 
tion of Insurance Agents, is patron of 
the bill. 

House 
writing of personal property floater 


bill No. 218, authorizing the 
pol- 
the 


icies in Virginia, was also before 
senate thts week, having passed the 
lower body. Favorable action in the 


senate was expected soon. 


WATSON EXPLAINS N. J. LAW 


Renewal ra Pevnluitihs in State 
Under Standard and Agency 
Renewals 


Leon A. Watson, expert of the Sched- 
ule Rating Office of New Jersey, has is- 
sued a letter to insurance company ex- 
ecutives in regard to issuance of renewal 
certificates, as follows: 

“In view of the recent interest in the 
possibilities of renewing policies by en- 
dorsements or certificates, I wish to call 
your attention to the fact that this has 
been permissible in the State of New 
Jersey since 1892 when the New Jersey 
standard policy was adopted by act of 
the legislature and with it certain pro- 
visions, agreements, or conditions that 
might be endorsed thereon or added 
thereto. 

“Among the standard provisions, 
agreements, and conditions, adopted at 
that time were two forms of renewal 
certificates: one entitled New Jersey 


standard renewal; the other, New Jersey 
standard agency renewal. 

“The renewal certificate is for use by 
domestic companies where signature is 
by an officer of the company. The 
agency renewal is for use by foreign 





————— ————— 
companies where countersignature by 
resident agent (or manager) is required 
by law; or by domestic companies where 
countersignature is by resident agent 
Copies of the certificates may be ob. 
tained from the Department of Banking 
and Insurance, Trenton. No other form 
of certificates may be used. 

“Tt is important in this connection that 
you bear in mind the fact that the re. 
newal of a policy must, from the stand- 
point of rate and form, be treated ex. 
actly as a new policy and comply with 
all the filings which I have made in your 
behalf and which are effective on the 
renewal date. 

“If the rate or form of the expiring 
policy does not comply with filings as 
of the date of renewal, a new policy 
with proper rate and form would need 
to be issued.” 





Pa. Lumbermen’s Mutual Fire 


The Pennsylvania Lumbermen’s My- 
tual Fire of Philadelphia in its annual 
statement for the year ended December 
31, 1941, shows total assets amounting 
to $4,316,783, compared with $4,255,508 
a year previous. Surplus to policyhold- 
ers totaled $2,172,789 ($28,875 in excess 
of liabilities). Voluntary reserve amount- 
ed to $172,789, an increase of $22,789 
over 1940. Total net premiums written 
amounted to $2,317,246, an increase of 
$127,833 over the year previous. 
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343,202.64 


$1,415,980.88 
1,136,587.72 
274,790.26 
3,854,005 .00 


178,020.72 





























it 
| | Rivterest AGGIE... «ni ccna cine netnadustec<Seeeeeces 8,290.37 
| | Other Admitted Assets................. ens 9 te shy een taa 4,603.91 
| Total Admitted Assets. ........ iveweiemeeees $6,872,278.86 
LIABILITIES 
| Reserve for Unearned Premiums...... Wasetieiteastes. See 
tf Reserve for Losses and Adjustment Expenses............ 822,594.94 
| | Reserve for Taxes and Expenses........... 24,000.00 
Tl Reserve for Non-admitted Reinsurance................. 92,895.65 
NN oi en ke aER a eek $1,530,000.00 
| a AT. w ind. wreod pana Rien 3,273,735.85 
| I Total Capital and Surphs oo. iccccc sca cenuss 4,803,735.85 
| | EE RE LOOM MM Reese ema Sar hs $6,872,278.86 
| | Bonds are valued on an amortized basis and stocks at December 1, 1941 market 
| i prices, as prescribed by the National Association of Insurance Commissioners. Bonds 
i carried at $203,476.89 in the above statement are deposited as required by law. 
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EXECUTIVE AND UNDERWRITING OFFICES: 99 JOHN STREET, NEW YORK, N. Y. 
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House Considers Bill to Extend 
War Risk Cover to Foreign Hulls 


The House Merchant Marine and 
Fisheries Committee reported favorably 
to the House of Representatives late 
last week the Bland_ bill designed to 
transfer from the Maritime Commis- 
sion to the War Shipping Administra- 
tion all insurance and reinsurance au- 
thority on marine risks. The bill also 
would extend the Government’s insur- 
ance underwriting authority to foreign 
flag vessels as well as those of the 
United States. This insurance would 
include vessels, cargoes and personnel. 
Coverage may be granted to assureds 
whether or not reasonable rates may 
be obtained through private insurers. 
The administration is authorized to 
write insurance covering shipments by 
express or registered mail in addition 
to regular cargoes, and may cover dis- 
bursements including advances to mas- 
ters and general average disbursements, 
in addition to freight and _ passage 
moneys of such vessels. The bill ex- 
tends the administration’s authority un- 
til six months after the end of the con- 
flict. 


The measure further provides that 


the Administration may reinsure, in 
whole or in part, any company author- 
ized to do an insurance business in any 
State of the United States, on account 
of marine and marine war risks, includ- 
ing protection and indemnity risks, as- 
sumed by any such company, on per- 
sons, property, and interests specified 
in Section 222 of the sub-title. 

“No insurance broker or other person 
acting in a similar intermediary capac- 
ity shall be paid any fee or other con- 
sideration by the commission by virtue 
of his participation in any insurance 
transaction wherein the commission di- 
rectly insured any of the risk thereof,” 
the bill states. “Reinsurance shall not 
be provided by the commission at rates 
less than (1) rates established by the 
commission on the same or similar risks 
or (2) the rates charged by the insur- 
ance carrier for the insurance so re- 
insured, whichever is the higher, except 
that the commission may make to the 
insurance carrier, such allowance for 
taxes, commission, and other customary 
expenses, as it may deem reasonably 
to accord with good business practice.” 





JURY’S DECISION UPHELD 





Appeal Court in Auto Collision Case 
Says Jury Can Decide Whether 
Buyer Was Sole Owner 


In an action by the buyer of an auto- 
mobile to recover on a policy insuring 
against damage to the car resulting from 
collision or upset the defendant denied 
that the plaintiff was the unconditional 
and sole lawful owner of the automobile 
at the time the policy was issued and 
at the time of the loss or damage. The 
seller of the automobile was joined as 
a plaintiff with the buyer. 

At the close of the latter’s evidence 
the defendant insurance company moved 
for judgment as in case of nonsuit. This 
was granted as to the seller of the car 
and denied as to the buyer. From a 
judgment for the buyer the insurance 
company appealed. 

Affirming the judgment the North Car- 
olina Supreme Court, Yadkin Val Motor 
Co, Inc., et al. v. Home of New York, 
16 S.E. 2d 847, said that the conflicting 
evidence as to the question of owner- 
ship, the only issue in the case objected 
to by the defendant, having been thor- 
oughly gone into, the jury having ac- 
cepted the plaintiff's version, and the 
court below having studied the conten- 
tions of the parties accurately and care- 
fully and charged the law applicable to 
the facts, the appellate court, on the 
whole record, could find no prejudicial 
or reversible error. 

The defendant’s attitude was that it 
wanted to pay the policy but wanted 
to be protected and pay it to the proper 
party. To this the court said that the 
jury had settled that question and that 
the defendant would be protected. 


CLARIFIES MARINE RULINGS 








Commissioner Johnson of Minnesota 
Issues Supplementary Statement on 
Nation-wide Definition 
To clarify two rulings issued on Jan- 
uary 26, requiring all fire and marine 
companies doing business in Minnesota 
to file all forms and rates, Commis- 
sioner Newell R. Johnson has issued a 

supplementary ruling as follows: 

“1, The nation-wide definition of in- 
land marine, as adopted by this depart- 
ment Dec. 27, 1934, is hereby reaffirmed 
subject to such interpretation thereof 


as may have been made by the joint 
committee on interpretation and com- 
plaint or may hereafter be made by that 
committee or this department. 


“2, All previous approvals or pur- 
ported approvals made or alleged to 
have been made by any representative 
of this department of any form or pol- 
icy not permitted as a marine, under 
the provisions of the nation-wide defini- 
tion or interpretation thereof by the 
joint committee, are hereby revoked. 

“3. All risks permitted to be written 
under a marine form of policy under 
the provisions of the nation-wide defini- 
tion as adopted by this department and 
interpreted by the joint committee, or 
as it may hereafter be interpreted by 
the joint committee or this department, 
are hereby exempt from the rulings of 
Jan. 26, 1942. 

“4. Any questionable cases or devia- 
tions from the nation-wide definition or 
the interpretation thereof by the joint 
committee or this department must be 
submitted to this department for ap- 
proval before thev are written. 

“5. This department in no way re- 
linquishes its right to interpret the 
nation-wide definition adopted by it 
and, further, the adoption of the inter- 
pretations of the nation-wide definition 
are binding only upon those companies 
which subscribe to the agreement sub- 
mitting to the jurisdiction of said joint 
committee.” 


Atlantic Mutual Gains 

In Premiums, Assets 
NET PREMIUMS WERE $6,556,843 
Admitted Assets Up Over $2,000,000 to 


$18,845,430; Policyholders’ Sur- 
plus $9,564,543 








The Atlantic Mutual of New York, 
in its annual report covering its 100th 
vear of operation, reports net premium 
income, after deducting reinsurance ced- 
ed to other companies. of $6,556,843 for 
1941 compared with $5,262,620 for the 
preceding year. ‘ 

Total admitted assets of the company 
as of December 31, 1941. increased to 
$18,845,430 from $16.657,621. Liabilities 
at the year-end, including adequate re- 
serves, stood at $9,280,887. The unter- 
minated premium reserve increased to 
$2,562,563 from $2,076,546. In conform- 
ity with its practice of conservatively 
stating its assets the company has re- 
duced the value of its home office build- 
ing at 49 Wall Street by $250,000. Sur- 
plus to policyholders, after setting up a 
snecial reserve of $750,000 for war risk 
claims and a contingency reserve of 
$135,739 to reflect actual December 31, 
1941, market values of securities owned, 
stood at $9,564,543. 

Cash on hand is shown as $3,811,341 
against $3,428498 at the end of 1940, 
and the company’s security holdings are 
valued in the statement at $10,334,677 
compared with $8,651,618 at the close of 
the preceding year. 


ONTARIO AUTO PREMIUMS UP 


McNairn Says Non-Board Companies 
Write 60% of Auto Lines 
In Province 

Summarizing 1941 automobile experi- 
ence in the Province of Ontario, Super- 
intendent of Insurance Hartley D. Mc- 
Nairn reports that 151 companies trans- 
acted automobile insurance in the prov- 
ince, an increase of four for the year. 
Net premiums written amounted to $12,- 
135,244, up $940,248 or 84%. “These 
premiums,” Mr. McNairn points out, 
“have shown regular substantial in- 
creases since 1933, when they were $6,- 
462,809.” 

Losses incurred amounted to $6,700,382, 
an increase of $862,657. The ratio of 
net losses incurred to net premiums 
earned for all companies was 57.02%. 

Making reference in his annual report 
to a tabulation of automobile premiums 
written, earned, losses incurred and ra- 
tios, dating back to 1926, Mr. McNairn 
makes the following reference: 

“The figures afford a rough indication 
of the underwriting experience of the 
companies in the aggregate from the 
standpoint of the shareholders or mem- 
bers of the several companies; thev do 
not indicate the reasonableness of the 
premium rates shown in any particular 
of manual of rates or charged by any 








particular company because insurers 
which are not member companies of the 
Canadian Underwriters’ Association 


write approximately 60% of the automo- 
bile insurance premiums reported for On- 
tario at non-tariff rates, which are gen- 
erally lower than tariff rates.” 
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Committee to Conduct 
Hearing on Agreement 


WOULD EASE AUTO SITUATION 





Companies Propose Voluntary Pact to 
End Fictitious Fleets in 
California 





Insurance Commissioner A. Caminetti, 
Jr., of California will hold a hearing 
March 11 on a proposed agreement form- 
ulated by a committee of nineteen stock 
company representatives, designed to put 
an end to fictitious fleets in California. 
The committee was appointed following 
the Commissioner’s request to all com- 
panies writing motor vehicle insurance 
in the state to furnish the Insurance 
Department with data to enable it to 
proceed with a survey of underwriting 
practices and to determine whether or 
not such practices are so discriminatory 
as to require remedial action. 

All interested persons may appear at 
the hearing and present their views as 
to whether or not the Commissioner 
should approve the proposed agreement, 
according to the Commissioner’s letter 
of transmission to the insurance compa- 
nies accompanying copies of the pro- 
posed agreement. 

Voluntary Agreement 

The preamble to the agreement states 
that the signatory company declares the 
purpose of the voluntary agreement is 
“to prohibit any unfair or unreasonable 
distinction or discrimination between 
risks of the same class and involving the 
same hazards in the amount or payment 
of premiums or rates for policies of any 
kind of insurance covering the owner- 
ship, operation, maintenance and use of 
motor vehicles. 

Under the terms of the agreement, the 
subscriber agrees not to use any manual 
which makes discrimination between 
risks of the same class and involving the 
same hazards, nor deviate from its filed 
manual in writing such risks. 

It also provides for the filing of man- 
uals with the Department for approval, 
or in lieu of filing a complete manual 
of its own, notify the Commissioner of 
intent to use any printed manual filed 
with the Department, with or without 
exceptions and deviations. It further 
provides that the subscriber shall not file 
or adopt any new occupational or other 
group rating plan effective prior to July 
1, 1943. 

Commercial Vehicles 

The agreement declares that the clas- 
sification of commercial vehicles for rat- 
ing purposes according to use shall not 
be deemed contrary to the avowed pur- 
pose of the agreement and that any pro- 
vision for uniformly applicable discounts 
in the rates or premium for collision 
insurance and predicated upon service 
provided through membership in a certi- 
ficated motor club shall not be deemed 
or construed as contrary. 

The Commissioner would be charged 
with passing on all complete or partial 
changes in the manual. Existing poli- 
cies not in conformity with the agree- 
ment and solely related to the financing 
of motor vehicles may run to their nor- 
mal expiration date, but could not be 
extended beyond termination of the in- 
terest of the vender, lender or assignee. 

Under the agreement, if approved, the 
Commissioner shall appoint an advisory 
committee of ten representatives of in- 
surers subscribing to identical agree- 
ments. 


DeJARNETTE SPONSORS BILL 

Edmund T. DeJarnette, Richmond 
local agent and president of the Vir- 
ginia Association of Insurance Agents, 
is chief patron of the bill in the Vir- 
ginia legislature which would make it 
unlawful for any persons, firm, corpora- 
tion or association to refuse to employ 
or to discharge any person in any law- 
ful vocation in any war or defense 
project or activity because such is or 
is not a member of any trade union or 
other organization. Mr. DeJarnette rep- 
resents the counties of Hanover and 
King William in the house of delegates. 
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Taxation of Mutual Casualty Companies 
Urged by Morgenthau’s Tax Aid 


“Serious Disparity” in Tax Treatment Between Stock and 
Mutual Carriers Recognized; Small Mutuals Exempt; 
Proposed Plan Stirs Interest 


Mutual casualty insurance companies 
writing nation-wide business will be put 
on a new, more equitable basis 6f Fed- 
eral income taxation in 1942 if the rec- 
ommendations made to Secretary of the 
Treasury Henry Morgenthau, Jr., by his 
tax adviser, Randolph Paul, are approved 
by Congress. Of great interest to insur- 
ance men country-wide is the statement 
made March 3 by Mr. Paul before the 
Ways and Means Committee of the 
House of Representatives on the pro- 
posed plan for taxing mutual casualty 
companies. For weeks it has been ex- 
pected that the 1942 tax program would 
make definite provision for the mutual 
company participation but until this week 
no one knew just how extensive it would 
be. Even now that is the question which 
is of chief concern. No estimates are as 
vet available but plenty of home office 
tax experts, both stock and mutual, are 
undoubtedly burning the midnight oil in 
an effort to break down Mr. Paul’s pro- 
posed plan. 

Specifically, Mr. Paul went on record 
against the outright exemption of mu- 
tual casualty companies from taxation 
under section 101 (11) of the Internal 
Revenue Code. He pointed out that while 
that section was originally designed to 
exempt only small and local mutual com- 
panies, other mutual carriers, while nomi- 
nally subject to taxation, ordinarily pay 
no tax under the present method of com- 
puting their income. 

Small Companies Exempt 

In Mr. Paul’s opinion “this has re- 
sulted in a serious disparity in tax treat- 
ment between such mutuals and the 
stock casualty companies.” 

Accordingly, Mr. Paul has recommend- 


ed to Secretary Morgenthau that the 
exemption provided in section 101 (11) 
be confined to those mutual companies 
whose net taxable income does not ex- 
ceed $25,000 and which do not write in- 
surance on any property having a value 
of more than $50,000, regardless of 
whether reinsured.” He further suggest- 
ed “that the remaining mutual compa- 
nies be taxed on the sum of their in- 
vestment income and the additions to 
their surplus which are free from claims 
ef policyholders.” 

Mutual Dividends to Policyholders 

Exempt 

As a suggested basis for setting up the 
proposed taxation Mr. Paul submitted 
the following plan under which, however, 
dividends paid to policyholders are ex- 
empt. 

“Mutual casualty companies would be 
taxed on the sum of their net invest- 
ment income and net premiums received, 
less a deduction for the portion of the 
losses, underwriting expenses, dividends 
paid to policyholders and additions to 
policyholders’ claimable reserves paid out 
of premium income, and a deduction for 
any net loss of the prior year. The 
portion of losses, expenses, dividends and 
additions to reserves paid out of premium 
income would be determined by deduct- 
ing from such amounts the net invest- 
ment income remaining after allowance 
for the tax to be paid on such income.” 

No reference was made to mutual fire 
companies in the Paul statement al- 
though it is felt that the principle of 
equitable taxation treatment of both 
stock and mutual companies would apply 
as much to this class of carriers as it 
does to mutual casualty companies. 





TO VOTE ON DOUBLING CAPITAL 





Great Amer. Indemnity Stockholders to 
Decide March 24 on Increase from 
$1,000,000 to $2,000,000 
When stockholders of Great Ameri- 
can Indemnity hold their annual meet- 
ing in New York on March 24 they 


will be asked to approve the proposal 
to increase the company’s capital from 
$1,000,000 to $2,000,000. This will be ac- 
complished by increasing the par value 
of the company’s stock from $1 a share 
to $2. The move is in line with the re- 
quirements of the New York State in- 
surance laws which require that a com- 
pany organized to write the casualty- 
surety lines written by Great American 
Indemnity must have a minimum capital 
of $1,600,000. 


William H. Koop, president of the 


company, explains in a proxy letter that 
f t] | amendment is approved, 
he transferred from sur- 

4 the books of the com- 

pany. At the end of 1941 surplus came 


to approximately $6,256,000, compared 
with $6,351,000 as of Dec. 31, 1940. 

While the provision of the insurance 
law is not applicable to the Great Amer- 
ican, President Koop said that the man- 
agement, nevertheless, deems it desir- 
able for competitive reasons to volun- 
tarily increase the capital to $2,000,000 
so that it will meet and slightly exceed 
the new requirements of the law. 





Illness Insurance Urged 


By Social Security Board 


Federal Security Administrator Paul 
V. McNutt recommended in his annual 
report to Congress March 2 that the 
Federal insurance program be expanded 
to provide compensation for wage losses 
due to illness and that “a* beginning be 
made” on a program of assuring adequate 
medical care for all persons. Mr. Mc- 
Nutt declared that the Social Security 
3oard now believes that coverage of 
wage losses due to permanent or tem- 
porary disability “is now feasible.” Fur- 
thermore, the board asks that legislation 
be enacted to protect workers entering 
the armed forces against loss of their 
Federal insurance protection. Further 
details of the McNutt proposals will be 
available soon and it is a foregone con- 
clusion that A. & H. insurance men will 
be keenly interested’ as they feel that 
Social Security Board expansion of bene- 
fits is a threat to their business. 
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LEBBY ARRANGEM’TS CHAIRMAN 


William E. Lebby of Los Angeles, 
state manager, Massachusetts Indemnity, 
has been named arrangements chairman 
of the Accident & Health Managers 
Club of Los Angeles in connection with 


A. & H. Week, March 23-28. 


First 60 Days of N. Y. 
Safety Law Described 


C. E. MEALEY’S LATEST TALK 








Estimates Trends and Tendencies Under 
Law Before Greater N. Y. Safety 


Meeting; Discusses Amendments 


Carroll E. Mealey, New York State’s 
motor vehicle commissioner, who is the 
chief administrator of the new safety- 
responsibility automobile law, spoke 
March 4 at the Greater New York Safe- 
ty Convention in Hotel Pennsylvania, 
New York, on the first sixty days of 
operation of this widely publicized law 
which became effective January 1, 1942. 
Giving estimates of trends and_ ten- 
dencies observed in this short period of 
time, Mr. Mealey held close attention 
as he made his observations. Among 
other things he declared that accident 
reports have soared to a startling ex- 
tent since the law required a report on 
every accident. Sometimes they have 
risen to as many as 3,000 per dav. But 
significantly he said, more than 70% of 
the drivers involved in accidents since 
the law became effective are insured. 





Two Compelling Problems 


At the outset Commissioner Mealey 
said that the two major and compelling 
problems in the effective regulation of 
automobile traffic are (1) accident pre- 
vention and (2) the financial protection 
of those who are injured and whose 
property is damaged. Without going 
into detail he said that the seriousness 
of the situation is indicated by the fact 
that property loss alone by such acci- 
dents in the U. S. A. is nearly three 
times the loss by fire. If direct cost of 
injuries is added, traffic disaster costs 
nearly six times as much as fire. The 
speaker stressed that “our war emer- 
gency lights up this situation with tragic 
boldness.” 

Turning to the major objective of the 
new law, he said it was to speed up 
the process of adequate financial pro- 
tection of accident victims and to put 
more teeth into a “real” responsibility 
measure. The simplest measure to en- 
force, he continued, would perhaps be a 
universal compulsory insurance measure. 
But this offers serious obiections and 
defects. The safety-responsibility meas- 
ure, now in effect, is so devised that 
all its pfovisions and penalties sternly 
enforce the necessity for driver caution 
and offers a practical reward for safer 
driving. 

“Since the prevention of accident is 
the very heart of our traffic problem,” 
declared Mr. Mealey, “it seemed essen- 
tial that we make our new law assist 
that vital purpose, or at the least not 
interfere with it. 

“The new law, therefore, proposed to 
make the first occurrence of an acci- 
dent the occasion for promptly estab- 
lishing the ‘financial responsibility of 
those involved in the mishap. They are 
not allowed a ‘first bite’ without penalty 
or responsibility. They cannot drive 
again after that first accident unless 
and until they have put up security to 
cover the damage involved. This seems 
both an effective and a reasonable pro- 
vision. 


Problem of the Innocent Party 

“But this prompt setting up of pro- 
tection has introduced new _ problems. 
Some critics of the new law have 
pointed out that the effect of establish- 
ing such immediate responsibility tends 
to penalize the innocent party. Perhaps, 
but this difficulty is unavoidable. Either 
we must make all drivers involved in an 
accident immediately responsible, or we 
must wait, usually for many months and 
sometimes for years, until the courts 
determine who is guilty and who inno- 
cent. 

“Tf our critics think it is a simple mat- 
ter to pick out this mythical ‘innocent 
party,’ they should spend a few days 
reading over our accident reports. 
Everyone blames the other fellow and 
guilt is usually well distributed by the 


N. Y. Federation to Hold 
Annual Meet in N. Y.¢. 


TO BE INCORPORATED SOON 





Operating Committee Has Been Ap. 
pointed to Act for Executive Com. 
mittee, F. N. Dull Reports 





More than usual interest is attached 
to the recent executive committee meet- 
ing of the Insurance Federation of the 
State of New York in Albany on Tues- 
day of last week. Meeting in its en- 
larged new quarters in the Home Say- 
ings Bank Building, the spot news of 
the gathering was the appointment of 
an operating committee to act for the 
executive committee, decision to hold 
the annual meeting next Fall in New 
York City, and Counsel Everette H. 
Hunt’s report that incorporation of the 
Federation by special act of the legis- 
lature was about completed. It will be 
known thereafter as Insurance Federa- 
tion of New York, Inc. 

F. N. Dull, chairman of the executive 
committee, reported that an operating 
committee had been appointed to act 
for the executive committee. It consists 
of the president, Thomas W. Sweeney, 
Tr.; chairman of the executive commit- 
tee, F. N. Dull; Ray L. Choate, vice- 
chairman of the executive committee; 
John L. Heather, chairman of the 
finance committee: William J. Thomp- 
son, chairman of the membership com- 
mittee: Everette H. Hunt, counsel, and 
A. C. Wallace, vice-president of the New 
York State Agents’ Association. 

Edward R. Gettings of Albany. presi- 
dent of the Life Underwriters Associa- 
tion of New York State, was elected a 
member of the executive committee to 
succeed Julian S. Myrick, now vice- 
president of the Mutual Life. 

Recommendations for the year’s work 
were reported upon by the various chair- 
men and an active program outlined and 
approved. 

After the meeting a reception was 
held, attended by Thomas W. Sweeney, 
Tr. N. Y. C.. Charles S. Ashley, New 
York City; Harry H. Wadsworth. Syra- 
cuse: William H. Lucas, LeRoy; Charles 
H. Rockwell, Oneida; George F. Sulli- 
van, New York City; Augustus C. Wal- 
lace, Goshen; LeRoy T. Brown, New 
York Citv; G. Edwin Spitzmiller, Buf- 
falo; M. L. Nathanson, New York Citv; 
Leonard L. Saunders, Oneida; J. E. 
Lewis, New York City; Everette H. 
Hunt, Albany; Alexander J. Young, 
Albany; William J. Thompson, New 
York City; John L. Heather, Albany; 
Wellington Potter, Rochester; Edward 
R. Gettings, Albany; A. Foden Law- 
rence, Rochester; F. D. Russell, Bing- 
hamton; F. N. Dull, New York City. 





evidence. As a, matter of fact, experi- 
ence shows that in a vast majority of 
accidents there is apparent fault on 
both sides. 

“The common sense of it is that we 
cannot have an omelette without break- 
ing some eggs. If we want to establish 
financial protection effectively, we must 
do it at the time the accident occurs 
and not a year or two later. As a mat- 
ter of fact, the new law is much fairer 
to the innocent driver than a compul- 
sory insurance law would be. The com- 
pulsory law immediately and completely 
penalizes every innocent driver. At any 
rate, our experience to date suggests 
that in a practical sense very little hard- 
ship will be created by this provision 
of the new measure. The requirement 
of financial protection appears to be 
of obvious benefit to perhaps 98% of 
us. The other 2% are the reckless acci- 
dent repeaters, and they are certainly 
far from innocent and deserve no sym- 
pathy.” 

Administrative Details 

Turning to the administrative side of 
the new law, Mr. Mealey said: “We 
had based our staff and operations on 
an estimated increase of accident re- 
ports from an old average of 300 per 

(Continued on Page 37) 
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N. Y. Safety Congress Draws 3,000; 
Many Insurance Men Participating 


More than 3,000 attended the Greater 
New York Safety Convention and Ex- 
position this week at Hotel Pennsylvania 
in which more stock insurance men than 
ever were participants. At the banquet 


last evening—social highspot of the gath- 
ering — Ray Murphy, assistant general 
manager, Association of Casualty & 
Surety Executives, was the toastmaster; 
John J. Hall of National Conservation 
Bureau was dinner committee chairman. 
The Conservation Bureau had an ex- 
hibit, of course, and throughout the four 
days of sessions on every conceivable 
safety problem its men were active either 
as chairmen or speakers. Typical ex- 
ample: On the opening day panel dis- 
cussion on Fundamental Causes of Ac- 
cidents was chairmanned by H. W. Hein- 
rich, Travelers, with J. E. Nichols of 
N.C.B. doing a lot of “behind the scenes 
planning of the program. E. R. Granniss, 


N.C.B, industrial engineering director, 
served on the board of experts at this 
session 

Aetna Casualty & Surety and Conti- 
nental Casualty were the two stock casu- 
alty companies running exhibits at the 
congress. The Aetna featured its new 
motion picture, “Let’s Be Ready,” deal- 
ing with air raid precautions, and another 
new film, “Connecticut Delivers on 
Time,” which portrayed the need for 
highway safety in America’s all-out pro- 
duction program. Metropolitan Life, State 
Insurance Fund, A.D.T., Employers Mu- 
tual Liability, Safety Engineering Maga- 
zine (A. M. Best Co., Inc.) were among 
other insurance exhibitors. 

Frank L. Jones, Equitable Life Society 
vice-president, who is president of the 
Greater N. Y. Safety Council, was hon- 
orary convention chairman and presided 
at the banquet. Appropriately the con- 
vention theme was “Production for Vic- 
tory.” 





C. E. Mealey Talk 


(Continued from Page 36) 





day to about 1,000 maximum. We real- 
ved that the law required the report- 
ing of all accidents, no matter how 
slight, and the establishment of finan- 
cial responsibility where the total dam- 
age to all cars involved exceeded $235, 
or where any human injury occurred. 
But we did not realize what a large 
amount of minor accidents had previ- 
ously been occurring which never were 
reported to the city or state authori- 
ties. The daily rate of reports received 
has risen from an average of 1,200 a 
day in January to 1,700 in February 
and is now running over 2,200 daily. 
You can well imagine what effect this 
has had on our operating plans and 
staff work. An amendment is now pro- 
posed which will omit the reporting of 
minor property accidents. We estimate 
this will reduce the reports by at least 
30%. 

“We further find that the 23,925 acci- 
dents reported in the first six weeks 
brought in 64,280 reports or almost three 
renorts for each accident. Of these re- 
ports, at least 300 daily require cor- 
rection, a large proportion needing to 
be returned to the reporter. The pro- 
visions of the law make it necessary for 
us to make damage evaluations and 
notifications promptly. But we find that 
although over 70% of the drivers in- 
volved are insured, fully half of these 
fail to enclose their proof of financial 
responsibility with their accident re- 
port. We are thus forced to evaluate 
the damages on nearly 400 reports daily 
which are actually insured and need no 
such evaluations.” 

As to the nature and proportion of 
the accidents renorted the speaker gave 
the following tabulation: 


Property Damage ........ 13,610 cases or 71% 

MOROE TBED cdc sces.s 4,420 cases or 23% 

Serious Injury ......0.00% 932 cases or 5% 

Patal Injury ....<<<s:- 68 cases or 4 tenths % 
Amendments 


In regard to amendments, Mr. Mealey said: 
“It is only fair to point out that this pioneer 
legislation deals in a new way with compli- 
cated activities involving not merely traffic reg- 
ulations but financial responsibilities and in- 
Surance procedures. It would be surprising, 
indeed, if after early trial it could not be im- 
Proved by reasonable amendment. Personally, 
and speaking as well as for the bureau, we feel 
that the reporting of all minor accidents to the 
State is a useless and expensive procedure, and 
that the measure should also be amended to 
raise the minimum limit of damage to $25 for 
any one car involved in place of the present 
total of $25 for all cars concerned. 

“The present law provides that when an 
Owner who has failed to provide proof of finan- 
cial responsibility becomes involved in an acci- 
dent he may not transfer title to his car to 


H. R. Gordon to Be Guest 
Speaker of A. & H. Club 
Of New York on March 17 


Harold R. Gordon, executive secre- 
Health & Accident Underwriters 
Conference, will be the guest speaker 
at the March dinner meeting of Acci- 
dent & Health Club of New York which 
will be held Tuesday, March 17, at the 
Drug & Chemical Club, New York. Mr. 
Gordon will discuss Federal Disability 
Benefits. The meeting will be open to 
medical examiners, department man- 
agers, brokers and friends of the club 
members. _Clement F. Demsey, Trav- 
elers, president of the club, will preside 
and will introduce Mr. Gordon. 


tary, 





Compensation for Volunteer 


Defense Workers Out of Bill 


The House of Representatives decided 
on February 28 to remove from the Sec- 
ond War Powers bill Title VIII which 
set up compensation benefits for certain 
civilian defense volunteer workers. Ben- 
efits would have been on the basis of not 
less than $100 per month in case of 
death or disability suffered while on 
duty, The amendment was dropped after 
considerable debate. One Congressman 
declared “This bill is as wide open as a 
bootjack and the sky is the limit.” 





BUYS BUILDING IN DETROIT 





Federal Life & Casualty Home Office to 

Be in Weil Bldg. After Extensive 

Remodeling; A Cash Transaction 

Federal Life & Casualty of Detroit 
has purchased the Weil Building, Wood- 
ward Avenue and Grand Boulevard, De- 
troit, and after extensive remodeling this 
company will occupy it as its home of- 
fice. The building is three stories, 100 
feet by 100. Property is reportedly as- 
sessed for $118,000. The transaction was 
for cash. 





others until he has met all other requirements 
of the law. This is proving to be an imprac- 
tical provision, and an unnecessary one, also. 
It was meant to prevent any evasion of re- 
sponsibility by merely transferring the car to 
another member of the family. An amendment 
seems advisable which would narrow the re- 
striction in that sense. There is also a fair 
compromise proposed to relieve the innocent 
driver of some financial burden and this we 
also believe to be both practical and advisable. 
Other improvements may be found advisable as 
our experience proceeds. Certainly we would 
welcome all of those which are constructive.” 


Collections Being Carefully 
Watched; Advice to Field 


As the nation digs in for presumably 
a long war with resulting business up- 
sets, the matter of premium collections 
is getting the close attention of com- 
pany representatives in this territory. 
They emphasize that any slackness in 
collections or undue extension of credit 
under present conditions may prove 
costly to companies and agents. 

The manager for one of the large 
casualty companies in Minneapolis re- 
cently sent out these suggestions to 
agents: 

“Review your accounts receivable care- 
fully and take any steps necessary to 
clean up overdue accounts. 

“Make definite arrangements with 
your assureds for payment upon deliv- 
ery of the policy, renewal or endorse- 
ment and hold to it or get off the risk. 

“Give preferred attention to additional 
premiums developed by audit and wage 
statements, especially for those assureds 
that might be affected by supply and 
labor restrictions. 

“Watch installment premiums care- 
fully and see that thev are paid on the 
due date. Remember that a policy writ- 
ten on the installment basis must be re- 
turned within 30 days from the effective 
date to secure flat cancellation.” 

Summing up, living expenses have in- 
creased, taxes are heavy, unemployment 
in non-defense industries is mountine 
and inevitably many small business will 
have to cease operations. “These and 
many other changes, too numerous to 
mention, will affect your income,” the 
agents were advised. 





Fireman’s Fund Indemnity 


Organizes Study Group 


Approximately twenty associates in 
the Southern California branch office of 
the Fireman’s Fund Group, have formed 
a class to take up the study course of 
the Insurance Institute of America. 
Hugo H. Methmann, branch manager of 
the Fireman’s Fund Indemnity Co., is 
instructor of the class which meets at 
7:15 in the mornings. 

Mr. Methmann took his course in in- 
surance under William Leslie, general 
manager, National Bureau of Casualty 
& Surety Underwriters, when he was a 
professor at the University of California. 





S. S. BALLIN’S AGENTS DINED 





Brooklyn General Agency of Empire 
State Mutual Life Meets with Co. 
Officers; War Time Outlook 


The agency staff of the S. S. Ballin 
agencv of Empire State Mutual Life in 
Brooklyn, sixty strong, held a banquet 
February 25 at Hotel Pierrepont, at 
which General Agent Ballin, the toast- 
master, stressed that a large increase 
in writings of life and A. & H. insur- 
ance had been made by his producers. 
Company officials present included Mor- 
gan ©. Doolittle, the company’s execu- 
tive vice-president; Peter E. Tumblety, 
vice-president, and James Hampton, su- 
perintendent of agents. 

Mr. Doolittle spoke on the future of 
the insurance business as it concerns 
the agency force. He was optimistic 
regarding the future growth of all in- 
surance companies, stressed the impor- 
tant part plaved in the development of 
this country by the insurance industry. 

Mr. Tumblety emphasized the splen- 
did unity that is being shown between 
insurance agents and the Government 
in its present war crisis. He declared 
that such unity is svmbolic of success 
and that the agency forces have demon- 
strated that they are solidly behind the 
Government in its activities to win this 
war. 

Mr. Hampton outlined the prospects 
of developing business and general 
agencies: also spoke of plans to be used 
by the Empire’s agency force to fur- 
ther develop their business. Many en- 
tertainment features followed the ban- 
quet. 





Business 


Direct 
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NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN 
President 











W. E. Underwood 


(Continued from Page 29) 

the New York Journal of Commerce, 
paid tribute to Mr. Underwood this week 
as “a careful and polished writer.” He 
was a reader of fine literature and of 
Dana’s New York Sun and he weighed 
every word he wrote. He held very 
strong opinions on many insurance sub- 
jects. He would not write what he did 
not believe, though it might have been 
politic at times to do so. He was a 
strong advocate of the interests of local 
agents and for a short time more than 
forty years ago conducted a paper known 
as the Local Agent. 

“He never exerted the influence that 
he might have done if he had been 
working on papers which were widely 
read. Most of his business life he was 
owner or past owner of small papers 
which never built up large circulations. 
He was an outstanding example of 
journalistic integrity and honesty, and 
those who knew him best respected him 
most.” 





RICH DIES IN PITTSBURGH 

Clarence A. Rich, former vice-presi- 
dent of the Rossia Insurance Co., one 
time general manager of the Underwrit- 
ers Adjusting Co., died last week at the 
home of his daughter in Pittsburgh. Mr. 
Rich entered the insurance business with 
the National Fire Insurance Co., was at 
one time with an adjusting firm at Buf- 
falo, N. Y., and then was assistant man- 
ager of the Netherlands Insurance Co. 
with headquarters in Chicago. 





No General Agents’ Meeting 


Herbert Cobb Stebbins, Denver, secre- 
tary of the American Association of In- 
surance General Agents, announces that 
the membership has voted to abandon its 
scheduled 1942 annual convention. 
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Market Still Exists for Auto Lines, 
Says W.J.O’Donnell, Despite the War 


That war conditions need not have 
an adverse effect at present on the pro- 
duction of automobile insurance busi- 
ness is brought out by Secretary W. J. 
O'Donnell of the automobile underwrit- 
ing department, Aetna Casualty & 
Surety in an article, which currently 
appears in the Aetna-izer (Casualty, 
Bond, Fire and Marine Edition). Facing 
the facts of the present situation, Mr. 
O’Donnell writes: 

“Since the ban on the sale of new 
automobiles and tires was announced 
shortly after the United States entered 
the war, there is probably not an insur- 
ance agent in the country who has not 
asked himself the question: ‘How is all 
this going to affect my automobile in- 
surance business ?’ 

“The question is a valid one and, 
without getting into the uncertain 
realms of prophecy, it is desirable to 
weigh, in a matter-of-fact fashion, both 
the adverse and the favorable factors 
which enter into the situation. 

Market Still Enormous 

“First of all comes the question of 
market. When the Government first 
stopped the manufacture of new cars, 
a few agents became discouraged too 
easily. They apparently believed that 
the market for automobile lines would 
vanish overnight. ‘There is no market 
now, they said. 

“As a matter of fact, the contrary is 
true. From the standpoint of the num- 
ber of units on the road, the market is 
enormous. At the end of 1941, registra- 
tions of both passenger cars and trucks 
in the United States had reached an 
all-time high—28,875,000 cars and 4,850,- 
000 trucks. With 74% of all motor ve- 
hicles in the world registered in the 
United States, there can be little ques- 
tion of the size of the market! 

“From the standpoint of mechanical 
endurance, these vehicles have many 
vears of use left in them since so many 
are of recent manufacture. For example, 
the automobile industry had its second 
largest production year in 1941, turning 
out 5,247,000 units. Statisticians calcu- 
late that in a normal year only 2,600,- 
000 new vehicles go to replace those 
scrapped; so, even with no new vehicles 
coming off the assembly lines, it is 
apparent that the number of cars on 
the road will not be too drastically re- 
duced by obsolescence for some time. 
Then, too, in a time of crisis, vehicles 
will be given greater care and fewer 
need be scrapped. 

“Granting these facts, a great many 
people ask ‘Well, how about tires. and 
gasoline?’ No one can predict what the 
future will bring, but as this issue of 
the magazine goes to press, we know: 
(1) Gasoline is still available; and (2) 
despite the strict rationing of new tires, 
with careful use and reduced driving it 
will be some time before any consider- 
able number of cars are forced off the 
road through lack of tires. 

“In summary, there can be no doubt 
of the market for automobile insurance 
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“The task of every agent who wishes 
to maintain and to increase his com- 
missions is two-fold: (1) to keep re- 
newals on his books and (2) to go after 
the 70% of motorists on the road who 
are uninsured. 


Conservation of Renewals 
problem of re- 
reported 


“Consider first the 


newals. A few agents have 


that some of their clients have returned 
policies upon renewal with the explana- 
tion that they have laid up their cars 
‘for the duration.’ Several alert agents 
have refused to take this for a final 


answer. They have asked their clients 
if they have jacked up their cars, 
drained the radiator, disconnected the 


battery, etc. Generally, the clients have 
admitted that they have not taken these 
steps and, when pressed, have admitted 
that they would drive their car in an 
emergency. 

“To these clients and to those who 
have returned their policies on renewal, 
stating that since they were cutting 
down on mileage they did not need in- 
surance you should point out that even 
though a man drives his car only as far 
as the corner store, he needs the pro- 
tection of insurance. Statistics show 
that more drivers are involved in acci- 
dents in and around their own home 
town than in distant localities. 

“So don’t give up your renewals with- 
out putting up a strenuous effort to 
conserve them. 


Approach Great Uninsured Market 


“Similarly, do not slacken your efforts 
in the great uninsured field, 70% of all 
motorists. This field not only offers you 
the chance to get new business to make 
up any renewals you may lose, but in 
addition it even offers you the oppor- 
tunity to increase your automobile pre- 
miums. Hundreds of thousands of de- 
fense workers, many of whom were pre- 
viously unable to buy insurance, are 
now earning comparatively high wages 
and are good prospects for Automobile 
coverages. 

“Then, too, there are many. drivers 
on the road who are uninsured simply 
because the need for insurance has 
never been forcefully pointed out to 
them. Go after these prospects and ex- 
plain to them that in these days of 
higher taxes and higher costs of living, 
it is especially important that no addi- 
tional strain be placed on their income 
such as might arise through the neces- 
sity of having to pay a possible liability 
verdict. Urge them to budget this un- 
certainty out of their future with the 
needed insurance coverages. And point 
out to them that with people getting 
the last possible mile of wear out of 
their tires the number of serious acci- 
dents caused by blowouts and skids is 
likely to rise rapidly. 

“In addition to liability insurance, 
there is also a greater need for the 
various ‘fire’ coverages—fire and theft, 
comprehensive material damage and col- 
lision—than ever before. 

“That the need for these coverages is 
ereater can be seen from the following 
facts: (1) As cars get older the pos- 
sibility of wornout insulation causing a 
fire is greater; (2) the number of tire 
thefts throughout the country is caus- 
ing concern to law enforcement authori- 
ties and, in some quarters, it is feared 
that car thefts may show a correspond- 
ing increase; and (3) the cost of re- 
pairing cars damaged by collision or by 
one of the perils covered by a Compre- 
hensive Material Damage policy is like- 
ly to increase because of a shortage of 
labor and materials. Therefore, it is 
more important than ever that owners 
protect their investment in their cars 
with complete coverage. 

“The market and the need for auto- 
mobile coverages still exists. Are you 
going to get your share of the busi- 
ness?” 
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Catuna Tells What N. Y. Safety Law 
Teaches About Insuring Public 


George V. Catuna, Brooklyn manager 
for the Travelers, publishes an article, 
What the Safety-Responsibility Law 
Taught Us in New York, in the cur- 
rent issue of the Travelers Protection. 
He says the new safety-responsibility 
law which became effective in the state 
January 1, was ushered in by the sell- 
ing of more automobile liability insur- 
ance in a few months than during any 
other similar period. 

He said that the necessity to take to 
the people the penalties of going with- 
out coverage resulted in tens of thou- 
sands of interviews, in the course of 
which insurance people learned much 
that is fundamental, equally true in all 
sections of the United States and Can- 
ada and in all forms of insurance. 

The expeprience of his own organiza- 
tion, he says, cut across a substantial 
cross section of the insurance-buying 
public and indicates who the purchasers 
of insurance are, their financial stand- 
ing and what they look for in insur- 
ance. 

Protective Arm of Insurance 

“We learned,” he says, “that this new 
law brought under the protective arm 
of insurance a group of people hereto- 
fore not purchasers of automobile insur- 
ance; the industrial workers of our 
cities and towns. Included in their ranks 
are carpenters, plumbers, bricklayers, 
milkmen, chauffeurs and mechanics. 
They are all good American citizens; 
they are public-school-educated, clear- 
eyed, well spoken and responsible indi- 
viduals. They fully measure up to exist- 
ing insurance standards. Here is a group 
of insurance prospects for all forms of 
protection.” 

Mr. Catuna said the first considera- 
tion of these people was security, the 
second service and the last was price. 
He says many insurance producers did 
an excellent job, recognizing the oppor- 
tunity presented to them by the new 
law, that while advertising, radio talks 
and sales letters stirred up interest, the 
business went to those who went after 
it in a big and personal wav. 

Systematic Personal Solicitation 

“The best individual record that we 
know of,” he said, “was made by an 
agent who did not send out a single 
piece of literature. He has a system of 
personal solicitation and he worked it 
systematically—twelve hours a day. It 
was a tough ordeal but he counts his 
returns in ten years for each policy sold 
and more to come. Systematic personal 
solicitation got the business and gave 
the greatest demonstration of creative 
selling that insurance has ever seen.... 

“The new law,” says Mr. Catuna, “gave 
producers an incentive that pushed them 
out of their own offices and into the 


offices and homes of people who needed 
insurance. 

“It paid handsomely, too,” he con- 
tinued. “It will continue to pay, for 
coverages controlled elsewhere will be 
secured on renewal and new forms of 
insurance will be sold. Modest indus- 
trial workers will become foremen, su- 
perintendents, managers, presidents. 

“The contacts made in these days may 
well result in accident insurance, life 
policies, retrospective rated risks and 
other large orders in the days that are 
ahead. For their own future security, 
producers should serve well these risks 
and develop these contacts. 

“We learned all these things from 
our recent experience with the Safety- 
Responsibility Law, but we didn’t learn 
them for the first time. Most of them 
are as old as automobile insurance and 
we had learned them many years ago. 
3ut the basic facts have been tossed 
aside and forgotten. Now that their 
value has been redemonstrated, it is 
hoped they will never be lost sight of 
again. These vital sales points should 
have a place in every salesman’s tech- 
nique.” 


BAIL BOND AGENTS ORGANIZE 








California Association Formed at Los 
Angeles; Anton Schwind Is 
President 
Bail bond agents and brokers from 
Los Angeles and vicinity have formed 
the California Bail Agents Association 
as another step in placing this branch of 
the business on a higher ethical basis. 

These officers were elected: 

President, Anton Schwind; vice-presi- 
dent, August Nardoni; secretary-treas- 
urer, Milton T. Shafer. Following the 
election, President Schwind named the 
following committee to formulate a set 
of by-laws for the new organization: 
Fred Basso, Louie Glasser, Jack Adler, 
Ralph Groves and Cliff Grosse. 


J. R. MILLER DEAD 

J. Rhodes Miller of Pittsburgh, who 
was one of the original general agents 
appointed by the Royal Indemnity upon 
its inception some thirty vears ago, died 
recently. He represented the company 
up to his passiny. In recent years he 
had been in ill health and had asso- 
ciated with John C. Kohne & Co., the 
present general agents of Royal Indem- 
nity in Pittsburgh. 


TEMPLETON LEAVES BUFFALO 

David D. Templeton has been ap- 
pointed superintendent of the bond de- 
partment of the Aetna Casualty & 
Surety in Minneapolis, succeeding 
Arthur M. Angvik who has enlisted in 
the navy. Mr. Templeton was formerly 
in Buffalo, 
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Fleason General Counsel 
Of Employers’ Group 


ALSO ELECTED VICE-PRESIDENT 


Has Served These Companies for Many 
Years as Counsel; E. A. Larner, 
Employers’ Fire V.-P., Advanced 


Gay Gleason, who has se.ved as coun- 
sel for the Employers’ Group for sev- 
eral years past, formally entered the 
corporation’s employ on March 1 as 
general counsel. He was also elected 
a vice-president and general counsel of 
the American Employers’ and of the 
Employers’ Fire. It is also announced 
that Edward A. Larner, vice-president, 
Employers’ Fire, has been appointed one 
of the assistants to the managers for 
the United States branch of Employers’ 
Liability. 

Mr. Gleason, after eraduation from 
Dartmouth and from the Harvard Law 
School, tried cases for many years for 
several insurance companies, including 
those of the Employers’ Group. In ad- 
dition to acting as counsel for the Em- 
ployers’ Group he has served as a trus- 
tee of Employers’ Group Associates and 
a director of the American Employers’ 
and Employers’ Fire. 

Mr. Stone also announces that effec- 
tive the same date, Edward A. Larner, 
vice-president of the Employers’ Fire 
Insurance Co., has been appointed one 
of the assistants to the managers for 
the United States branch of the Employ- 
ers’ Liability. 

Mr. Larner, following an education at 
Massachusetts Institute of Technology 
and the Harvard Graduate School of 
Business Administration, was associated 
for several years with one of the promi- 
nent insurance agencies in Cambridge. 
He entered the employ of the Employ- 
ers’ Fire in 1926 as an automobile un- 
derwriter and was promoted to the posi- 
tion of assistant secretary in 1927 and 
made vice-president in 1929. In his new 
duties, he will have to do with the pro- 
duction and development of all lines, 
fire and casualty. 


HARRINGTON RULES ON AUDITS 





Massachusetts Official Sends Instruc- 
tions on Procedure for Adjusted 
Premiums 
Insurance Commissioner Charles F. J. 
Harrington of Massachusetts has issued 
a ruling to all casualty companies doing 
business in the state in connection with 
payroll audit, earnings, sales, per capita 
or other adjustment of premium proced- 

ure, as follows: 

1. The payroll audit should be made in ac- 
cordance with the provisions of the contract as 
promptly as the facilities of the company will 
permit. 

2. When the payroll or other audited figures 
have been procured from the books of the as- 
sured, the additional or return premium should 
be computed promptly. 

3. When the adjusted premium has_ been 
computed, the company should the re- 
sultant premium adjustment on its records of 
account and bill the assured or the producer 
in the same month. 

4. Each company should make an effort to 
collect additional premiums within a period of 
ninety days following the entry of the payroll 
adjustment on its books. 

5. In event of a controversy concerning the 
adjustment of premium, no return premium off- 
Setting the controverted adjustment should be 
entered until a corrected adjustment of pre- 
mium voucher is computed, at which time the 
offsetting premium will be entered in the same 
month as the corrected premium. 

6. No premium, computed as a result of 
Payroll or other adjustment, may be included 
as an admitted asset if the premium is more 
than ninety days outstanding. 

7. Payroll or other premium 
Should not be waived. 


enter 


adjustment 





O. R. JACKSON IN NEW POST 

Owen R. Jackson has resigned the 
post of chief examiner for the Missouri 
Insurance Department to become vice- 
President of the Postal Life & Casualty 
oft Kansas City. He has also been elect- 
ed a member of the company’s executive 
and finance committee. 


Rouillard Reaffirms Commissions Paid 
In N. H. on Countersigned Business 


Arthur J. Rouillard, New Hampshire 
commissioner, in response to numerous 


complaints regarding brokerage and 
countersigning commissions in his state, 
has issued a bulletin to all fire and cas- 
ualty companies, agents and brokers li- 
censed in New Hampshire, which re- 
affirms Mr. Rouillard’s previous rulings 
on commissions. Therein he points out: 

For fire and allied lines commissions 
follow the E. U. A. brokerage agree- 
ment as on file with New Hampshire 
3oard of Underwriters. 

For all other casualty lines, Mr. 
Rouillard says, commissions must be in 
accordance with the agreement on 
countersignature signed by the National 
Association of Insurance Agents and 
the Association of Casualty & Surety 
Executives. This provides 5% of the 
premium with a minimum of $1 and a 
maximum of $50. The provision is made 
that where the originating agent or 
broker or the company assuming the 
risk desires additional service to be ren- 
dered during the life of the policy, then 
and in such cases the compensation to 
be paid to the countersigning commis- 
sioned resident agent shall be a matter 
of contract between the parties in in- 
terest, but not less than outlined above. 
The commissioner says further: 

“All policies written by or for non- 
resident brokers and countersigned by 


resident agents are subject to the same 
requirements as those applying to poli- 
cies directly written by a licensed agent. 

“Every policy of insurance or bond 
shall be countersigned by a local resi- 
dent agent who is compensated on a 
commission basis and shall not be coun- 
tersigned by a salaried company em- 
ploye. However, in any case where it is 
necessary to execute an emergency 
bond, where a commissioned agent is 
not present who is authorized to ex- 
ecute such bond, a company manager 
or other employe, having authority un- 
der a power of attorney, may execute 
the bond in the first instance in order 
to produce a valid contract between the 
company and the obligee: provided 
such bond is subsequently countersigned 
by a resident licensed agent who shall 
make and retain an office record show- 
ing sufficient information of the trans- 
action as to indicate the essential in- 
formation to preserve a record. The 
agent is expected to ascertain the name 
of the original broker in all cases, even 
though the order may come from the 
home office of admitted companies, and 
commissions cannot be allowed except 
to brokers and agents licensed in this 
State. 

“This Department’s examiners have 
checked on brokered business in some 
agencies this year and it is our inten- 
tion to continue these examinations.” 





McDERMOTT N. Y. MANAGER 


Named by Manufacturers’ Casualty for 
Important Post Succeeding C. J. Jaixen; 
Formerly Excess Co. Vice-President 
Manufacturers’ Casualty of Philadel- 
McDermott as 
resident manager of its New York office 


phia has named T. J. 


4 


J. F. McDERMOTT 


effective March 2, succeeding C. J. Jaix- 
en who has resigned as of the same day. 

Mr. McDermott came to the Manufac- 
turers’ Casualty last August, having pre- 
viously been vice-president of the Excess 
Insurance Co. of America. 

To his new post Mr. McDermott brings 
years of experience in both the primary 
and reinsurance fields. His career began 
with the Associated Companies in Hart- 
ford. Then he joined the Ocean Accident. 
From 1930-39 he was assistant manager 
of the casualty department in Indemnity 
Company’s New York office. In 1939 he 
resigned to become vice-president of the 
Excess in charge of underwriting. From 
that post he went to the Manufacturers 
Casualty. ; 

Mr. Jaixen had been with the Manu- 
facturers’ for more than ten years in 
charge of its New York office. 





Royal Indemnity Adds to 
Metropolitan N. Y. Staff 


Royal Indemnity’s metropolitan New 
York office has strengthened its pro- 
duction staff in the past few weeks by 
addition of John W. Boylston, who has 
been transferred from Rochester; Don- 


old LaBorne and Robert Farrell. Mr. 
Boylston replaces George P. LeBrun, 
who joined the Navy. Another new- 


comer is John J. Foley, who is handling 
automobile underwriting and who suc- 


ceeds P. H. Kaveny, who has joined 
the Army. 
John W. Boylston joined the Royal 


Indemnity in September, 1934, in its 
metropolitan claims department, A. & 
H. section. He was next transferred 
to the Portland, Me., office where he 
was in charge of the claim department. 
After three years in this post he went 
to Rochester in a similar capacity last 
July and handled claims there until this 
month. 3efore leaving Rochester he 
addressed the retail delivery sunerin- 
tendents section of the local Chamber 
of Commerce on the new safety-respon- 
sibility law and made a good impression. 

John J. Foley’s insurance experience 
dates back to July, 1927, when he joined 
the Fidelity & Casualty in its metronoli- 
tan office, handling both underwriting 
and production for all casualty lines. 
He was with that company for thirteen 
years, then joined Commercial Invest- 
ment Trust Co. where he was insurance 
manager for a year. He resigned re- 
cently to join Royal Indemnity. 





ENACTS INSURANCE MEASURE 


Michigan Solons Pass Bill for State to 
Compensate Firemen Injured 
in Outside Areas 

The Michigan legislature, called in 
special four-day session to enact needed 
war-time measures, passed a bill pro- 
viding that cities need not insure against 
compensation risks covering firemen en- 
gaged in fire fighting or kindred duties 
outside their own corporate areas but 
that the state shall assume that risk 
and make payments in accordance with 
the provisions of the workmen’s com- 
pensation law. 

The measure was viewed as necessary 
to facilitate exchange of fire fighting 
forces in event of emergencies arising 
out of bombings, sabotage or other 
causes. A bill legalizing the ordering of 
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H. PHILIP FREUD PROMOTED 


Made N. Y. Office Manager of Bankers 
Indemnity Succeeding C. E. Anderson 
Resigned; 25th Anniversary Year 
The appointment of H. Philip Freud 
as manager of Bankers Indemnity New 
York office, 90 John Street, has been 


announced by Harold P. Jackson, presi- 





H. PHILIP FREUD 


dent of the company. Mr. Freud, who 
was promoted from assistant manager 
of the same office, succeeds C. E. An- 
derson who has resigned. Mr. Ander- 
son had the title of vice-president. 

This is Mr. Freud’s twenty-fifth year 
in the casualty insurance business, and 
for this entire eriod he has handled 
metropolitan New York territory. Thus, 
he enjoys a wide acquaintance and most 
favorable reputation along William 
Street. His career started with the 
Royal and Eagle Indemnity companies 
in 1917, and when he resigned in 1936 
to join the Bankers Indemnity he was 
assistant to E. B. Thistle, now vice- 
president of Eagle Indemnity at its 
metropolitan office. Mr. Freud attended 
New York University before entering 
business. 





blackouts and setting up special traffic 
regulations also was passed. 

A resolution to memoralize Congress to 
enact legislation reinserting total and 
permanent disability coverage in war 
risk insurance passed the house but died 
in the senate rules committee. 
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Aidt & Health Insurance Vow 








W. J. Thompson Heads 
A. & H. Week in N. Y. C. 


LOCAL CLUB LINES UP PROGRAM 





E. E. Bradley, Globe Indemnity, Is Chair- 
man of Working Committee; Big 
Sales Breakfast Planned 





William J. Thompson, manager, New 
York City offices, Globe Indemnity, has 
accepted the invitation of the New York 
Accident & Health Club to act as hon- 
onorary chairman of its Accident & 
Health Week committee. Mr. Thomp- 
son, due to his prominence in Greater 
New York’s casualty circles, will give 
added prestige to the A. & H. Week 
activities which officially run from Mar. 
23 to 28. He is chairman of the Casualty 
Managers Association of New York and 
an executive committeeman of the In- 
surance Federation of the State of New 
York. With his approval the A. & H. 
Week campaign being lined up by the 
local club will continue throughout the 
month of April. 

Erving E. Bradley, Globe Indemnity, 
is chairman of the New York A. & H. 
Week committee which will work closely 
with Mr. Thompson. This committee in- 
cludes: Vice chairman, Earle Y. Dun- 
canson, Connecticut General Life; secre- 
tary, Walter W. Canner, Travelers; 
treasurer, Hugo Henn, Indemnity Ins. 
Co.; sales breakfast, Harold M. George, 
U. S. F. & G; distribution, Jacques R. 
Mainzer, London & Lancashire Indem- 
nity, and publicity, Julius L. Ullman, W. 
L. Perrin & Son. 

Chief among the special week’s plans 
is a sales breakfast to be held at Hotel 
New Yorker, March 19, at which it is 
hoped to have 1,000 agents and brokers. 
Howard A. Slayback, O’Hanlon Reports, 
will assist Mr. George in distribution of 
tickets for this affair. As always, sales 
literature and “68” buttons are expected 
to be distributed at the breakfast. 

The A. & H. Week committee will 
function throughout 1942, one of its as- 
signments being to formulate and exe- 
cute the program of educational lectures 
for the Fall season. 





Dalrymple to Open Sales 
Congress in Cleveland Mar. 20 


Clyde E. Dalrymple, Preferred Acci- 
dent manager in Milwaukee, who is 
president of National A. & H. Associa- 
tion, will make the opening talk at the 
forthcoming annual sales congress of the 
Cleveland Association of A. & H. Un- 
derwriters March 20. Presiding officer 
will be C. L. Krum, Aetna Life, and the 
luncheon speaker will be Mayor Lausche 
of Cleveland. He will discuss Civilian 
Defense. Another luncheon feature will 
be the graduation exercises of the sales 
training class sponsored by the Cleve- 
land association, one of the first of its 
kind to graduate. Western Reserve Uni- 
versity’s president will officiate at this 
ceremony. 

Narren G. Gates, Loyal Protective 
Life, is president of the Cleveland asso- 
ciation this year and he anticipates that 
the congress will attract a large attend- 
ance as delegates are expected from 
Akron, Canton, Youngstown, Columbus, 
Cincinnati, Toledo and Pittsburgh. 


EMPLOYMENT RISES 


company employment 
throughout the country increased .1% in 
November over the preceding month and 
2.0% above the level of November, 1940, 
while payrolls increased .4% from 
October to November and in the latter 
month stood 5.9% higher than in Novem- 
ber, 1940, according to the latest avail- 
able U. S. Department of Labor Sta- 
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Donley Talks on 1942 
A. & H. Challenge 


MAKES ADDRESS IN ATLANTA 





Says Way to Forestall Government A. 
& H. Plans Is to Place More 


Protection 





David W. Donley, superintendent of 
production of the accident and health 
department of the General Accident Fire 
& Life Insurance Corp., spoke before 
the Accident & Health Association of 
Atlanta, Ga., February 25, on “The 1942 
Challenge.” Speaking of the necessity 
for association unity, he said: 

“The one best way to prevent un- 
friendly legislation looking toward Gov- 
ernment operated accident and health 
plans on a compulsory basis is for all 
of us, individually and unitedly, to do a 
better job of placing protection more 
widely. 

“If there was ever a year to really 
produce accident and health business 
this is the year. The big thing to re- 
member is this: notwithstanding the 
billionaire prosperity of today, every 
man is on his own and when his in- 
come stops, he is sunk. 


Three-Year Job 


“Whether we just hold our own or 
show a 10% increase or truly do a three- 
year job in one doesn’t depend upon 
business conditions but rather depends 
upon the spirit with which we tackle 
our job.” 

Mr. Donley said that America is fac- 
ing its greatest challenge in 1942, the 
challenge of aggression, and continued: 

“We in the accident and health busi- 
ness are faced with a challenge. Ours 
is a home defense business—it is the 
first line of defense. Our country at 
war is more urgently in need of acci- 
dent and health insurance than it ever 
was in time of peace. We have the 
goods. Our companies have the charac- 
ter. How are we going to meet that 
challenge? What challenge? The chal- 
lenge of doing the kind of job in our 
home defense business that we look to 
our soldiers to do in the field of battle.” 





SEATTLE HOLDS HOODOO DAY 


Ten accident and health producers 
received special recognition for writing 
thirteen or more anplications during the 
last Hoodoo Day drive, when Seattle 
Accident & Health managers held its 
Black Cat Drive February 12. Leaders 
are Paul R. Green, W. N. Boyd, C. V. 
Fletcher, H. Dwight, Linus Pearson, O. 
B. McCorkle, I. M. Levinson and Frank 
L. Vernon. 
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— rains Had 
Fine Results in 1941 


EXPANDING CANADIAN DEP’T 
President J. M. Powell Announces New 
Group Department; Optimistic as to 
Business Ontiesk for 1942-1943 





Loyal Protective Life of Boston made 
gains in all departments in 1941. Its 
A. & H. premium income was $1,288,184, 
a gain of $65,974 over 1940. Its disabil- 
ity rate was most favorable as was the 
mortality rate in its life department. 
Loyal’s life insurance in force gained 


by 13%, and its policyholders’ surplus 
increased to $1,467,665, or 514% more 
than in 1940. The company is now ex- 


panding. 
John M. Powell, president of the com- 
pany, and who is also head of the 


Health & Accident Underwriters Con- 
ference, was optimistic in his annual 
report as to business prospects for 1942 
and 1943. Widespread employment at 
goodly wage levels back up his belief; 
also developments in Canada, which 
country has been at war for nearly 
two and one-half years, bear out this 
indication. 

In keeping with the widespread em- 
ployment situation Loyal Protective has 
formed a Group department with Wal- 
ter E. Collins as manager. He was for- 
merly in the home office Group depart- 
ment of Connecticut General Life and 
has studied insurance at the Hartford 
College of Insurance. 

Loyal Protective is also expanding its 
Canadian head office at Toronto in order 
to handle the issuance of policies, the 
payment of claims and other matters 
directly from that office. Charles A. 
Lytle, who was elected assistant secre- 
tary of the company at its annual meet- 
ing, has been made manager of the 
Canadian head office. He has been with 
the company for eight years and has 
had a broad training. 

William A. Skelton, formerly provin- 
cial manager, has been made manager 
for Canada. Mr. Skelton’s agency wrote 
more new business during 1941 than in 
any previous year. 





Los Angeles A. & H. Club 


Supports Tax Amendment 


The Accident & Health Managers Club 
of Los Angeles at its February meeting 
followed the lead of other insurance or- 
ganizations in Southern California, and 
adopted a resolution in support of an edu- 
cational program in favor of assembly con- 
stitutional amendment 53, changing the 
method of taxation for insurance com- 
panies, which will appear on the Novem- 
ber election ballot. 

The Accident & Health Week Com- 
mittee, headed by Hugh Johnson of the 
Aetna Life Insurance Co., was directed 
to cooperate with the national observance 
of that week. 
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PREPARING FOR ANNUAL MEET 





H. & A. Conference Gathering To Be 
May 25-28 in Kansas City; J. H. 
Torrance Convention Chairman 
J. H. Torrance, vice-president, Busi- 
ness Men’s Assurance, who is chairman 
of the convention committee for the 
forty-first annual meeting of the Health 
& Accident Underwriters Conference, 
advised the membership this week that 
the forthcoming gathering, May 25-28 
in Hotel Muehlebach, Kansas City, will 
probably be one of the most important 
ever held. This is because of the im- 
portant problems, heightened by the 
war, which now confront all lines of 
business, particularly A. & H. insurance. 
Mr. Torrance therefore urges that all 
conference companies be well represent- 
ed at the gathering, that some of the 
younger executive officers of the various 
companies be invited to attend, as they 
will be called upon to carry on in the 

uncertain times ahead. 

The program committee is already un- 
der way with its plans, Mr. Torrance 
said, and the committee on arrangements 
has already had several meetings. 

The convention committee includes F. 
W. Duboc of Western Casualty & Sure- 
ty; J. T. Mayall, American Savings Life; 
Ross J. Ream, National Protective, and 
E. G. Trimble, Jr., Employers Reinsur- 
ance, who is secretary of the conference. 





New Slant on “Accident in 


Course of Employment” 


Ocean Accident has won a compensa- 
tion decison in the Minnesota supreme 
court that involves a new slant on the 
term “in the course of employment.” 
Ernest Erickson, an engineer in charge 
of building a new school in northern 
Minnesota, drove from his home at a 
nearby lake to inspect the progress ot 
work on the school. Then he decided 
to drive from the school to another lake 
to pick up a guest. It was on this part 
of the trip that he was injured and 
claimed compensation on the ground that 
the accident was in the course of his 
employment. The industrial commission 
ruled against his claim and was upheld 
by the Supreme Court. 


C. E. WADDELL’S CHANGE 
Charles E. Waddell, president of De- 
troit Accident & Health Association, has 
recently been named manager of the A 
& H. department in Detroit of the E. 
B. Brink state agency of Mutual Benefit 
Health & Accident and United Benefit 
Life. Mr. Waddell was formerly Loyal 

Protective Life’s manager in Detroit. 








Justices of Peace Can’t Sell 


Insurance to Towns in Minn. 
A justice of the peace is a town 
official and as such is prohibited from 
selling insurance to the town, Minne- 
sota attorney general’s office has ruled 
in response to a request from Robbins- 
dale’s city clerk. 
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Lafrentz Says Insurance 
Helps the Government 


REPORTS ON FOUR COMPANIES 





Consolidated Net Earnings of American 
Surety and Affiliates Was 
$2,302,175 





President A. F. Lafrentz of the Ameri- 
can Surety, New York Casualty and Ca- 
nadian Casualty, making his annual re- 
port to the boards of directors, has the 
following to say in regard to the help 
insurance companies afford the Govern- 
ment: ; 

“Insurance companies are of great as- 
sistance to the Government in its all-out 
national defense effort, the primary pur- 
pose of which, of course, is to produce 
the necessary materials for the success- 
ful prosecution of the war. Therefore, 
the prevention of industrial accidents, 
which is one of the most important serv- 
ices rendered by a casualty insurance 
company, is of tremendous importance 
to this program. 

“In the selection of responsible con- 
tractors for the manufacture of supplies 
and the construction of facilities, the 
surety companies are of material assist- 
ance to the Government by reason of 
the companies’ knowledge and investiga- 
tion of the contractors’ ability and ex- 
perience, organization, equipment and 
finances. These facilities have been 
placed at the disposal of the Government 
and it can be safely said that the entire 
casualty and surety industry is doing a 
job of which it can be justly proud.” 


American Surety Record 


American Surety closed the year 1941 
with admitted assets of $29,007,342, an 
increase of $1,900,010 over the preceding 
It wrote net premiums of $11,- 


year. 
176,170, a gain of $634,924. Net losses 
incurred were $2,647,047, a decrease of 


$288,574 from the previous year. Its to- 
tal outgo was $9,528,527, and the excess 
of income over outgo was $2,275,147. 
Its surplus was $6,461,040. 

The total consolidated net earnings of 
the three companies named and _ the 
Compania Mexicana de Garantias, S. A., 
the Mexican affiliate of the American 
Surety, amounted to $2,302,173, of which 
$1,456,621 was underwriting profit. 

The New York Casualty had admitted 
assets of $6,550,296. It wrote net pre- 
miums of $3,586,484, a gain of $739,789 
over 1940. Its excess of ‘income over 
outgo was $452,181, an increase of $125,- 
608. Its surplus as of December 31 was 
$1,461,822. 

The Canadian Surety wrote net pre- 
mium of $698,975, an increase of $53,- 
828. Its total income was $730,588, and 
the excess of income over outgo was 
$117,163, an increase of $14,486. Its 
surplus was $742,503. 

The Mexican affiliate had admitted 
assets of $$683,039 and its surplus was 


’ 





Labor Heard on Expanding 
O.D. List Under Minn. Act 


Labor representatives of Minnesota 
appeared before a legislative interim 
committee to urge broadening of the 
list of occupational diseases under Min- 
nesota’s compensation insurance act. 
This was the first of three hearings to 
be conducted by the committee. At 
the next meeting, March 20, employers 
will present their views. 

_The labor spokesmen favored adding 
silicosis, asthma and dermatitis, along 
with several other ailments, to the pres- 
ent schedule of compensable diseases. 
The interim committee was created by 
the 1941 legislature. 





F. DAN MESMER PROMOTED 


The General Accident and the Poto- 
mac insurance companies have appoint- 
ed F. Dan Mesmer as manager of their 
branch office at Syracuse. Mr. Mesmer 
succeeds Theodore B. Lull, who has 
resigned to enter the agency field. Mr. 
Mesmer has been associated with the 
Syracuse office of the General Accident 


since March, 1930. 


SYRACUSE WINS FALVEY TROPHY 





Massachusetts Bonding Branch There 
Rated Best by Company in 1940-41; 
Albany Branch Second Best 

The Syracuse branch office of the 
Massachusetts Bonding under the di- 
rection of John G. Schroeder, Jr., has 
for the second successive year won the 
official President’s Trophy, awarded by 
T. J. Falvey, chief executive. 

“he awarding of the trophy is based 
upon five factors—premium volume in- 
crease, loss ratio, expense ratio, com- 
mission ratio and collection of accounts, 
and the possession of it stamps the in- 
dividual who wins it as the company’s 
outstanding manager for the preceding 
year. 

That Mr. Schroeder should have won 
this trophy two years in succession is 
a tribute to his all-round ability as a 
branch office manager. 

The runner-up in the contest, and the 
branch manager of the company mak- 
ing the second best showing, was C. 
Lloyd Bowers, of the Albany branch 
office, who was also runner-up in 1940. 


NEW AMSTERDAM'S DIVIDEND 

A dividend of 4714 cents a share has 
been declared by New Amsterdam Cas- 
ualty. This is an increase of 214 cents 
a share over the dividend declared last 
July, and was paid March 2 to stock- 
holders of record February 9. 





C. G. Hallowell Observes His 
30th Anniversary With Aetna 


C. G. Hallowell, vice-president, Aetna 
Casualty & Surety, and of the accident 
and liability department, Aetna Life, 
observed his thirtieth anniversary with 
the Aetna on March 2. 

A native of Scott County, Ind., Mr. 
Hallowell entered the insurance busi- 
ness in Indianapolis in 1907. He joined 
the Aetna on March 1, 1912, as manager 
of its bond department in Indianapolis. 
Subsequently he served in a similar ca- 
pacity at the Lansing office, becoming 
its manager in 1914, and of the New 
Orleans office in 1917. In 1923 Mr. Hal- 
lowell was elected assistant secretary 
and secretary in 1925. He was elected 
to his present position in 1938. 

Mr. Hallowell was guest of honor at 
a party given for him at the Wampanoag 
Country Club by his associates in the 
Aetna. 





HOUSE NO. 82 PASSES IN VA. 

Virginia legislature has passed House 
bill No. 82 making the compensation act 
applicable to employers of seven or 
more persons. Heretofore only employ- 
ers of eleven or more persons came 
under the act. 


JOHNSON ISSUES NEW RULING 





Minnesota Commissioner Acts to Stop 
Issuance of Riders Not 
Authorized by Law 

In a move to stop the issuance by 
casualty companies of policies, riders 
and endorsements not authorized by 
Minnesota laws, Commissioner Newell 
R. Johnson has ordered all casualty com- 
panies to file on or before February 
16, 1942, all forms of policies, riders 
and endorsements now being issued by 
them in Minnesota. Hereafter all such 
forms shall be submitted to the depart- 
ment before they are issued. 

At the same time the commissioner 
issued a ruling, also effective February 
16, that no policy rider or endorsement 
form will be accepted for filing which 
contains a provision limiting the time 
within which legal proceedings may be 
instituted against the insurer by the 
insured to a period less than two years. 





LAWRENCE HEADS CLAIMS MEN 

New officers of the Casualty Claims 
Association are Robert Lawrence, State 
Automobile Insurance Co., president; 
Frank Stigger, Maryland Casualty Co., 
vice-president; Adam Hahn, Fidelity & 
Casualty Co., treasurer, and Daniel S. 
Newman, United States Fidelity & Guar- 
anty Co., secretary. 











Real Estate 
Mortgage Loans . 


Accrued Interest . 


Other Admitted Assets 


Reserve for Claims 


CAPITAL 
SURPLUS 


Total 


MLASSACHISETTS BONDING? INSURANCE COMPANY 


HOME OFFICE, BOSTON, MASSACHUSETTS 


T. J. FALVEY, President 


Financial Statement, December 31, 1941 


ASSETS 


Cash in Banks and Offices . : 
*United States Government Bonds . d ‘ 7 : ; , 
*Other Bonds and Stocks 


Premiums in Course of Collection (None over 90 Days) 


Deposit with Workmen’s Compensation Reinsurance Bureau 


Total Admitted Assets . 7 - 7 i P = 


LIABILITIES 


Reserve for Unearned Premiums F = a ? r = a 
Reserve for Accrued Taxes Payable in 1942 

Reserve for Commissions on Outstanding Premiums . - . 
Reserve for Other Liabilities = © = 

VOLUNTARY CONTINGENCY RESERVE . 


Total Liabilities except Capital 


SURPLUS TO POLICYHOLDERS (Insurance Dept. Basis) 


*All securities have been valued in accordance with the requirements of the 
National Association of Insurance Commissioners. 
*Bonds in the amount of $877,282.47 amortized value are deposited with various 
States as required by law. 


- $2,000,000.00 
- 4,812,314.27 


$ 1,888,385.04 
6,003,136.68 
9,638,783.69 
2,978,949.53 
341,750.00 
2,528,313.84 
78,472.45 
251,153.70 
19,607.94 


$23,728.552.87 


$ 9,041,924.00 
5,310,799.23 
389,963.24 
498,098.77 
425,453.36 
1,250,000.00 


$16,916,238.60 


6,812,314.27 
$23,728,552.87 





Transacts business throughout the United States, writing 


FIDELITY and SURETY BONDS and CASUALTY INSURANCE 


NEW YORK BRANCH OFFICE: 130 William Street 
Under Management of WALLACE J. FALVEY, Vice-President 
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First Re Charter To Be 
Offered for Selling 


ROSSIA TO CLOSE BUSINESS 
Only Insurance Company Charter Avail- 
able for Sale; Had Discontinued 
Writing Business 

With imminent liquidation of the Ros- 
sia International Corp., the charter of 
the First Reinsurance Co. of Hartford 
will be kept alive and offered for sale, 
either publicly or through private nego- 
tiation. 

First Reinsurance is the chief asset 
of the Rossia. Its liability has been re- 
duced until the outstanding amount is 
only $104,000 and these claims are being 
assumed. The charter will be kept alive 
through capital and surplus of $50,000. 

It is believed that this is the only in- 
surance company charter in Connecticut 
which is available to be sold. Originally 
the charter provided for reinsurance of 
lives and property as well as the casu- 
alty lines, but of recent years its busi- 
ness has been confined to casualty re- 
insurance, 

By charter amendment in 1925 author- 
ity of the company to reinsure lives of 
persons was revoked after steps already 
had been taken to dispose of its life 
business to the Sun Life of Canada, with 
Canadian company agreeing to take over 
all of its life insurance in force. That 
same year First Reinsurance disposed 
of all of its fire business. 

Chartered in Connecticut 

The company was chartered in Con- 
necticut in 1911 and began business the 
following year with $300,000 capital and 
$500,000 surplus. It was owned almost 
entirely by the Munich Reinsurance Co. 
or interests closely connected with it and 
its control was taken over by the Alien 
Property Custodian in 1918. 

It was sold by the Alien Property Cus- 
todian in 1920 to persons interested in 
several American life, fire and casualty 
companies and early in 1925 interests 
identified with the Rossia Insurance Co. 
of Russia secured control. 

The Rossia International Corp., a hold- 
ing company, which is controlled by the 
Northeastern Insurance Co. of Hartford, 
succeeded to the business formerly 
transacted by the United States branch 
of the Rossia Insurance Co. in 1919, 

Discontinued Writing Business 

A year ago the First Reinsurance dis- 
continued the writing of business. Its 
capital was reduced to $50,000, and $450,- 
000 was transferred to a reserve for the 
wate Bo of treaty creditors and other 
creditors. Last week the annual meet- 
ing was held in Hartford and all direc- 
tors reelected. 

Rossia International will hold a meet- 
ing in Hartford March 24, when stock- 
holders will be asked to approve a reso- 
lution that the corporate existence of 
the co \rporation be terminated. Approval 
by 75% of the outstanding stock is re- 
quired. If the sale is approved, the di- 
rectors or trustees will sell the assets 
at public or petvate auction. 


New York State Fund Had 
Many Gains in Year 1941 


Reporting more than 47,000 New York 
State employers insured in the State In- 
surance Fund and written premiums total- 
ing more than $23,000,000, Lieutenant- 
Colonel Nicholas W. Muller, executive 
director, has we _ public some of the 
highlight ( ganization’s operations 

holders at the end 
I+ i 17,1 , all increase of 2,274 
oe the year Wi itten premiums of 


1¢© State Fund in 1941 amounted to $23,- 
01 $120. 


W. G. ALPAUGH’S FATHER DEAD 
Charles W. Alpaugh, 85, a director of 
Inter-Ocean Casualty of Cincinnati for 


s, died recently at 


father of Walter 


e past fifteen year 
I's home. He was the 


(;. Alpaugh, vice-president and secretary 
of Inter-Ocean. 








Accident & Casualty Steps 
Up Business Pace in 1941 


Splendid progress was shown during 
1941 by the United States branch of the 
Accident & Casualty of Winterthur, 
Switzerland. Its assets went up to $5,- 
601,025, a gain of $708,947. Net premiums 
written swelled to $3,428,447, an_ increase 
of $949,835. Reserve for claims is 
$1,262,007, an advance of $348,253, and 
unearned premium reserve went up to 
$1,452,892, a gain of $420,625. 

The annual statement for 1941 shows 
that net surplus to policyholders con- 
tinues at $2,500,000 with a voluntary con- 
tingency reserve of $137,500. On the 
basis of December 31, 1941, market quo- 
tations for all bonds and stocks owned, 
the company’s total admitted assets 
would be increased to $5,633,535. 





Pacific Indemnity Growth 
Revealed to Stockholders 


Pacific Indemnity of Los Angeles in its 
annual report to stockholders shows net 
premium income for 1941 of $8,759,826.62, 
a gain of $2,019,374.62 or 29.96% over 
1940. “The national defense program,” 
says the report, “was in a large measure 
responsible for this increase, the lines most 
definitely affected thereby being work- 
men’s compensation insurance and surety 
bonds.” 

During the year $352,500 in dividends 


to stockholders were declared. The vol- 
untary contingent reserve was increased 


by $92,898.88 to $1,006,573. Surplus to pol- 
icyholders including voluntary contingent 
reserves was increased to $5,506,573, To- 
tal assets as of December 31, 1941, were 
$14.678,688, a gain of $1,515,171 over 1940. 

The ratio of losses and loss expenses 
incurred to premiums earned increased 
from 48.80 in 1940 to 54.89 in 1941. Un- 
derwriting earnings totaled $599,892 or $4 
a share against $699,006 or $4.66 a share 
in 1940. Regular investment earnings, 
after deductions, were $335,589 or $2.24 
per share, compared with $2.05 in 1940. 
Combined underwriting and investment 
earnings, less profit and loss items, to- 
taled $909 802.04 or $6.07 a share com- 
pared with $1,004,959.82 or $6.70 a share 
in 1940, 





Utica Mutual Report Shows 


Premium Income Increase 


John L. Train, president and gencral 
manager, Utica Mutual of Utica, N. Y., 
reported total premium income for 1941 
of $6,496,788, an increase over the pre- 
vious year of $1,819,330. Mr. Train pre- 
dicted that legislation will be adopted in 
Washington to provide indemnities for 
persons, whether employed or unemploved, 
who may be injured or killed from causes 
arising out of the war. 

Utica Mutual’s operating profit for 1941 
was $1,752,576 and dividends declared $1,- 
366,222, Assets of the company increased 
to $15,002,268 and the surplus is given 
as $3,176,107, plus a voluntary reserve of 
$1,100,000. 

A. Roy Hitchcock, president, Stirling 
Mills, Tlion, N. Y., was elected a director 
to fill the vacancy of William Bristol, 
New York, who retired to enter Govern- 
ment service. 





Non-Statutory Bonds Are 
Turned Down in Minnesota 


Two fidelity bonds on Minnesota state 
employes aggregating more than $1,350,- 
000 and issued by the Western Casualty 
& Surety have been disapproved by the 
Attorney General as not complying with 
the Minnesota laws. ° One bond, in the 
amount of $1,169,000, covered employes 
of the state railroad and warehouse com- 
mission, and the other, for $197,000, cov- 
ered employes of the rural credits de- 
partment. 

Saying that the schedule bonds sub- 
nutted do not comply with the statutory 
requirements, nor with the commission 
er’s specifications, the Attorney General 
quoted a rider, attached to the bond, 
which reads: “That this bond is not 
issued or accepted as a compliance with 





EXCESS INS. CO. SHOWING 


Closed 1941 With $3,797,355 Total Assets; 
$1,135,633 Premium Volume; In- 
creased Underwriting Profit 
Insurance Co. of America, 
which specializes in casualty and sure- 
ty reinsurance, closed 1941 with total 
admitted assets of $3,797,355 and_ total 
liabilities, excluding capital and surplus, 
of $2,142,260, compared with $2,196,587 
in 1940. Capital paid in is shown at 
$755,095 and net surplus at $900,000, Dur- 
ing the year the Excess set up a reserve 
of $46,331 for unassigned funds and a 
reserve of $66,962, which is included in 
liabilities, to reduce all securities to ac- 
tual December 31, 1941, market values. 
This company, which went under new 
ownership last Fall, produced $1,135,633 
in net premiums in 1941 which compares 
favorably with the previous year. An 
underwriting profit of $97,339 was made 

as compared with $53,980 for 1940. 





Excess 





PEERLESS CASUALTY GAINS 





Assets Now Up to $2,532,401; Reserves 
Also Increased; Total Liabilities 
Now $1,281,527 

Peerless Casualty of Keene, N. H., made 
a sizeable increase in its total admitted 
assets during 1941, now amounting to 
$2,532,401 or $482,949 greater than a year 
ago. Most of this 1 increase was invested 
in bonds. Cash in banks and office is 
shown at $660,137 in the annual state- 
ment. The company also increased its 
reserves by $432,696. Total liabilities 
show an increase of $482,495, now being 
$1,281,528 

Capital of ‘the Peerless stands at $650,- 
000 and surplus at $600,874, making a 
surplus to policyholders of $1,250,874. Its 
surplus increased by $50,253 over 1940. 


Associated Cos. Made 37% 


Gain in Premium Writings 


Substantial increase in assets and net 
premiums written are reported by Asso- 
ciated Indemnity Corp., as a result of 
its 1941 operations, according to the 
annual financial statement just released. 
Associated Fire & Marine, running mate 
of Associated Indemnity, also reported 
a gain in net premiums written. The 
combined net premiums of these com- 
panies, of which Associated Insurance 
Fund, Inc., is the holding corporation, 
amounted to $6,461,632, a gain of $1,743,- 
992 or 37%. 

Assets of Associated Indemnity Corn., 
increased $1,596,555 to a new high of $8,- 
110,410. Underwriting profit was $410,- 
409. Its total net premiums were $6,304,- 
775, an increase of $1,683,445, or 36.4%. 

Total net premiums of Associated Fire 
& Marine, which recently again became 
active in direct writing of fire insurance 
through agents and brokers, was $156,- 
857, a gain of $60,547. Surplus to policy- 
holders amounts to $500,000. 

Reserves for security fluctuations and 
contingencies maintained by Associated 
Indemnity Corp., amount to $417,723, 
while surplus remains at $1,250,000. Jts 
total surplus to policyholders is $2,000,000. 








0. D. COMMISSION SOUGHT 

By Senate Joint Resolution No. 26 the 
Virginia legislature has been asked to 
pass on appointment of a commission 
to study occupational diseases under the 
workmen’s compensation act. The com- 
mission, to be appointed by the gover- 
nor, would have seven members: would 
get an appropriation of $2,000. Tf senate 
passes the resolution house must also 
approve it. 


COMPULSORY AUTO ‘DEBATE 


In a debate on compulsory automo- 
bile insurance between the St. Paul and 
Omaha chapters of the American Insti- 
tute of Banking, the St. Paul chapter, 
taking the negative, won unanimously. 





any statutory requirements and shall 
not be construed as a statutory bond. 
I find no statutory provisions authoriz- 
ing a state department head to accept 
anything but a statutory bond,” he said. 








Editorial 


(Continued from Page 16) 
built up over many years and overall 
they have done an outstanding job, 

It is therefore well understood why 
A. & H. companies are keenly cop. 
cerned over the effect which such an 
expansion of governmental benefits 
might have on their business of long 
standing. This is no time to make 
another huge increase in governmental 
expenditure which the proposed ex- 
panded program would require. Spo 
quietly but determinedly A. & H. leaders 
are preparing to take preventive steps, 

Field sentiment against any such move 
toward greater socialization of insur- 
ance is running high. James R. Garrett, 
National Casualty’s Eastern manager, 
who is past president of Insurance Fed- 
eration of the State of New York, this 
week urged insurance men to “wake up 
to the defense of their business.” He 
issued an invitation to authorized repre- 
sentatives of all organizations—local, 
state and national—to get together and 
formulate plans for an educational pro- 
gram which would properly publicize the 
usefulness of insurance both in peace 
and wartime. Objective of this cam- 
paign, he said, would be to “preserve our 
undoubted right to continue undisturbed 
and under proper state regulation this 
great business of insurance.” Unless 
something definite along this line is done 
soon, warned Mr. Garrett, “we will wake 
up to find ourselves bereft of all which 
we now hold sacred but which too often 
we take for granted: Our economic 
existence.” 





VIRGINIA ACTION 





Corp. Commission to Permit Motorist 
to Cancel Car Policy and Be Refunded 
on Basis of Months in Force 
The Virginia State Corporation Com- 
mission has ordered, effective March 22 
and thereafter, that any insured motor- 
ist who is unable to continue using his 
car because of scarcities, priorities or 
rationing, may cancel his liability policy 
and obtain a refund on basis of the 
number of months he has held it. The 
commission has also decreed that liabil- 
ity coverage on private passenger cars 
used solely for transportation of em- 
ployes to and from work should be writ- 
ten at the public livery rate rather than 
at the bus rate as at present. This will 
reduce premiums sizeably. Objections to 
these rulings must be filed by today 
(March 6). Changes have been approved 
by the commission at the suggestion of 
the National Bureau of C. & S. Under- 
writers and Mutual Casualty Insurance 

Rating Bureau. 

In a separate order, the commission 
decreed that a 10% reduction recently 
ordered on the insurance of vehicles 
used on certain defense project work 
must be extended to cover all defense 
contracts. ‘The reduction formerly had 
applied only to those firms operating on 
a cost-plus-fixed-fee basis. Under the 
extension, it will apply as well to con- 
cerns doing Government work under 
other fee arrangements. 


Fort Peck Bond Placed 
By Cobb-Strecker-Miller 


One of the largest surety bonds ever 
written in Minneapolis has been handled 
through the Cobb-Strecker-Miller agen- 
cv of that city. It is a bond for $3,407,- 
QO) covering a Fort Peck, Montana, con- 
struction job being carried out by the 
Fegels Construction Co., Minneapolis. 
The premium was $43,971, according to 
Robert L. Cobb of the agency. Ten in- 
surance companies are on the risk. 
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